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Two of the “Best 
Sellers” 


In selling Alvin Silver, the Long-Life 
Plate, you can be sure of the extreme 
satisfaction of knowing that you are sell- 
| ing your customers a true and _ tried 
silverware for Alvin has proven its su- 
periority under test. 

Read the Torrey test. A test made 
by H. G. Torrey, for 37 years Chief 
Assayer of the United States Govern- 
ment Assay Office, proved that of four- 
teen leading makes of silver plated tea- 
spoons, Alvin has the highest content of 
pure silver. 


ALVIN 


+ 
he th ife Plate 
< <= 


Alvin Long-Life Plate is made by men 
who are accustomed to working on 
sterling. That is why Alvin Long-Lite 
Plate looks like sterling and feels like 
sterling. 

Keep your stock of Alvin Long-Life 
Plate complete and never lose an oppor- 
tunity to display it. 





























ALVIN SILVER CO. 


By ell stocked with these two pat- a a Y y 

ie P cgneaansiad ee sees Sag Harbor, N. Y. 
terns, the George Washington and the 
Molly Stark. Their simple and beau- New York Chicago 
tiful Coionial design makes them ever : — : : 

; - 20 Maiden Lane 10 So. Wabash Ave. 

popular and they are two of the “best 
sellers.” 
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Interesting Statistics of the DeBeers Consolidated Mines 





By C. L. Breger. 
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THE DeBeers Consolidated Mines, Ltd., 
produces and controls about 80 per 
cent. of the world’s diamonds. The company 
was organized in 1888 under the laws ot 
Cape Colony, for the purpose of consoli- 
dating the DeBeers and Kimberly diamond 
mines, which started 1880 at Kimberley, 
in Griqualand West, Cape Colony, Union 
of South Africa. There were also pur- 
chased about this time, or shortly after, the 
Dutoitspan, Bultfontein and Wesselton 
mines, all in Cape Colony, as well as other 
diamond interests. The great original 
mines, the DeBeers and the Kimberley, at 
Kimberley, were given up after 32 years’ 
productivity as worked out as_ regards 
profitable stones in 1912, since when there 
has been no production from these two 
mines, the other three carrying the burden. 

The abandoning of the once great dia- 
mond mines proves that it costs money to 
produce diamonds, as to produce anyth’ng 
else, and if costs increase and yield de- 
clines, even a diamond mine and a great 
one, too, many lose money! 


stock in competing companies, etc. It is an 
odd feature that the purchase of outside 
properties does not add to the production 
and profits of DeBeers, but the purchases 
must be made to restrict production— 
which is sound business. The Transvaal 
government pockets 60 per cent. of the 
profits of the Premier mine. The Cape 
Colony government is more lenient. 

The DeBeers produces and sells only 
crude, uncut stones, not the finished gems 
of the jewelry trade. The company realizes 
only about 100 shillings per carat for aver- 
age production from the Dutoitspan, the 
richest mine. Premier mine stones average 
30 shillings per carat. One must not jump 
to the rash conclusion that prodigious 
profits are made between the raw stones 
and finished gems turned out in the jewelry 
trade. The raw stone turned out by dia- 
mond mines is mostly “bort” or so-called 
dull or black diamond, which is used 
chiefly in diamond drills in boring, and is 
not a gem stone. Gem stones are com- 
paratively few and far between. Bort com- 


DE BEERS CONSOLIDATED MINES, LTD., 1905-1919 


Production, Profits, Dividends, Share Prices; 15 Years 





Dividends (Shillings) 





Year 2 1st Calendar 
ending Sales Profits \%-Year %,-Year Year High Low 
June 30 d £ Shillings 
1919 5,849,552 3.921.876 30s 10s 40s 600 320 
1918 4,327,648 2,771,515 10 15% 25 835 24214 
1917 4,629,771 2,971,587 10 20 30 294 241 
1916 2,142,091 1,037,320 0 0 0 271 197% 
1915 574,398 508,587 0 0 0 255 190 
1914 5,123,335 2,374,962 0 10 10 395 269 
1913 6,297,782 2,991,795 15 20 35 441 343 
1912 5,465,887 2,344,379 7% 121%* 30 454 370 
1911 4,938,086 2,270,292 10 10 20 391 345 
1910 5,414,895 renee 10 10 20 897% 324 
1909 3,074,912 £52,412 10 0 10 397% 220 
1908 8,354,424 908,619 0 0 0 300 179 
1907 6,452,596 2,725,022 17% 17% 35 614 295 
1906 5,607,718 2,193,962 10 10 20 496 331 
ie Pere 10 10 20 366 321 
15 Years \ 
Aver. yearly 4,500,090 eT Shore ooaiasia wie sews oa ania waa ees 20s 341s 
Average Yield of Average Dividend on Average Price.........ececcccecucecceees 5.8 
Last 3 Years’ 7 _ 

average 4,900,000 DR Sani vin tas Rane wa aoa Bee eAee 32s 339s 
Average Yield on Average RC Oe a OU ING 8 ga 6-06 05:55 10'S wie bit cle Sv Kolisiore ic 9.44% 


*An extra interim dividend, 10 shillings, Sept. 1912. 








The world’s greatest single diamond 
mine, the Premier, at Pretoria in the 
Transvaal is not owned by DeBeers, but 
to “regulate” the diamond trade, the De- 
Beers was compelled in 1917 to buy a con- 
trolling stock interest in the Premier. The 
Premier has never since operated at over 
25 per cent. of the yearly capacity of its 
works. The DeBeers spends about £400,000 
a year, or near $2,000,000, to “stabilize” the 
diamond trade, meaning the purchase of 








mands about 28 shillings a carat in the 
Amsterdam market. This price shows 
scarcely a manufacturing profit to the dia- 
mond mine. 

DeBeers is handicapped by having to sell 
its output to the “Diamond Selling Syndi- 
cate” under a five-year contract to 1924, 
payment to be made in pounds sterling. The 
company is thus unable to reap the extra 
profit on exchange premium in America 
and Holland over British money—America 





and Holland being the principal buyers of 
the uncut stones, and America the prin- 
cpal buyer of the cut. Production is 
limited to £12,000,000 a year by the syndi- 
cated mines, of which the DeBeers is allo- 
cated 51 per cent. and the Premier 18 per 
cent. This gives the DeBeers about 
£6,000,000 a year sales. 

Profits hold with remarkable uniformity 
around 2/3 the sales for the three years 
1917, 1918 1919. This would limit the 
profits to £4,000,000 a year, under this plan, 
if costs do not further advance. These 
profits are net, after taxes and after de- 
ducting operating expenses, but before de- 
ducting £800,000 a year on the preferred 
stock (800,000 shares, par £2%4, paying 20 
per cent. every six months, cumulative), 
and before deducting interest and sinking 
fund about £250,000 a year on the de- 
bentures (£1,607,395 of 30 year 4% per 
cent. debentures due 1930), and before 
deducting about £400,000 a year reserve to 
“stabilize the diamond trade,” and before 
deducting other reserves for capital ex- 
penditure, etc. 








Changing the Design of Jewelry an 
Old Custom 





THE mutations in the jewelry fashions, 

causing the melting down of the metal 
and the transforming into other designs to 
suit the modern fancy is no recent symptom 
of society confined to our days. These var- 
iations in styles prevailed to such a common 
extent in the Middle Ages that we find all 
too few examples extant on which to base 
a view as to what the actual trinkets of 
those days really looked like. In the earlier 
days of the period it was to some extent 
the custom to bury jewelry with the de- 
ceased wearer, but later the interments 
with articles of value became rarer. Had 
not such been the case we could better 
have traced the progress or decadence of 
the art of jewelry creation at the hands of 
the goldsmiths of those days. 

The very fact that (as we know) jewelry 
of those days was wrought of greater in- 
trinsic value and in ever increasing volume 
to be preserved in families as treasure or 
wealth in portable form only causes us the 
more to deplore our lack of knowledge of 
medizval jewelry. 

Our information of a visible form is al- 
most entirely confined to representations of 
jewels found carved on contemporary ° 
grave effigies and to illuminated manu- 
scripts. The most -fruitful sources from 
which we find extant specimens are the 
treasuries attached to the ecclesiastical in- 
stitutions. Specimens found in these collec- 
tions are, however, mostly a ne to 
ecclesiastical or ritual ornaments. But the 
inventories show us what a plentiful supply 
of jewelry was owned by kings and nobles. 
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The Requirements of Civilized Life as well as the Demands iN 
vil of Convention render it indispensable for every man to Ne 
* wear at least one pair of sleeve buttons. Ny 
S © e e ee ° « e A 4 
® The first consideration in acquiring this class of article is Ni 
& practicability. Ny 
Ye r NG 
BS The LARTER EEZETO BUTTONS, embodying the happy Ni 
Ww combination of Stiff Post Buttons and the newer loose link, NG 
x meets this consideration. Nh 
4 : . , Ne 
x Add to this the many attractive shapes and designs among Ns 
a the LARTER EEZET® BUTTONS and the result is an irre- NG 
Yee sistibly appealing article of practical usefulness. rN. 
R | « e e » , 
BRC Made in 10 and 14K Green Gold with or without Enamel Nt 
i 4 4 < 

¥ decorations. Ni 
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MAN-TO-MAN TALKS* 


By Dr. Charles A. Eaton 
sx 


No. 4—A Talk with the Labor Leader 








EDITORIAL NOTE: This is the fourth of a series of five industrial articles by Dr. Eaton. 


During the war, Dr. Eaton was Director of the U. S. Shipping Board’s campaign to speed 
up production. With his staff of one hundred magnetic speakers, Dr. Eaton visited shipyard 
after shipyard and plant after plant arousing the enthusiasm and patriotism of the workers, 
dispelling discontent and disloyalty and increasing production wherever he went. 

When the war was over, Dr. Eaton felt that the sphere of the pulpit, which he had occu- 
pied illustriously for many years, was limited at best. He resigned at once to devote all his 
energy and talent to industrial betterment work. 
man Konak Co., Rochester, N. Y., and his success with that organization in strengthening the 
relations between employer and employes attracted considerable attention throughout the indus- 
trial world. LESLIE'S WEEKLY at once signed up the erstwhile clergyman for a series of 
industrial articles and only a month or two ago announced his appointment as Associate Editor. 
We believe this series of articles written by Dr. Eaton especially for the trade press is one of 
the most notable contributions ever made to industrial literature. 


One of his first retainers was from the East- 








[HE story of American Labor as it has 
.* progressively adjusted itself to the 
changing institutions and ideals of the na- 
tion constitutes a notable chapter in our 
general history. 

While there have been many confused 
motives and obscure forces at work, and 
progress has been unequal in different peri- 
ods it is fair to say that, taken as a whole, 
the Labor movement in this country has 
been predominantly American in its ob- 
jectives and methods. . 

Especially is this true in the period cov- 
ering the growth of the American Federa- 
tion of Labor. The American Federation 
of Labor has insisted that its object was 
to get more money for what its members 
had to sell, namely labor. And at the same 
time to improve conditions surrounding the 
workman while at work and give him a 
secure economic basis for his general life 
as a Citizen. 

These are strictly American ideals. Every 
normal American wants to get more money 
for what he has to sell, and it is equally 
natural for him to desire and expect to 
better his condition in life. We all do it. 
Indeed it is the distinctive glory of America 
that men find here full and free oppor- 
tunity for personal achievement and ad- 
vancement. 

In the older civilizations men are born 
into a class and as a rule they expect to 
live and die in that class. The only way 
to advance the individual is to advance the 
class to which he belongs. And this ac- 
counts in some degree for that class con- 
sciousness in other countries which seems 
so out of place and dangerous here. 

Hitherto it has been a fixed tradition of 
American life that one boy has as good a 
chance as another to get on in the world. 
“From Log Cabin to White House” is only 
one variation of the general theme “From 
Cottage to Palace.” The rich men of to- 
day were the poor lads of yesterday. The 
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mechanic’s son becomes the head of a 
great business. The farmer’s boy appears, 
a little later, as governor of his State or a 
leader in the larger affairs of the city. 

This also is the story of various races 
which at different periods have come in 
large numbers to America. The men from 
Northern Europe. The Irish, and Italians 
each began their career in America mainly 
as marmial workers, and each have stead- 
fastly risen to higher levels of achievement 
until their racial identity is absorbed into 
the general life of the nation. 

We have now come to a new period not 
only in the history of American Labor but 
in the development of our entire social 
structure. Under the impulse of science 
applied to Industry specialization and or- 
ganization have become the great watch- 
words. We are no longer intensely indi- 
vidualistic but the tendency is to crystallize 
into classes and cliques. . The individual 
is in danger of becoming lost in the shuffle 
and we see great mechanical organizations 
taking his place as the unit of relation- 
ship and negotiation. 

And here emerges the Labor Leader; 
Clothed with power and backed by force; a 
portentous, potent figure who may become 
an instrument of evil or an agent of good. 

As a plain American citizen without any 
axe of my own to grind or favors to ask, I 
would like to take counsel with this leader 
of men concerning certain matters of vital 
moment not only to the movement which 
he represents, but to the whole nation. The 
people are asking questions which he ought 
to hear and heed and, perhaps, in putting 
these questions in simple form I may help 
towards finding their answer. 

It may seem absurd to the labor leader 
and to many who follow him, clothed as 
they are in the very climate of struggle 
and strife, but I must, in candor and truth, 
tell him that the people of America are 
wondering if the Labor Union and the 
official leader thereof have not outlived their 
usefulness? Is it not time for a change 
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in the method if not in the objectives which 
have characterized organized Labor during 
the last generation in America? 

No one who knows the facts can deny 
that organization and leadership have been 
of enormous benefit to the wage earners of 
this country. The Union was as inevitable 
and necessary for labor as was the corpora- 
tion for capital. The single individual wage 
earner could no more cope with the power 
of organized capital than coulda leaf blown 
from a tree find its way back against a gale. 
Capital was blind and cruel. It followed 
the law of the jungle and devoured the 
weak in its own class as greedily as it did 
the weak among the workers. One of the 
greatest blunders ever committed by able 
men was the failure of our great creative 
leaders in industry to see that while they 
were organizing and unifying the capi- 
talistic factors in production to meet mod- 
ern conditions they ought, at the same time, 
and on the same basis of co-operation, to 
have included in their organization the labor 
factors in production. But with here and 
there a notable exception they did not see 
this, and, as a result, Labor was driven to 
effect its own organization and develop its 
own leadership. Thus a wedge was driven 
deep between employer and employee. And 
the theory that their interests were mutually 
and necessarily antagonistic took possession 
of the field. 

Out of these conditions grew that cease- 
less struggle, expressing itself in strikes 
and lockouts, which has proved so waste- 
ful and futile, even though it has in some 
cases resulted in great and permanent bene- 
fits to the wage earner. 

Now we find ourselves in a new age with 
new ideas and ideals rapidly dissolving the 
old fixed foundations; and it is a fair ques- 
tion to ask if we may not discover a sub- 
stitute for all this wasteful warfare; and 
develop a new economic and industrial sys- 
tem spacious enough to give opportunity 
for co-operation between capital and labor? 

It is certain that a remarkable change has 
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come to pass in the attitude of the —- 
ing class. This change —_—— itse - 
a genuine recognition of the human ele- 
ment in Industry and an equally genuine 
desire to associate themselves with their 
employees as working partners in a com- 
mon enterprise, upon principles of justice 
and free co-operation. — 

I do not refer to what is sometimes called 
welfare work. All the fine arrangements 
which are fast finding universal adoption 
for the safety of employees ; for sanitary 
surroundings and proper conditions and 
hours of labor are simply good business and 
what common decency and humanity de- 
mand. But what I have in mind is the 
surprising spread of the principle and prac- 
tice of representative government in Indus- 
try, or in other words, the introduction into 
the hitherto autocratic precincts of Indus- 
try of the principles of political democracy. 
And at the same time I call attention to the 
persistent effort to satisfy the creative in- 
stinct of the worker by subsituting for the 
mechanical method of yesterday, which 
made the man and the machine identical, 
real human relationships, motives and 
methods. 

Added to all this is the fact that the level 
of wages is higher than ever before and 
higher than is the average income of great 
numbers of people who belong to other 
necessary callings such as teaching, bank 
employees, and municipal workers. 

Against this background we hear the labor 
leader using the same catch words and 
slogans which he found necessary when he 
was fighting for rights denied or ignored. 
And the use of force in strikes amounts 
to civil war at a time when every man ought 
to be at work; when wages are higher, 
hours shorter and production less than ever 
before. 

Is it not then a fair question which the 
people are asking when they inquire if the 
Union and the Union leader have not al- 
ready accomplished their mission and if it 
is not time for a change in objective and 
method? The Union began as a necessary 
means to an end. Now that the end is 
achieved why should the labor leader fight 
to perpetuate the means? It is like keeping 
an army on a war footing after peace 
has been achieved through victory. The 
war is over. Let us have peace. 

My friend the Labor Leader will surely 
take a fall out of me at this point. For he 
will ask why abandon an instrument which 
has achieved such notable results? And 
what is there to take its place? . 

I think these fair questions can be fairly 
answered. 

In the first place I would not abandon the 
Labor Union; neither would I make of the 
Labor leader an extinct species. I would 
keep the union in a modified form as the 
general agent of the wage earners in ad- 
vancing necessary remedial legislation cov- 
ering such matters ‘as woman and child 
labor; state insurance and all similar ques- 
tions which, through the medium of legis- 
lation can affect the welfare of the working 
people of the community. And I would 
make the union the medium of publicity by 
which Labor will be able always to lay its 
case before the bar of Public Opinion. 

As to what substitute there can be for 
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the Union and the militant labor leader I 
would advocate without hesitation the or- 
ganization of each industry and unit in each 
industry on the lines of representative de- 
mocracy. That is to say, I would repudiate 
collective bargaining when it is interpreted 
to mean only bargaining by and through 
the leader of a national and international 
union and I would insure collective bar- 
gaining which shall be conducted by the 
elected representatives of the wage-earners 
in any given plant with the chosen repre- 
sentatives of the Employers at the head of 
that plant. In a word I would abandon the 
strike which is always war waged by force; 
in favor of negotiation by peaceful meth- 
ods, which is a reasonable way for reason- 
able men to reach a mutual understanding 
and agreement. 


And the largest reason for this view lies 
in the fact that we have reached an age 
when no class can successfully advance its 
own interests apart from the interests of 
the whole people. If you are working only 
for the wage-earners you will do them no 
good, and end in doing the rest of us great 
harm, If on the other hand you are work- 
ing to advance the wage-earners in order 
to serve the whole people of the nation 
through that advance you are on safe 
ground and may reasonably hope to win. 
Capital is simply a form of public service. 
It draws dividends as payment for this ser- 
vice. Labor is simply a form of public ser- 
vice and wages is what the public is willing 
to pay for such service rendered. If either 
capita! or labor tries to work the public for 
something more than is a just reward for 
work done both will fail. 








Ivory in Art 





T HE history of the artistic uses of ivory 

is a long one both as to period and 
details of interest. The condensed story 
contained in “Dictionnaire des Arts Déco- 
ratifs,’ by Paul Rouaix, commends itself 
for accuracy and brevity. He says: “Ivory 
is employed in such independent pieces as 
statuettes, plaques, etc., or in incrustations. 
The dimensions attained by ancient ivories 
create the supposition that they knew a 
process (now lost) of softening and ex- 
panding this material. Work in ivory dates 
back to prehistoric times; fossil ivory, or 
rather animal teeth, have been found on 
which are engraved sketches of deer, of 
animals fighting, witnessing a quite aston- 
ishing advanced art. 

The Egyptians employed ivory in the 
making of seats, etc. The Homeric period 
likewise produced pieces of furniture in this 
material. The throne of Solomon was of 
ivory. Under the term chryselephantine 
the Greeks had a polychrome statuary in 
which the flesh parts of ivory and the cos- 
tume in metal. Roman ivory work con- 
sists of the production of consular diptychs. 
Senatorial curulean thrones were of ivory, 
of ivory also were the kind of plaques called 
gladiators’ tesserae, on which can be read 
the name of the gladiator and the date in 
which he appeared in'the circus. Ivory en- 
ters largely in the ornamentation of Greco- 
Roman furniture. 


“Byzantine art is remarkable for its 
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carved ivories in which are found the char- 
acteristics of the style; Byzantine adoration, 
Byzantine benediction, the Byzantine sym- 
bolic chrism, Greek inscriptions (abbre- 
viated or in full text), giving at their base 
the names of the persons represented. An 
exhibit in the Cluny Museum is a good 
example; of a height of 18 centimetres, it 
represents in base relief Christ blessing the 
Occidental Emperor Otho II. and his wife 
Theophano. This ivory dates from the Xth 
century. In the Bibliotheque Nationale is 
a leaf in the center of a triptych which has 
served for the cover of an evangeliary; 
this ivory represents Christ clad in sandals, 
surrounded by a nimbus bearing a cross, 
standing on a kind of pedestal of three 
stages supporting a kind of colonnade gal- 
lery, blessing the Emperor Romanos and 
his wife Eudokia. The richness of the 
garments of the two persons, the elegance 
of the draping of Christ, and above all the 
marvelous expression of his countenance 
make this one of the greatest work in 
ivory. The dream of the Virgin is one of 
the subjects most frequent with the Byzan- 
tines. Arabic art, about the VIIth and 
VIIIth centuries shows beautiful ivory 
sculpture in coffers. 

“The ivories of the. Middle Ages con- 
sist chiefly of agiothyrides in diptychs and 
triptychs, in which are represented sub- 
jects borrowed from the Passion of Christ. 
These folding tableau were portable and 
were placed on the altar, on which, in lesser 
proportions, they played the role of the 
great retables of carved wood (painted and 
gilt). The evangeliary covers, chasses, 
episcopal croziers, combs bearing devices 
and inscriptions, mirrors (at first small 
with short handles) with engraved or sculp- 
tured subjects borrowed from the fabliaux 
(the Capture of the Castle of Love) are 
some of the products in ivory of this par- 
ticular period. 


“See, in the Cluny Museum, the chasse 
of St. Yved, a work of art of the Occi- 
dent (Latin inscriptions) of about the 
XIIth century. The source of origin of 
ivory gave the name of oliphants to the 
ivory horns, the form of the world ele- 
phant in the Middle Ages. In the XIVth 
century the principal centres for ivories 
appear to have been France, Italy and later 
Flanders. The expressions of personages 
are very accentuated; the muscles protrude 
on thin limbs; draperies are coarse. Flem- 
ish art is coarser; the expression is calmer, 
more serene; it even reaches a graceful 
naiveté with chisel of Duquesnoy, bet- 
ter known under the name Francois Flam- 
and. Cope, called il Fiammingo, must be 
likewise mentioned. With the latter we 
reach the XVIIth century which reaches 
beyond Duquesnoy. The influence of Ru- 
bens during the first half of the XVIIth 
century dominates ivory work as in other 
arts. The Chinese and Japanese have pro- 
duced ivories in which patience, ability of 
manipulation and tour de force equal the 
truthfulness of the attitudes of the per- 
sonages, of the grimacing figures tricked 
out in. senility and misery. Among the 
ivory workers of the XVIIth century must 
be. mentioned: Angermayer, Bossiut, Cava- 
lier and Daebler, renowned for their!cane 
handles.” 

7 6 
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Fublicity de Luxe will sell 
exquisite La Tausca Pearls 


B Heics page shows Lady Grey Pearls, one of the 

popular priced numbers in which you may antici- 
pate considerable demand this year. The women of 
America are getting so they call more and more for 
La Tausca Pearls, of French origin. 


Jewelers all over the country realize that La Tausca 
Pearls are among the largest advertisers in the jewelry 
world. The traditions on which these beautiful gems 
are based are largely affected by this publicity. Were 
the goods not all that was claimed for them the pub- 
licity would be useless. 


La Tausca Pearls are made by a process of aging, the 
secrets of which are known to the skilful French pearl- 
makers. The materials come from many parts of the 
globe and the Parisian workmen make them into the 
most beautiful pearl necklaces. 


But the inspection does not end in Paris. There are 
three superinspections after the strings reach Provi- 
dence. After arriving in this country it takes six weeks 
or longer to properly handle La Tausca Pearls before 
they are permitted to go out to the trade. 


Is it any wonder, with all this crafstmanship, that La 
Tausca Pearls are recognized to be without equal in 
the world? 


. Lady Grey . Pearls 


. Every La Tausca iis = / 18” with 10-kt. gold 
Necklace Sold by 1 i x - al spring ring clasp $25. 

a Retailer. = bi, ~ ae " 24” same clasp $35. 
Retailers Supplied ee eat a a eee eS 30” with white-gold 
by Wholesalers a 6 Bb . <<, diamond clasp $50. 
Only £ LLL RIES iS SSS SS 3 38 In the beautiful grey 

ie Cia ‘3, La Tausca cabinet. 
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GOOD WILL 


A business lives through its 
customers. And its great- 
est asset is their good will. 


Our service has always measured up to 
this standard and brings forth voluntary 


expression of friendship and confidence. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 
31 N. STATE ST. CHICAGO 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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The Making of Silverware Shown on the Screen 


Interesting Educational Picture Reveals Skilled Work in Shaping and Electro- 
plating Modern Table Ware 
By Jerome Lachenbruch 
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N following his belief that the man who 
knows nothing of America’s industrial 
methods is but half educated, Henry Ford 
has added to his many other activities that 
of making motion pictures of America’s 
important industries. Under the title of 








Ford Educational Weekly, he has shown 
the making of steel, how a newspaper is 





put together, the development of gvod 
roads and many other interesting features 
of American life. His most recent picture 
was taken in a large silverware factory 
and reveals every stage in the precess of 
making plates, trays, coffee pots and other 
tableware. A description of the processes 
presents a faithful reproduction of what 
the camera saw. 

Between two sections of a machine that 
resembles a pile driver a flat sheet of metal 
is placed over a die. The “pile driver” 
descends and presses a sugar bowl out of 
the flat plate. Other dies produce trays in 
various shapes. 

In another section of the factory a 
skilled worker is “sawing off” the flanges 
of a basket. The saw is a thin rotating 
implement that cuts unerringly. Conse- 
quently a premium is placed upon the skill 
of the man who guides the basket. 


Coffee pots are made in an ingenious 
way. A flat, circular sheet of metal is 
fitted perpendicularly on a specially con- 
Structed lathe and is revolved at a high 
rate of speed. The plate fits against a ho- 
rizontal cylinder. The shaper then uses a 
long tool resembling a tremendous screw- 
driver and applies pressure behind it to 


the surface of the plate. Gradually, the 
plate begins to bend until it fits snugly 
over the adjacent cylinder. When taken 
off, the coffee pot appears cleanly formed. 

In similar fashion, high vases are shown 
in the making on lathes, the different sec- 
tions assembled later and carefully soldered 
together. Another interesting phase of the 
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work is that of “saw piercing” fancy trays. 
A girl with a hammer-like instrument cuts 
the pattern from the solid tray. The re- 
sult is a delicate design in filigree. 

In a different part of the factory, handles 
and spouts are soldered to pots and urns. 
Later the finished product is sent to the 
pumice buffing room, where it is_ thor- 
oughly cleaned. The polishing is done on 
a lathe. 

For the silver plating process, large vats 
of silver solution are charged with elec- 
tricity and the piece dipped. Due to the 
action of the charge, silver is deposited 
on the metal pot or tray. The final process 
is that of burnishing to harden the plated 
piece. 

When this is done, each article is care- 
fully inspected before being wrapped up 
for shipment. 

This interesting motion picture of the 
manufacture of silverware is now being 
distributed throughout the country by the 
22 branch offices of the Goldwyn Distrib- 
uting Corporation and may be seen in any 
photoplay theatre that exhibits the Ford 
Educational Weekly. It should spur added 
interest to the subject of silverware and 
stimulate the desire for these articles on 
the part of the buying public. 








Those Who Are Buying Diamonds 


Today 





HERE is a_ dyed-in-the-wool New 
Yorker who is proud of the fact that 
he looks like a “hick,” meaning the sort of 
person who now and then buys the Brook- 
lyn Bridge or thinks he can really get a 
drink in this town. He—that is, the New 
Yorker, not the real “hick”—wanders about 
Manhattan, having things happen to him, 
and then recounts them to his friends, says 
the New York Times. 
His wife, who looks more like a New 
Yorker than any Los Angeles woman, sent 
him to the Biggest Jewelry Store the other 





VIEW SHOWING 


HOW SOLDERING 


1S DONE 
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afternoon. A noble floor walker sized him 


up as one of those about to take a fatal 
step. and sent him to the diamond counter 


to buy a solitaire. 
“I never saw so many people 


with a 
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it, kid,’ he instructed. ‘I won’t be back un- 
til next year. Put a crimp in th’ herd!’ 
She found what she wanted, and he jerked 
out a fat old wallet and paid cash. ‘How 
many cows does that cost you, pop?’ she 











SPINNING A COFFEE POT (SEE TEXT ON PAGE 69) 


single idea in my life,” he said when he 
returned to the bosom of his family. 
“There were all kinds of people, from the 
new rich and those who were used to it, 
to the husky steel man who was going to 
‘knock ’em dead with his sparkler, when 
he got back to the mill town. 

“IT wandered up and down the counter 
looking them over. First, there was a stout 
woman of uncertain years and much man- 
ners, who had a young and effeminate male 
person under her wing. He was buying 
her a ring, and she insisted on picking it 
out herself. He was as embarrassed as she 
was affectionate and effusive. Both were 
extravagantly dressed. She was hung all 
over with jewelry of various kinds, none 
matching, all expensive. There was much 
choosing, and finally she found what she 
liked. It looked like a searchlight when 
she slipped it on her stubby finger. As 
they turned from the counter she clung to 
the youth’s arm and started conversation 
with the remark, ‘When we’re married -——’ 

“A young overseas Second Lieutenant 
and his girl came next. Both thorough- 
breds and very much in love. He insisted 
on a large and expensive stone, and she 
demurred, saying under her breath that 
it was a waste, and that she’d like to 
‘put the money into the home. He in- 
sisted, however, that this was the first time 
they had been engaged. 

“Came then a broad-shouldered man with 
an outdoors voice and a big hat. Clinging 
to his arm was a little bit of fluff, with 
keen, calculating eyes—a typical gold dig- 
ger. ‘Big on th’ big ones,’ he directed in 
his bass, ‘th’ sky’s th’ limit!’ And it was! 
The girl daintily slipped one after another 
ring on her slim fingers, each one larger 
and more expensive than the last. ‘Go to 


asked, with an _ I[-have-eaten-the-canary 
smile. Quick as a flash he told her, and 
suggested that it was ‘time to move on if 
we're going to buy those other things.’ 
“Next to them were two men, each alone. 
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wanted "the dipyard 
man slipping his on a heavy finger, and 
the other taking his away in a neat little 
box. Needless to say, the shipyard man 
paid six times what the brain worker: did. 

“Then there were the bluffers. One of 
"em I’ll call the Grand Duke Alexis. He 
had the fur coat and all the scenery, and 
with him was a woman with all the hauteur 
of a Princess. He got away with it, too, 
until he began to speak too loudly. As I 
understand it, Grand Dukes are trained to 
speak like gentlefolk. He wanted to know 
how soon he could get the stones removed 
from a tiara and set into a necklace or 
something of that kind. But he said in a 
loud voice that it was part of ‘the family 
jewels,’ and had cost some fabulous sum. 
He was told to bring it in and an estimate 
would be given. He might have impressed 
a hick if he hadn’t pronounced tiara exactly 
as it is spelled. I suppose he was a movie 
actor or hotel chef. o 

“Afterward came a couple from a-city 
in that vast territory that New York re- 
gards as ‘the sticks,’ but without which 
there would be no New York. He was 
oozing money. She was overdressed. Dia- 
monds, only diamonds, could appease their 
desires, and they made no bones about tell- 
ing the world that they’d come to the Big- 
gest Jewelry Store to buy them. They 
told most of their family history, too, and 
would have been pleased to have all the 
rest of the people in the shop help them 
get what they wanted. At first she didn’t 
know what she cared for, but she rapidly 
developed expensive likes when she pawed 
over trays of stones. They seemed to feel 
that they were showing New York a thing 
or two. He did indeed spend a lot of 
money, peeling greenbacks and yellow ones 





TURNING A COMPLETED VASE (SEE TEXT ON PAGE 69) 


One must have .been a university man; the 
other from the shipyards. The university 
man wanted a small, and, if possible, inex- 
pensive stone, while the other sought one 
that would look like a million dollars. 


off a plethoric roll. Only once did she ob- 
ject to his spending. That was when he 
bought a particularly ornate stickpin. She 
insisted it would be ‘bad form’ for him to 
wear it. He bought it, anyway.” 





uA NN 


THE JEWELERS’ CIRCULAR 


February 25, 1929 








IANY men labor under the delusion that the 

| “Almighty Dollar” in business is the only thing 

that counts. They call you their friend, and 

if they can buy an article from another for a 

trifle less than what you sell it for, they 

pat themselves upon the back, and are pleased to regard 
themselves “Good Merchants.” 


They may be good merchants at just the precise moment of the 
transaction, but they are small ones, nevertheless; they forget, that 
on some future day you may more than compensate them with some 
other article of greater profit. 


In the long run—and we have no hesitation in saying so—it is 
the men, who couple with their efforts the element of friendship 
and of sentiment, who become the leaders in their respective trades— 
and their trade’s ““Real Merchants and Men.” 


Business (commerce), means equitable exchange, and the more 
your business is placed upon the basis of friendship, the better. 
Friendship spells reciprocity, co-operation, honesty and gain. 


We make money only out of our friends; our enemies will not 
trade with us if they can help it—and they usually can. 


We have tried our best since starting in business to make friends 
and to hold them, not only in our selling, but also in our buying. 


Ask those who have dealt with us, and they will tell you why 
they are pleased to call us their friends. 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 


68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 
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VOCATIONAL TRAINING 





Providence Manufacturers Showing Keen 
Interest in Training Young Men for 
the Jewelry Industry 


Proviwence, R. I., Feb. 21.—Vocational 
training, part time industrial education and 
the partial renewal of an apprentice system 
by several of the larger manufacturing 
jewelry and some of the industry’s co- 
ordinate branches have already created an 
interest in this phase of welfare work 
among the young men that is being closely 
followed. Increased facilities are being ar- 
ranged for by the Rhode Island School of 
Design where a new building for its jewel- 
ry and silversmithing department is being 
erected and for the equipment of which a 
committee of prominent manufacturing 
jewelers of this city and the Attleboro, 
headed by Harold W. Ostby, president of 
the Ostby & Barton Co., is conducting a 
campaign to raise about $15,000. 

Mr. Ostby’s father, the late Englehardt 
C. Ostby, was especially interested in the 
welfare of the School of Design, and dur- 
ing his life time was an enthusiastic and 
consistent patron of that institution. Since 
his death his heirs have undertaken the 
carrying forward of some of the plans 
which he had in view. The Ostby & Bar- 
ton Co. for a number of years has been 
foremost among the jewelry concerns in 
providing scholarships at the school, and 
during the past week announcement was 
made that the following young men em- 
ployes of the firm have enrolled in the 
School of Design for the term: Harold 
Johnson, Bertram Eddy, William Fraser, 
Earl Gage, and Frederick McCaughey. 
These, with the three previously enrolled 
—Walter Barry, John Hanley and Herbert 
Schaller—fill the eight scholarships which 
the firm offers. 


At the Brown & Sharpe Mfg. Co., where 
thousands of dollars worth of small tools, 
micrometers, gages and other appoint- 
ments for the jewelry factories are pro- 
duced annually, the apprenticeship system 
has been encouraged by every method pos- 
sible and the training of the boys and the 
maintenance of high moral and personal 
standards have been carefully provided for. 
The latest evidence of the development of 
the welfare movement is in the announce- 
ment that the Brown & Sharpe apprentice 
department is making a modern school 
dormitory of the big three-story dwelling 
corner of Park and Woodland Sts. This 
will house 27 of the half-hundred out-of- 
town boys who are now attending the 
training course. 

“For some months past,” explained J. 
Edward Goss, supervisor of apprentices at 
the plant, “we have felt that it would be a 
good thing to have some such a rooming 
house, since more than ever we are getting 
high school boys from out of town, who 
have been used ‘to comfortable homes. We 
have now nearly 200 boys, including about 
50 or more from out of town, who are 
taking advantage of our apprentice system. 
The majority of these out-of-town boys 
have no relatives or friends here, and it 
has been a matter of ourselves locating 
them in suitable rooming houses. Lately 
this has become difficult because of the 
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housing conditions which now exist here.” 

The structure is being completely over- 
hauled and renovated with new showers, 
tubs and bathroom fixtures adequate for 
the acconmmodation of half a dozen boys at 
the same time. The large living room on 
the first floor front will be fitted in mission 
style, with library table and lamp, big 
chairs and rugs, bookcases and a stand for 
technical and popular fiction magazines. 
There will also be a technical library care- 
fully selected by the shop foremen. 

Adjoining will be a glassed-in sun porch, 
steam heated, with arm chairs and maga- 
zine table. A new phonograph is to be in- 
stalled and a large reception hall will be 
furnished for the entertainment of rela- 
tives. The home will be conducted under 
the apprentice department, probably by a 
Brown & Sharpe man and his wife, respon- 
sible for a wholesome home life, with an 
assistant housekeeper. “We don’t want to 
make it institutional in any sense, but as 
good a substitute for the boy’s real home 
as possible,” added Mr. Goss. 

“With all the boys having common in- 
terest, it will be possible to hold ‘home 
evenings’ for talks by practical men to sup- 
plement our lecture work. Boys will be 
allowed to room there only during ap- 
prenticeship. In fact we are continually 
raising our standards, making it more dif- 
ficult for boys to get in or stay, except 
boys who mean business and have a real 
interest in the trade they elect—whether 
training in the shops from department to 
department or in practical mathematics and 
drawing, or illustrated technical lectures 
by experts from the plant or outside.” 








Jewelry Trade to Support Bill to Increase 
Salaries of Customs Examiners of 
Merchandise 


Wasuincton, D. C., Feb. 20.—Amony 
the many branches of the Government that 
is suffering from the loss of trained em- 
ployes as a result of the present high cost 
of living and the fixed salaries of the 
Government, is the Appraisers’ Department 
of the Custom House, which is being de- 
nuded of its best men among the examiners 
of merchandise, who hold most important 
positions in the working out of the cus- 
toms service. These men must be trained 
experts and yet the maximum salary today 
is $2,500 whereas most of the men whvu 
do this work can make much more in out- 
side lines. 

To remedy this condition a bill has been 
introduced in the House of Representatives 
by Congressman Fordney, authorizing the 
Secretary of the Treasury to increase and 
fix the compensation of examiners of mer- 
chandise as he may think advisable, in any 
case not to exceed $4,500 per annum, and 
an appropriation of $200,000 per annum has 
been allotted for this purpose. 

The bill has received hearty endorsement 
in various lines of trade and particularly 
in the jewelry trade, as the position of 
jewelry examiner must be held by an ex- 
ceedingly competent man if justice is to 
be done our industry. For this reason 
there is agitation among importers to have 
jewelers back up Mr. Fordney’s bill by 
letters to their Senators and Representa- 
tives urging the passage of this bill or relief 
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at a very early date. An attempt will be 
made to have some of the Fordney Bill 
endorsed by various prominent organiza- 
tions in the jewelry trade at an early date. 








NEW ORGANIZATION FORMED 





Cleveland Jewelers Unite in Incorporating 
the Jewelry Crafts Association of 
Cleveland 


CLEVELAND, O., Feb. 21.—Steps toward 
welding all the branches of the jewelry 
business in Cleveland and northern ‘Ohio 
into a strong, active organization were 
taken at the regular monthly meeting of 
the Cleveland Manufacturing Jewelers’ 
Association, at Hotel Statler, last Tuesday 
evening. 

After the meeting announcement was 
made that the Jewelry Crafts’ Associa- 
tion of Cleveland, a new organization, has 
been incorporated under the laws of Ohio. 
The old organization, the Cleveland Manu- 
facturing Jewelers’ Association, will lose 
its identity in the new and larger corpora- 
tion, which will include in its membership 
all jobbers and retailers, as well as manu- 
facturers. Many jobbers and _ retailers 
have already signified their intention of 
joining in the new project, initiated by the 
manufacturers. It is the plan to have two 
classes of membership, active and associate. 

Directors of the old organization are the 
trustees of the new, with the exception of 
Ralph Burr, vice president, who resigned, 
as, under the rules of the new organization, 
two members of the same firm cannot hold 
office. Samuel R. Zwee, senior member of 
Zwee & Burr, is treasurer. 

Other officers are: President, Leo D. 
Markowitz, and secretary, A. E. Schultz. 
President Markowitz appointed Rudolph 
Deutsch, of Rudolph Deutsch & Son, a 
trustee, replacing Mr. Burr. Guy W. Wells 
is business manager of the association 
with executive offices at 763 Hippodrome 
Annex. 

Attorney Garrett Stevens was present 
at the meeting and advised with members 
regarding incorporation. 

The Cleveland Manufacturing Jewelry 
Co., 716 Permanent builcing, was elected 
to membership in the association. Mem- 
bers of the firm are L. Goldberg and 
Joseph Kohn. 

Members of the Cleveland Manufacturing 
Jewelers Association who became charter 
members of the new organization are: E. 
Zelsch, C. Taussig Jewelry Co., Rudolph 
Deutsch Co., F. D. Strang, Bandler Jewelry 
Co., George Hill, Herman Menke of Cowell 
& Hubbard Co., S. Richardson, Zwee & 
Burr Co., A. E. Schultz, Louis Stotter, 
Robert Probeck of Sigler Bros. Co., Leo 
D. Markowitz, E. Hannus, Albert Gomberg, 
Goetz & Linsky, Gunsberg Jewelry Co., E. 
L. Fischbach, Forest City Jewelry Co., and 
Cleveland Mfg. Jewelry Co. 








“T cannot enjoin too strongly upon you a 
due observance of economy and frugality.” 
—George Washington. 

* * * 

“Reason, too late perhaps, may convince 
you of the folly of misspending time.”— 
George Washington. 
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\ Platinum Diamond Pendant 
\ and Bracelet Watches 


\ To have reached the highest niche in the pinnacle of craftmanship 
\ is triumph indeed ! | 

\ We pride ourselves that there can be no finer examples of 

\ skilled excellence than WHEELER made Platinum Diamond 
\ Pendant and Bracelet Watches; expressing so perfect an 
\ embodiment of high-class workmanship, durability, 

and accuracy. 
\ We have a wonderful assortment at all times. 
Correspondence Invited. 
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What Constitutes Profiteering? 





Judge Hand Instructs United States Grand Jury at Albany as to Profit That 
Is Considered Unlawful Under the Lever Act 

















| 


Avpany, N. Y., Feb. 18.—The first 
definition of a profiteer under the terms 
of the Lever act, a wartime measure, has 
been given by Judge Learned Hand, in 
the United States District Court of Al- 
bany, in instructions given to the grand 
jury which is conducting an investigation 
of profiteering in the city of Albany. 
Judge Hand declares an excess profit on 
any single article or commodity consti- 
tutes profiteering, and his ruling is likely 
to be a test case to determine the con- 
struction of the law. Judge Hand ex- 
pressed some doubt as to the correctness 
of his ruling, but intimated to so hold 
would be the only way to open the way 
for a test case. Attorneys for dealers 
under investigation maintain that the act 
is intended to apply to the average profits 
on a line of goods, and that seasonableness 
of the article at the time of the sale should 
be taken into consideration. 

In advising the grand jury Judge Hand 
said: “The question is not wholly free 
from doubt, and the advice I am going to 
give you is necessary if the government 
is to have the opportunity of testing the 
question at all. For if you should adopt 
a course contrary to the ruling that I am 
going to make to you and throw out the 
indictments, there would be no opportunity 
for testing the question of the interpretation 
of the act at all. Therefore, I shall ad- 
vise you now, and direct you, in accord- 
ance with a construction of the statute 
which is rendered necessary in my judg- 
ment, on account of the peculiar position 
in which you stand to the statute itself, 
and which, on full hearing of the other 
side, I might not myself necessarily ad- 
here to. The words of the act are: ‘And 
it is unlawful for any person to engage in 
any discriminatory and unfair, or any de- 
ceptive practice or device, or to make 
any unjust or unreasonable rate of charge 
in handling in or dealing in or with any 
necessaries; to conspire, combine, agree or 
arrange with any other person to exact 
excessive prices for any necessaries. Any 
person violating the act, upon conviction 
shall be fined not to exceed $5,000, or be 
imprisoned for not more than two years, 
or both.” 

“I charge you that in making up your 
minds as to what is an unreasonable 
charge you are to consider only the ex- 
pense to the person dealing in that par- 
ticular necessary. You are not to take 
the whole business and decide whether, 
upon the whole business, he makes an 
unreasonable profit. 

“I may give you’ an illustration which 
will show, I think, in an extreme case 
how the opposite construction might oper- 
ate. Let us suppose a man is engaged 
in two quite distinct departments, run un- 
der separate management, but having a 
certain amount of common _ overhead 
charge. Let us suppose one of these de- 
partments to be run at a loss and the 
other to be run at a profit. Let us sup- 


pose that in the profitable department he 
charges an extortionate profit. I think 
it would be apparent to you that he could 
not justify the extortionate profit in one 
separate department by a loss in the other 
department, because if he could be at 
liberty to charge extortionate profits in 
that department, although his competitor, 
who had no losing department of a differ- 
ent kind would have to charge profits based 
only upon his own department. 

“Furthermore, it is not the particular 
profits that the individual himself makes 
which is the basis of the unreasonable 
charge, but it is whether the charge is such 
as gives unreasonable profit, not to him, 
but if established generally in the trade. 
The law does not mean to say that all 
people shall charge the same profit. If 
I am a particularly skilful merchant or 
manufacturer and I can make profits 
which are greater than the run of people 
in my business, I am allowed to make 
these profits. So much I am allowed. 
But if I am charging more than a reason- 
able price, taking the industry as a whole, 
I am not allowed to keep that profit be- 
cause on other items I am sustaining a 
loss. 

“So I answer your question first by say- 
ing that the unreasonable charge is to be 
based upon the particular article sold, and 
upon that alone. JI go farther and say 
that the profit made by the individual him- 
self, although large, and larger than is 
necessary or reasonable in his particular 
case, does not necessarily mean that he 
has committed a crime, if his special skill 
puts him at an advantage over people in 
general in the trade. That is an advan- 
tage which he is entitled to keep. Other- 
wise the statute would depress all initia- 
tive in industry and any incentive to 
economy. 

“I say that in deciding what is a reason- 
able charge the individual is entitled to 
take in a proportion of his general over- 
head expenses. I say also he is entitled 
to have some allowance made if his goods 
are seasonable and he runs the risk of 
having them left on his hands unless he 
can market them quickly. 

“Gentlemen, I cannot be very sanguine 
that I have made this plain, and I cannot 
be very sanguine that the matter is not 
full of difficulties, because, to be frank 
with you, I think it is. These difficulties 
will some day have to be met and cleared 
in the courts. They can be more effective- 
ly met and cleared where both sides have 
an opportunity to be heard, and when 
evidence is in on both sides, I think, how- 
ever, what I have said to you will prob- 
ably be sufficient for your guidance in the 
matter of finding indictments only.” 








Dr. William H. Poole, Los Angeles, Cal., 
has joined the optical department of the 
B. Hartfield jewelry store of Anaheim, Cal. 
Dr. Poole is a graduate of the Los Angeles 
College of Optometry and optomology. 
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Members of Chicago Jewelers Association 
Hear Address on Jewelry Classes and 
Endorse Daylight Saving 


Cuicaco, Feb. 12—More than 60 mem- 
bers of the Chicago Jewelers’ Association 
attended the regular monthly noon day 
meeting in the Ivory Room of Mandel’s 
Tuesday of last week. It was one of the 
most enthusiastic and interesting noon 
meetings held in a long time. 

As had been announced, Mr. Cooley, of 
the Chicago schools, was present and 
talked about the jewelry work being done 
at the Vocational Training School. He ex- 
pressed himself as pleased with the prog- 
ress so far made in the jewelry and watch- 
making department and told of the diffi- 
culties and what must be done to make 
this work a success. 

He explained how difficult, even impos- 
sible, it is to train a boy in a trade either 
in school or shop alone. The two must 
be worked together, he said, and urged the 
necessity of men in business realizing this 
and doing all they can in assisting in the 
training. 

President Hardin instructed the commit- 
tee, consisting of B. C. Allen, Robt. Slade 
and P. T. White, to look into the needs 
of the school and report back to the meet- 
ing in March. 

Reading the minutes of the previous 
meeting was dispensed with and the treas- 
urer made a report on the finances of the 
organization, giving a detailed statement of 
the banquet held in January. The report 
was accepted and filed. 

A committee was appointed by the presi- 
dent to prepare suitable resolutions and 
send to the family of Adolph Hirsch, who 
died two weeks ago. 

Joe Stein, of the Stein & Ellbogen Co., 
chairman of the jewelry committee of the 
Association of Commerce, addressed the 
meeting about the daylight saving ordinance 
pending in the city council. All members 
present signed a petition to be presented 
and instructed the president to write the 
mayor that it was the unanimous sentiment 
of those present that the ordinance should 
pass and become a law in Chicago. 

A resolution was presented and unani- 
mously adopted that the jewelry industry 
would observe Monday, Feb. 23, as Wash- 
ington’s Birthday and remain closed all day. 

It was decided to hold the next meet- 
ing at noon in the same room on March 
16 and President Hardin announced that 
Col. Chamberlain, of the Chicago Crime 
Commission, would be present and talk to 
the members about their work and what is 
being done to lessen crime in the city, espe- 
cially that part which is of interest to 
jewelers. 








The police are investigating a reported 
theft of $2,500 worth of jewelry from the 
Spencer Jewelry Co., E. 5th St., Dayton, O. 
The robbery occurred recently and accord- 
ing to the complaint at police headquarters, 
a tray containing several rings in Tiffany 
style mountings is missing. These rings, 
according to the report, disappeared from 
a case while the clerk’s back was turned. 
It is believed that a sneak thief committed 
the crime. 
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Philadelphia the Scene of Many Jewelry Crimes 





Automobile Bandits Rob I. Press & Sons—Armed Crooks Hold Up J. E. 
Fisher for $5,000—Pawnbroker Brutally Attacked and Other Crimes 














PHILADELPHIA, Feb, 21.—Automobile ban- 
dits were checked by the unexpected guard 
of an iron grating over a brilliant diamond 
display they had expected to loot at 3 
o'clock this morning at the store of I. Press 
& Sons, 909 Market St. Making the best 
of a bad job, however, they smashed the 
show window above the grating and got 
away with large stones that were part of 
an elaborate diamont-cutting display. 

According to Mr. Press, the stolen stones 
were 10 in number, eight uncut and two 
cut. His loss, he said, amounted to nearly 
$6,000. 

The police declare the stones stolen to 
have been imitations. Several of the dia- 
monds in the exhibit, they said, have been 
taken to a diamond expert in the city who 
said he would not give a dollar apiece for 
them, is the police contention. 

“The police don’t know what they are 
talking about,” said Mr. Press when told 
of this. “There were two perfect blue- 
white Wesseltons in the display, 10 carats 
and three and one-half carats each. Then 
there were eight other uncut genuine dia- 
monds. We have not made a careful inven- 
tory as yet and cannot say exactly what 
our loss has been.” 

The affair early this morning was one 
of the few times such a robbery has been 
partly balked by a miscalculation upon the 
part of the bandits. Two men in a light 
sedan motor car engineered the robbery. 
A watchman of a motion picture place 
across the street was attracted by the 
crash and arrived to see the two men and 
the car get away. 

It was apparent that before smashing the 
window the two men had attempted to 
wrench away the grating which is six feet 
high. When they did resort to breaking the 
glass, they climbed the grating and tried to 
reach the jewelry on display. All they 
could reach were the diamonds before al- 
luded to. 

According to Lieutenant Brown, of the 
police, the robbers only secured four un- 
cut diamonds, leaving eight others on a 
card from which they had wrested their 
loot. According to Mr. Press they got 
away with 10 stones in all. 

In the bottom part of the window was 
a display of diamonds, watches and other 
jewelry, the diamonds representing the 
finished products of the diamond cutter’s 
art. 

The tool which the bandits used to smash 
the window was carried away with them 
when they escaped in the machine. The 
police believe it was a six-foot iron bar, 
which they had first tried unsuccessfully 
to use as crow bar upon the protecting 
screen. 





Armed Bandits Get Two Trays of Rings 
Worth $5,000 From the Store of John E. 
Fisher on Germantown Ave. 


PHILADELPHIA, Feb. 21.—Two armed ban- 
dits, who escaped in an automobile, held 





up the jewelry store of John E. Fisher, at 
5335 Germantown Ave., late Friday after- 
noon, stole two trays of diamond rings 
valued at nearly $5,000, and then fired sev- 
eral shots at Fisher’s wife and son who 
sought to stop them. The police have ob- 
tained an excellent description of the men 
and the license number of the automobile, 
but they believe the car was stolen. 

It was soon after 2 o’clock that the ban- 
dits entered the store Fisher, who was 
resetting a diamond ring in a little room in 
the rear and who walked forward to wait 
upon them in the belief that they were cus- 
tomers, describes his experience as follows: 

“They met me at the door with pistols 
drawn. I would have shot one of them at 
least if I had been prepared for the attack. 
As they saw me they raised their weapons 
and pressed the muzzles into my breast 
over my heart. Without a word, I turned 
and ran.” 

“When Fisher, calling for help, fled 
through the rear door, one of the bandits 
followed him, but stopped when he saw 
Fisher’s wife, his 18 year old daughter, 
Myrtle, and Mrs. James Fravel, 60 East 
Clapier St., seated in a small room directly 
back of the workshop. He pointed his 
weapon at the women and girls, warning:: 

“You’re safe just so long as you sit in 
them chairs, but if you go to open your 
mouths, I’ll kill you.” 

Needless to say, the four women sat pet- 
rified in “them chairs.” The other robber 
meanwhile had gone behind the counter, 
slid back a door in the showcase and emp- 
tied the two trays of diamond rings into 
his’ overcoat pocket. 

Both men then ran out into Germantown 
Ave. and almost knocked down Joseph 
Fisher, the jeweler’s 17 year old son, who 
was just returning from an errand. The 
boy ran after the bandits ’till one of them 
stopped for a second, took aim and fired 
at him. The shot went wild and the men 
continued their flight out Germantown Ave. 

Mrs. Fisher had reached Coulter St. 
through the rear store entrance and she 
sought to stop the men as they reached a 
machine which was standing near the cor- 
ner. One of the bandits fired at her but 
missed and chipped a piece of brick over 
her head. The car then disappeared in a 
cloud of smoke as the driver opened the 
exhaust and threw the clutch into high 
gear. 

Mrs. Fisher noticed the car, a low gray 
racing motor, and read the license num- 
ber, a New Jersey tag, whose numerals, she 
said, were 130,139. According to the police, 
a car bearing that number has not been re- 
ported stolen. 

“My loss will cost $5,000 to replace,” Mr. 
Fisher said today. “Two trays, one holding 
16 and the other eight diamonds, two dia- 
mond rings and four brooches were stolen. 
The men were in a, hurry because they 
knew I had fled and would raise an alarm. 
They missed much that was valuable and 
took nothing that belonged to customers.” 
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Negroes Brutally Attack Ridge Ave. Pawn- 
broker With Blackjack 


PHILADELPHIA, Feb. 21—A brutal attack 
upon a pawnbroker by two negro bandits 
on Tuesday afternoon netted the robbers 
$103 in cash and has set the police deter- 
minedly at work to bring the guilty pair 
to justice. Samuel Peikin, a pawnbroker 
at 2003 Ridge Ave., was the victim of the 
attack. He has recovered from his inju- 
ries, but is still suffering from the black- - 
jacking he received. 

While engaged in his pawnshop Tuesday 
afternoon at about 3 o’clock, Peikin was 
held up by the two negroes. When the men 
saw that he was about to cry out one of 
them struck him with a blackjack, felling 
him behind the counter unconscious. The 
bandits then looted the cash register, but 
were apparently frightened off before they 
could gather up any of the jewelry in the 
show cases. 

The robbery was not discovered for some 
time when Peikin finally recovered and 
crawled from the store. 





Burglar Alarm Scares Away Thieves from 
Riggs & Bro.’s Store 


PHILADELPHIA, Feb, 21.—Thieves made an 
attempt Monday to rob the jewelry store 
of Riggs & Bro., 310 Market St., but were 
frightened off by policemen summoned by 
a burglar alarm. The thieves had: climbed 
a fire escape to the fifth floor, where they 
forced a window, and the raising of the 
window set off the burglar alarm. 








Notes of the Diamond Mines. 





A note from South Africa says that there 
is a big alluvial diamond rush to Thlaping, 
about 20 miles east of Taungs in the Cape 
Province. Many Randites are leaving for 
the fields. 

* * x 

A dispatch from Johannesburg last 
month states that there are good reports of 
diamond discoveries at Postmasburg in the 
Cape Province. Transport, however, is 
proving a serious difficulty, the nearest rail- 
way station being Kimberley, which is 120 
miles distant. A light railway is being 
asked for to develop this field. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week ended Feb. 21, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,794,435.35 
Gold bars paid depositors............ 130,575.36 


ONE Cosi dieuin gvieheulaudenceens $1,925,010.71 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


MUN OS baa) id: ie eee crak wR $488,636.19 
| SRLS ~ POR einai ee ye Peay 387,564.73 
GENE ocr os ax gate oe 0 reba cle eee 398,542.64 
GUN 2 oa a ee tot aaa alata 145,970.75 
ORT areca. i Vorecniale Bee aeRO 263,980.54 
WOME Ravin aye dl ccaheew seen 109,740.50 

i ere Ree ee: $1,794,435.35 








Eleven applicants for licenses to prac- 
tice optometry were recently examined at 
Salem, Ore., by Dr. Floyd B. Dayton, of 
Portland, and Dr. W. M. Peare, of La 
Grande, members of the State board of 
examiners in optometry. 
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OHIO TRADE CONDITIONS 





ig f 
Jers Complaining of a Shortage 0 
peer and Look for Higher 
Prices 


CueveLanD, O., Feb. 21.—Conditions in 
the northern Ohio jewelry trade at present, 
and as far as they can indicate for the 
future, show that there is every reason 
to believe that merchandise will continue 
to be scarce through the balance of this 
year, that prices will remain higher, ana, 
indeed, go still higher in not a few lines, 
and that the chief problem of manufac- 
turers, jobbers and retailers will be how 
to obtain sufficient goods in order to do all 
the business that can be done. 

This contention is based upon the re- 
markable business booked in all branches 
of business in the Cleveland district dur- 
ing January, making it the best first month 
of the year in the history of the trade, and 
the fact that February’s figures will show 
that even this business has been surpassed 
during the second month of the year. 
There is an unprecedented call for prac- 
tically every line of jewelry and kindred 
merchandise. One of the outstanding fea- 
tures is the sensational business being 
closed in clocks. Every jobbing establish- 
ment in this district is short of this class 
of merchandise, and particularly chime 
clocks, which lead in the consuming de- 
mand. All wood clocks, however, are 
wanted, and apparently regardless of price. 
An illustration of this shortage was noted 
in one of the large wholesale establish- 
ments. The particular chime clock wanted 
by a retailer could not be had here, but a 
retailer who was willing to sell was men- 
tioned. The jeweler who wanted the clock 
did not wait to call on the seller, but made 
the deal over the telephone. 

Confidence in what the balance of the 
year holds out for the jewelry trade, in 
being able to sell all the merchandise that 
can be obtained, is well illustrated by the 
statement of W. H. Wagner, head of the 
Wagner-Gilger-Cohn Co. 

“Jobbers are inclined to give their orders 
to manufacturers differently this year than 
in former years,” says Mr. Wagner. “For- 
merly we used to place business as re- 
quirements dictated. This year the trend 
will be to place orders for different classes 
of goods to cover the entire year’s needs. 
In this way it is felt by distributing houses 
that greater certainty of obtaining enough 
merchandise to meet the needs of the re- 
tail trade will be forthcoming.” 

Almost daily advices on inability to fill 
needs of the trade are being received here. 
One of the latest developments is the short- 
age of ivory goods, particularly toilet sets. 
A new reason for reduction in output of 
this class of goods is given in that manu- 
facturers cannot obtain plate glass with 
which to make the mirrors. 

Likewise assurances come forward that 
the trade need not expect early improve- 
ment in watch movement supply. All fac- 
tories report they are slowing down, and 
locally there is especially a marked dearth 
of men’s hunting case movements. All low 
grade movements have ceased to come for- 
ward. The excuse, as*for a long time 


past, is that there is not now sufficient 
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labor to turn out a reasonable production. 

The precious stones angle of the trade 
presents an even more acute phase. The 
pearl situation particularly presents a 
serious question, leaders among distrib- 
utors assert. 

This market is practically bare of amber 
beads, and the demand continues to in- 
crease. There has been practically none 
received here since the war ended, at least 
as far as imported goods are concerned, 
the trade having depended upon Germany. 

In the effort to improve stocks in clocks, 
some significant revelations have been 
made by H. W. Burdick, of the H. W. Bu- 
dick Company. Mr. Burdick learns that 
the finer woods entering into clock con- 
struction, that formerly sold at $28 a thou- 
sand feet, and at which figure business 
was solicited, now commands $150, and 
sellers are turning down business even at 
that figure. Stains, varnishes and other 
materials have advanced similarly. Like- 
wise clocks that formerly jobbed at $3 at 
this establishment are eagerly picked up 
at two and three times the price by re- 
tailers, most of whom have standing orders. 

Solution is offered for this abnormal 
condition by an officer of one of the largest 
jewelry houses in the country, located here 
in Cleveland. This officer, himself a grad- 
uate of the work bench, contends that 
the present industrial problem is basic in 
principle. It is his contention that while 
labor as a whole is right in its demand 
for fewer working hours each day, under 
the present system of wages it is impos- 
sible to expect that as much work can 
be accomplished in six hours as can be done 
in eight or 10 hours. 

“Profit-sharing is the solution to the pres- 
ent unrest, lack of production and general 
business disturbance,” he asserts. “As 
soon as the individual worker has a definite 
interest in the business he is working in, 
he ceases to work for that firm or busi- 
ness, but works with it. He will produce 
more, because his own profits will be 
greater. There is one firm where this has 
been tried out. It is no longer a trial. 
It is a tremendous success. The men who 
are sharing in the profits virtually are in 
business for themselves. They work night 
and day, and on Sundays. If the labor 
problem is solved in this one instance, it 
ought to be solved in whole.” 

The influenza epidemic here has not had 
a bad effect upon business itself, but it has 
seriously crippled production, according to 
manufacturers, whose businesses have been 
partly stagnated by many employes being 
away from work. Heads of jobbing and 
retail establishments have also been victims 
of the malady. In nearly every establish- 
ment where repair work is done from one 
to six workers have been away at once. 








The proprietor of a jewelry and art store 
in Argentina desires to secure agencies for 
the sale of watches, clocks, alarm clocks, 
jewelry, electroplated ware, and silver and 
nickel articles. Quotations should be given 
c. i. f. Argentine port. Correspondence 
should be in Spanish or French. Refer- 
ence. In writing to the Bureau of Foreign 
and Domestic Commerce for further in- 
formation, reference should be made to file 


No. 32,046. 
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FAIR TRADE COMMISSION 


Bill in N. Y. Legislature to Create Board 
That Will Have Power to Stop Illegal 
and Unfair Methods of 
Competition 


ALBANY, N. Y., Feb. 18—Merchants in 
every line of trade, particularly jewelers, 
will be interested in a bill now in the 
Legislature which amends the State Boards 
and Commission law by establishing a 
State Fair Trade Commission for New 
York. 

The bill which was introduced in the 
Senate by Mr. Kaplan, has been committed 
to the Committee on Finance. If the fair 
Trade commission is established, its powers 
will make it a big factor in the mercantile 
world because, under the bill, whenever 
it has reason to believe that any person, 
partnership or corporation has been using 
any unfair method in competition in busi- 
ness, it can take action by serving a com- 
plaint stating the acts which it deems to 
be in violation of law or unfair and or- 
der a hearing fixed at a time at least 
30 days after the service of the com- 
plaint. 

Any one who feels that unfair prac- 
tices are going on can make complaint to 
the commission. If it finds a case estab- 
lished it can order the unfair practice to 
cease and if necessary, appeal to the Su- 
preme Court for an enforcement of its 
order. Findings of the commission as to 
the facts if supported by testimony, shall 
be deemed conclusive. In addition to this 
jurisdiction over unfair practices, the com- 
mission has power to require by general 
order, persons or partnerships or corpora- 
tions to file with it, annual or special re- 
ports or answers in writing to specific 
questions and furnish such information as 
it may require to get at the facts relating 
to the business conducted, practices or man- 
agement of concerns who are under investi- 
gation. It will have the power to make 
special investigation under the direction 
of the governor or either house of the 
legislature, and to investigate from time 
to time trade conditions in and with States 
and counties where associations, combina- 
tions or’ practices or manufacturers, mer- 
chants or traders are found to affect the 
trade in New York State. If this bill 
goes into effect, New York State will have 
a body that can work along the lines that 
the Federal Trade Commission does for 
the Federal Government. 








A young man recently visited the store 
of M. D. Poland, 503%4 Market St., Wil- 
mington, Del., and purchased articles valued 
at $35. He paid by a check on the Second 
National Bank of New Haven, Conn., which 
was returned marked “no account.” He 
showed a bankbook and several papers to 
identify himself and claimed that he lived 
in New Haven and that he represented a 
publishing concern in St. Paul. A letter 


to the publishing company brought the in- 
formation that they did not know the man. 
He is described as being about 28 or 30 
years of age, as weighing about 150 pounds 
and as being about five feet six inches in 
height. 
talker. 


He has light hair and is a good 
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SWINDLER CONVICTED . 





Bogus Check Passer Loses Appeal and 
Must Serve Long Prison Term 


BattimorE, Md., Feb. 21.—Dr. John Grant 
Lyman, 53 years old, swindler of national 
reputation, former head of the stock brok- 
erage firm of J. H. Putnam & Co., New 
York, has lost his appeal to the Supreme 
court of Maryland, and his sentence of 10 
years in the Penitentiary here for passing 
alleged fraudulent checks has been con- 
firmed. Among Lyman’s victims in this 
city was the jewelry firm of S. Janowitz & 
Son, N. Charles St., from whom Lyman 
obtained a diamond and platinum wrist 
watch valued at $350, by means of a fraudu- 
jent check. 

Lyman, under the name of “H. H. Howe,” 
alias “A. O. Brown,” was arrested here 
Dec. 7, 1918, by Detective Lieutenants H. 
M. Hammersla and R. E. Freeman, just 
as he was about to enter a taxicab to go to 
a railroad station. It was not until the fol- 
lowing day that the prisoner was identified 
as the notorious “Doc” Lyman. Lyman 
opened an “investment” office here, and, 
through a clever scheme, he bought up 
Liberty Bonds, obtained merchandise, cloth- 
ing and jewelry, giving checks drawn on a 
Philadelphia bank. 

Lyman was trapped, and when taken to 
police headquarters, he talked about any- 
thing else but what the detectives wanted 
to know. He wore the most expensive 
clothing. He became indignant, but his 
bold front was useless. United States pos- 
tal inspectors visited Lyman. established his 
identity and aided the civil authorities in 
their work preliminary to the trial. 

Lyman was indicted on a number of 
counts, embracing the obtaining of mer- 
chandise through fraudulent checks and 
after a lengthy trial he was convicted and 
sentenced to 10 years in the Penitentiary 
by Judge Charles J. Heuisler. Lyman was 
defended by Attorney A. S. J. Owens, and 
Mr. Owens promptly appealed the case. The 
appeal was taken to the Supreme Court of 
the State and it was argued at length. 
Lyman was convicted a year ago, and the 
appeal lay in the Supreme Court for several 
months. 

The opinion handed down by Judge J. R. 
Pattison affirmed the finding of the crimi- 
nal court of Baltimore city, and Lyman’s 
one chance was lost. Lyman has been in 
jail since his conviction in criminal court, 
and he will now be sent to the Penitentiary 
to begin his term. Lyman’s case has at- 
tracted much interest in a number of cities 
and Federal police circles. 

Lyman, several years ago, served 18 
_ months in the Federal prison at Atlanta, 
having been convicted in the Federal Court, 
New York, on the charge of using the mails 
to defraud. Lyman is a native of Phelps, 
N. Y. He is a graduate physician and pur- 
sued post-graduate work in German uni- 
versities. From 1895 to 1901 he was a mem- 
ber of the firm of Joshua Brown & Co., 52 
Broadway, N. Y. He promoted a number 
of companies, and in 1910 he sold his seat 
on the New York Stock Exchange. 

Lyman went west, and, according to Fed- 
eral officials, he cleaned up $300,000 in 
stock promotions. He went to the Coast, 
set up offices in Los Angeles and promoted 
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the Panama Development Co. He was sub- 
sequently indicted in California, was ar- 
rested, escaped, rearrested and served 18 
months in a California prison. In 1914 Ly- 
man came east and then promoted the Put- 
nam Co. He made several trips to Eng- 
land, and while in London, he met and 
married Mrs. Leontine Luckett. In the 
early part of 1916 the Putnam Co. went to 
the wall and Lyman fled. 

He was arrested in St. Petersburg, Fla., 
taken to New York and was convicted June 
9, 1916. Lyman is not in the best of health, 
and it is probable that he will spend the 
rest of his days in prison. 








DEATH OF CHARLES DONNELLY 


Assistant Superintendent of the Pinkerton 
National Detective Agency a Victim 
of Pneumonia 

Charles S. Donnelly, assistant superin- 
tendent of the Pinkerton National Detective 
Agency, and well known to many jewelers 
in and around New York, died recently as a 
result of an attack of double pneumonia. 
For over 28 years Mr. Donnelly had been 
doing detective work in the jewelry trade 
for Pinkerton in the interest of the Jewel- 
ers’ Security Alliance and the Jewelers’ 
Protective Union ,and during his. opera- 
tions made many acquaintances who learned 
with deep regret of his passing. 

Mr. Donnelly had only been ailing for 
three days when he succumbed to his ill- 
ness. Funeral services were held at his 
home 154 Rogers Ave., Brooklyn, N. Y., 
on Saturday afternoon, Feb. 14, after which 
the body was la‘d at rest in Evergreen 
Cemetery. 

Charles S. Donnelly was born in Ireland, 
54 years ago. In 1880 he came to this 
country and shortly after his arrival he en- 
rolled at the Genesee State Normal School 
where he studied to become a _ teacher. 
After graduating from this institution, he 
taught school, but later abandoned his pro- 
fession and entered the employ of Brad- 
street’s. He remained with this concern 
for some time, but later obtained a position 
with the Lawyers’ Title Insurance Co., New 
York 

In 1892 he entered the employ of Pinker- 
ton’s National Detective Agency as a sten- 
ographer, and from ‘this humble beginning 
attained the position of assistant superin- 
tendent of one of the largest and best 
known detective agencies in the country. 
It was only through hard work and close 
attention to business that about ten years 
ago he was finally made assistant superin- 
tendent, which position he held until the 
time of his death. 

Mr. Donnelly was a man of pleasing per- 
sonality, and always had a smile for every 
one he met. It was these pleasant features 
that made for him, many life long friends 
in the jewelry trade who regarded him 
highly, and who will learn with deep regret 
of his death. 

The deceased is survived by a widow. 








S. A. Rudisill, Arkadelphia, Ark., who 
has been in the jewelry business for the 
past 45 years, has sold out to R. B. Finger, 
who will conduct the store under the name 
of the Gem Jewelry Store. 
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AN ENJOYABLE BANQUET 


Members of New England Watchmakers 
Club Hold Annual Dinner and Hear 
an Interesting Address 

Boston, Mass., Feb. 18—Annual banquets 
of the New England Watch Club are dis- 
tinguished by their educational feature al- 
though, of course, the festive side is by no 
means neglected. Géod fellowship, frater- 
nity, exchange of ideas and opinions are 
among the chief characteristics. There is 
no attempt at elaborate display, just a good, 
substantial dinner, but an abundance of 
enlightenment in the particular field in 
which watchmakers are working. 

The address given by Thomas W. Shep- 
pard, of the Waltham Clock Co., at the 
banquet at the American House last night 
was right in line with this plan. He de- 
livered a lecture on clock chimes and gongs, 
having before him all the pieces of one of 
the company’s clocks which he assembled 
to illustrate his address. It was one ot 
the most instructive talks ever given before 
this club and was greatly appreciated. 

J. C. Stever, president, occupied the 
chair in his usual amiable and able man- 
ner, briefly welcoming the guests and mem- 
bers and congratulating the club upon its 
progress. He also outlined the work the 
club is conducting at the Franklin Union, 
where men in the trade receive their finish- 
ing touches as watchmakers. 

Reports were submitted by the secretary, 
J. Emanuels, and by the treasurer. 

Among those present were: J. E. Pur- 
cell, Frank G. Obin, Roy C. Dustel, C. J. 
Boissonnade, A. P. Woodbury, W. J. Lop- 
pan, A. N. Moulton, C. W. Wallis, Josiah 
Dube, Wm. Barr, O. S. de Zara, Hjalmar 
J. Olsen, C. E. Richards, W. B. Heath, W. 
S. Heath, O. H. Stone, R. P. Smith, F. J. 
Darley, Ferdinand Freistadt, C. E. Walker, 
F. Proctor, E. F. Lilley, W. E. Lackey, Ed- 
win D. Morgan, F. J. Rooney, H. J. McKer- 
nan, L. J. Kibles, Martin L. Zerega, Daniel 
N. Gindrat, F. M. Primer, Ivers L. Wither- 
bee, H. J. Gammons, L. E. Blanchard, E. K. 
Magnuson, Edward F. Mason, Ellis Gifford, 
Frank Shipley, Charles S. Charleston, F. 
W. Derbyshire, F. W. Derbyshire, Jr., C. P. 
Cullen, Ernest Dalrymple, Emerson S. 
Boughton. Albert Simkin, W. E. Duncan, 
Thomas W. Sheppard, James W. Sheppard, 
Joseph Emanuel, L. E. Nichols. 








The firms known as W. H. Wheeler & 
Son, Springfield, Vt., and Chester, Vt., and 
as Wheeler’s. Pharmacy, Claremont, N. H., 
have been discontinued. The two firms 
have consolidated and incorporated under 
the laws of the State of Vermont as Wheel- 
er’s Pharmacy, Inc., with the main office 
at 27 Main St.. Springfield, Vt. This cor- 
poration takes in the three stores at Spring- 
field and Chester, Vt., and Claremont, N. H. 
The jewelry department of W. H. Wheeler 
& Son has been made into a separate cor- 
poration, known as the Auber Jewelry Cor- 
poration, with its office at Springfield, Vt. 
The obligations of the firms of W. H. 
Wheeler & Son and Wheeler’s Pharmacy 
are assumed by Wheeler’s Pharmacy, Inc. 
The management of both corporations ¢on- 
tinues in practically the same hands, F. W. 
Wheeler and W. I. Auber. 
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. MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 





6 West48th Street 12&14. John Street 
TELEPHONE {133Z} BRYANT TELEPHONE {$38} CORTLAND 
New York City. 
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A. JAFFE & SON 


, 35 Maiden Lane, New York 


DIAMONDS 





L JAFFE 
H. FRIEDMAN Established 1892 
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CHARGES INFRINGEMENT 


American Radium Co. Brings Suit Against 
New York Concern Involving Patent 
on Luminous Substances 
for Indicators 


In the United States District Court, 
New York, last Thursday, a suit in equity 
was instituted by the American Radium 
Co. against the Hipp. Didisheim Co., Inc., 
and Hippolyte, Bernard, and Henri M. 
Didisheim, as officers and directors of the 
concern all in New York city. The action 
involves certain new and useful improve- 
ments in luminous substances used on dials 
of clocks, watches and other indicators 
claimed to be covered by United States 
patent No. 911,401. 

The bill of complaint states that on Sept. 
27, 1907, Arthur Junghans, a resident and 
citizen of Schramberg, Wurttemberg, Ger- 
many, made application at Washington, 
D. C., for letters patent covering certain 
new and useful improvements in luminous 
substances for indicators. Commissioner 
of Patents, it is claimed, on Feb. 2, 1909, 
issued to Junghans a patent No. 911,401 
covering these improvements. This patent 
was issued for a term of 17 years and gave 
Junghans the exclusive right to make, use 
and sell these improvements throughout 
the country. 


Continuing, the bill of complaint states 
that on Sept. 13, 1912, Junghans made and 
executed in due form an assignment trans- 
ferring his entire rights and interests in 
patent No. 911,401 to the American Radium 
Co. This assignment, it is claimed, was 
recorded in the patent office at Washing- 
ton on July 24, 1913. Since that time the 
plaintiff claims to be the sole and exclu- 
sive owner of the improvements covered 
by this patent. The plaintiff also states 
that since acquiring the patent this concern 
has invested heavily in introducing these 
improvements to the public. 

Further, the complainant alleges the im- 
provements have proven of great benefit 
to the public and since obtaining the patent 
by the assignment the plaintiff has issued 
upwards of 19,000 license tags to licensees 
granting them the right to manufacture, 
use and sell these improvements. The bill 
of complaint also asserts that the plaintiff 
and licensees have given due notice that 
this luminous substance for indicators 
patented by Junghans is protected by 
patent letters and on every watch and clock 
made has been affixed the word “patented” 
with the date the letters patent were 
granted. 

Prior to April 29, 1919, the complainant 
claims that Hippolyte and Bernard Didi- 
sheim conducted the firm of Hipp. Didi- 
sheim & Bro. and were engaged in the 
business of buying, selling, importing and 
exporting watches and clocks and similar 
devices. 

While Junghans was still owner of let- 
ters patent 911,401, the bill of complaint 
alleges that he instituted a suit in equity in 
New York against the members of the 
firm of Hipp. Didisheim & Bro., charging 
them with infringing upon his rights. This 
suit was instituted, according to the com- 
plaint, on June 8, 1911, and on Aug. 26 of 
the same year, it is asserted that Circuit 
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Court Judge E. Henry Lacombe, sitting in 
the United States District Court, entered 
a decree ruling that the patent issued to 
Junghans was valid and that he was en- 
titled to the exclusive rights of making, 
using and selling his invention. In that 
action, it is alleged, the Didisheim firm in- 
fringed on Junghans’ rights by using, and 
selling watches embodying the invention 
described in patent No. 911,401. The al- 
leged injunction issued against the Didi- 
sheim firm enjoined this concern from 
further committing the alleged infringing 
acts which they were charged with. 

Following the issuing of the alleged in- 
junction and on or prior to May 4, 1916, 
Hippolyte and Bernard Didisheim, it is 
charged, in wilful disregard of the above 
mentioned injunction, caused to be manu- 
factured and sold, watches employing the 
luminous substance made in accordance 
with patent No. 911,401. The plaintiff 
asserts that the attention of the defendants 
was called to this fact and at that time the 
Didisheim firm requested that they be per- 
mitted to pay a royalty on such watches 
that they may have sold prior to and since 
the issuance of the alleged injunction. It 
is also claimed that the defendants re- 
quested that they be permitted to sell other 
luminous dial watches which they had on 
hand. In compliance with these requests 
the plaintiff settled its claim against the 
defendants by issuing to them licenses for 
the sale of 120 watches embodying the in- 
vention involved upon payment to the com- 
plainant of 50 cents per watch. 

Continuing, the bill of complaint alleges 
that on April 29, 1919, the Didisheim busi- 
ness was incorporated under the laws of 
New York State as the Hipp. Didisheim 
Co., Inc., the partners being Hippolyte, 
Bernard and Henri M. Didisheim. It is 
further claimed that all the assets and busi- 
ness of the old house was transferred to 
the new incorporation. 

At various times between May 6, 1918, 
and the filing of this bill of complaint, the 
defendants, it is charged, have been and 
are still using and selling watches and 
clocks and other indicators embodying the 
improvements covered in the patent letters 
involved, without license or allowance of 
the plaintiff. These alleged acts are claimed 
to be infringements on the plaintiff's rights 
and according to the bill of complaint are 
in direct disregard of the injunction said 
to have been issued against Hipp. Didisheim 
& Bro. The plaintiff further claims that it 
is unable to determine how many devices 
embodying the alleged improvements have 
been sold by the defendants, but as a re- 
sult of these alleged acts, complainant has 
been deprived of great gains and profits. 

Closing, the bill of complaint prays for 
an accounting and asks the court to assess 
damages accordingly, also that the de- 
fendants be enjoined during the pendency 
of this suit and be perpetually enjoined 
thereafter from committing further alleged 
infringing acts. Also for the costs of 
bringing this suit and such other relief as 
the court may see fit to impose. 

In an interview with a JEweELERs’ Cir- 
CULAR reporter, Mr. Studin, of Studin & 
Sonnenberg, attorneys for the defendants, 
55 Liberty St., said: 

“The plaintiff has no patent, as is evi- 
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denced by the fact that radium on watch 
and clock dials is being used broadcast. If 
the defandants are enjoined it will mean 
that firms all over the country will be 
affected.” 


JEWELER VINDICATED 








Jury Quickly Decides Los Angeles Jeweler 
Innocent of Charge of Substituting 
a Diamond in Customer’s Ring 

Los ANcELEs, Cal., Feb. 18.—Following 
a trial lasting parts of two days, Edward 
A. Clark, who was arrested at Canton, O., 
and brought back here on a charge of hav- 
ing substituted a diamond of inferior value 
for one valued at $2,000, was declared not 
guilty and discharged after the jury had 
been out but five minutes. It is understood 
that the verdict was unanimous and that it 
was decided upon without discussion. 

This outcome of the trial was no surprise 
to most of Mr. Clark’s acquaintances and 
his many friends, who had looked for just 
such a triumphant vindication. Mr. Clark 
is one of the oldest and best known dia- 
mond experts in Los Angeles and hereto- 
fore has borne an untainted reputation. 
Powerful financial influences were behind 
the prosecution but the evidence was plainly 
too flimsy to secure a conviction. 

The charge was brought by G. E. Stith, 
a prominent restaurateur, who narrated 
that he had entrusted to Mr. Clark a dia- 
mond ring to be remounted. The ring had 
been sold the plaintiff several years ago 
and he and Mr. Clark were on: friendly 
terms. They met in a restaurant and Mr. 
Clark took it to have it remounted with a 
minimum cost. Mr. Clark reported to the 
owner that it was not the stone he originally 
sold him. 

Soon afterward Mr. Clark went to Ohio 
to look after some important business there. 
Mr. Stith then filed charges against him 
and he was arrested in Canton, O., and 
brought back. The arrest prevented, it is 
said, the completion of a transaction which 
would have meant one-half of a commission 
of $35,000 for Mr. Clark. 

Mr. Clark intends promptly to bring a 
suit for heavy damages for false arrest and 
malicious prosecution. It was shown that 
the stone was in the hands of numerous 
other persons between the time it was 
bought and the time it was given to Mr. 
Clark. The record made when the ring 
was sold by Mr. Clark was two and 13/64 
carats and the present weight is said to be 
two and 10/100, a difference that would 
hardly tempt a man of Mr. Clark’s standing 
in the business world to run such a risk 
even if inclined to do so. 

A large number of prominent business 
men, jewelers and others, testified in behalf 
of Mr. Clark. 





Death of Otto C. Beer 
SunMAN, Ind., Feb. 21—Otto C. Beer, a 
retail jeweler of this place who has been 
in business here for a long period, is dead 
of heart disease at the age of 62 years. 
Mr. Beer began business in 1880, coming 
from Friendship, Ind. He carried a mod- 
erate stock and was well regarded in the 
trade and enjoyed the acquaintance of a 
wide circle of people both in the jewelry 
field and in other walks of life. 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 
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FIRES IN PROVIDENCE 





Two Serious Conflagrations in Heart of 
Business District Result in Heavy 
Property Loss—Louis Kunze 
a Victim of the Flames 

PRovIDENCE, R. I., Feb. 21—This city was 
visited by two bad fires the past week in 
the heart of the business centre, in which 
jewelry interests were involved. A fire 
broke out in the Hoppin Homestead Build- 
ing on Snow, Westminster and Aborn Sts., 
last Monday evening, causing a damage 
estimated at $85,000. 

Among the tenants were C. F. Adams 
Co., installment house, carrying a large line 
of plated silver flat ware and domestic 
ware. Other jewelry concerns in the build- 
ing included Asadorian Jewelry Co., John 
G. Steele, doing business as the Jewelry 
Manufacturers’ Sales Co.; Samuel Anshen, 
doing business as Esselay Jewelry Co., and 
Drew & Waksler. The latter concern are 
stone setters, while the others are retail- 
ers and jobbers of jewelry. The damage 
occasioned to all of these places was caused 
by smoke and water and amounts to an 
average loss of a few hundreds. 

At an early hour Wednesday morning a 
fire broke out on the top floor of the five 
story building occupied by the Hotel Lor- 
raine, for many years known as The New- 
man House, on Aborn St. Four alarms 
were sounded, damage approximating 
$100,000 was done and three men were 
killed. One of the victims was Louis G. 
Kunze, 60 years old, who has been foreman 
for the Sulzberger Bros. manufacturing 
jewelers, 150 Chestnut St., for a number of 
years. 

Mr. Kunze was caught in a room on the 
fifth floor at the corner of the building 
nearest Westminster St. He had no means 
of gaining a fire escape, as there were none 
on that section of the building, and was 
cut off by fire and smoke from using the 
stairs or elevator. He managed to get to 
the front window of his room, and although 
spectators endeavored to encourage him to 
keep his head out of the window until the 
firemen could get a ladder, he became over- 
come by smoke and fell backward into the 
room where his body was later found by 
the firemen. 

He was seen by persons in the street be- 
low to come to the window three or four 
times, but the thick smoke from below 
drove him back, and he was finally over- 
come. Had the firemen been notified at 
once upon the discovery of the fire there is 
every reason to believe that Mr. Kunze 
could have been taken out by the firemen 
before overcome. 

Mr. Kunze was unmarried, and made his 
home with his sister, Mrs. Emma Gerlach, 
1352 Smith St. Since the severe weather 
of last week made it impossible for him 
to get to and from his work, he had been 
staying at the Lorraine. He was born in 
this city, and after a public school educa- 
tion, learned the jewelers’ trade. After 
working for various concerns he entered 
the employ of C. C. Darling, where he re- 
mained several years, and about 15 years 
ago he accepted the position of foreman 


' for Sulzberger Bros., by whom he is highly 


commended. 
One of the incidents of the hotel fire 
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was the experience of Nehemiah E. Palter, 
a diamond merchant having an office at 1 
Maiden Lane, New York. He came to this 
city Tuesday afternoon, having in his pos- 
session unset diamonds valued at $165,000, 
and about $13,000 worth of jewelry. Un- 
able to secure a room at either the Narra- 
gansett or the Crown, he was referred to 
the Lorraine. Going there he reserved the 
last room that was unoccupied. This was 
Room 78, located next to the room in which 
the fire started. Mr. Palter objected to 
going there, however, because he thougiii 
the place lacked a safe. 

He transacted such business about the 
city as he could and then went to the Nar- 
ragansett Hotel where, after persistent ef- 
forts Clerk McCabe informed him that one 
room that had been held under reservation 
for another guest, had not been called 
for, and assigned Mr. Palter to it. So 
strongly does he appreciate his escape from 
possible death and the loss of his valuables, 
he has presented Mr. McCabe a valuable 
diamond ring. 








CHARGED WITH THEFT 


Man Accused of Stealing Sheet Silver from 
Baltimore Silversmiths Put Under 
Bail Bonds 

Battrmore, Md., Feb. 20.—Accused of 
stealing pure silver in sheet form, weighing 
200 ounces and valued at $260, from the 
Heer-Schofield Co., silversmiths, 308 St. 
Paul St., Edward J. Finnessy, 27 years old, 
2102 Dobler Ave., was arrested here yes- 
terday by Detective-Lieutenants C. A. 
Kahler and J. H. Kratz. At the time of his 
arrest Finnessy was employed at the Heer- 
Schofield Co.’s plant as a helper. He was 
employed Feb. 2. 

A week ago a woman visited the store 
of a N. Gay St. jeweler and offered a quan- 
tity of silver for sale. The jeweler told 
her that he was uncertain as to the value 
of the metal and asked that she leave a 
sample with him for test purposes. By a 
strange coincidence the jeweler took the 
piece of silver to the Heer-Schofield plant 
and it was recognized as a piece of the 
company’s metal. 

The women did not return and the silver 
company later discovered that 200 ounces 
of silver were missing. Kahler and Kratz, 
at the request of F. M. Schofield, were as- 
signed to the case and after making an 
investigation of a score of more employes 
the detectives fixed their suspicion on Fin- 
nessy.. He was taken to police headquar- 
ters, questioned and is alleged to have con- 
fessed. He told the detectives that a mem- 
ber of his family sold 24 ounces of the 
silver to a W. Lexington St. jeweler for 
$5. This lot was recovered and, going to 
Finnessy’s home, the detectives say they 
recovered practically all of the silver. 

Finnessy made an alleged confession say- 
ing that he was in need of money because 
his wife and children had incurred heavy 
expenses through illness. Mr. Schofield 
told Finnessy that if he had related his 
financial. difficulties to him he would have 
aided him, and that he would not have had 
to resort to theft. Finnessy was held at 
Central Police Station for-a hearing before 
Justice Johnannsen. The accused furnished 
$500 bail and was released for the hearing. 
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ARREST ALLEGED SMUGGLER 


Customs Officials Seize Diamonds Valued 
at $6,000 Which They Claim Were 
Concealed in Tubes of Tooth 
Paste and Fountain Pens 


An alleged attempt to smuggle several 
thousand dollars’ worth of diamonds was 
thwarted last week when customs officials 
at Brooklyn took into custody Joseph New- 
man, said to be a representative for a New 
York steamship agent. Newman was ar- 
rested last Thursday on a warrant charg- 
ing him with smuggling into this country 
“diamonds, pens and _ tooth-paste.” He 
was arraigned last Thursday afternoon be- 
fore Commissioner McCabe in Brooklyn, 
N. Y., and after pleading not guilty, was 
released in $3,000 bail for a further hear- 
ing on Feb. 27. 

Customs officials claim that the alleged 
attempt to bring in the diamonds was one 
of the most novel ever brought to their 
attention. There were 13 diamonds in the 
lot, it is claimed, said to be valued about 
$6,000. 

Joseph Newman arrived from Europe 
last Wednesday aboard the Norwegian- 
American liner Stavangerfjord. Customs 
officials claim that while examining New- 
man’s baggage they noticed the man drop 
a tube of tooth-paste. One of the in- 
spectors picked the tube up and alleges 
that upon investigation discovered several 
diamonds hidden in the paste. An ex- 
amination of several fountain pens carried 
by Newman are also claimed by the cus- 
toms authorities to reveal a number of 
more diamonds. 

Newman was not arrested immediately 
but on the following day after an ex- 
amination at the customs house, the war- 
rant was drawn and the man was ar- 
raigned on a charge of smuggling. The 
customs authorities have seized the dia- 
monds. 





This case is one of a number of jewelry 
smuggling cases that have come to public 
notice recently and when spoken to about 
the matter by a JEWELERS’ CIRCULAR re- 
porter, R. G. Monroe, president of the 
American Jewelers’ Protective Association, . 
which co-operates with th: Government in 
seeking to prevent smuggling, admitted that 
jewel smuggling had become quite preva- 
lent of late. However, Mr. Monroe ex- 
plained that the association was watching 
each case that had come up and what was 
more had instructed its counsel to co- 
operate with the district attorney having 
charge of the prosecution in every way 
possible in helping in the collection of evi- 
dence. Where guilt is clear he will urge 
in every way possible the imposition of a 
jail sentence upon the. offender, whether 
it be a case of smuggling by the individual 
or professional smuggling by the dealer. 

Mr. Monroe said that the organization 
recognized the.seriousness of the crime 
both in its aspects as to a theft from the 
Government and a menace to the trade and 
would leave no stone unturned as far as 
an outside body could do it to see that each 
case was followed up and an endeavor 
made to get an adequate penalty imposed 
by the courts. 
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DIAMONDS 
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AMSTERDAM ) 156 East Main Street 
32 Sarphati Straat ROCHESTER, N. Y. 
Our Diamond Cutting Plant is fully installed and we are space 














Cutting Diamonds in Detroit 


We are now in a position to cut, besides the regular grade of Diamonds, 
Emerald-cut, Marquise Diamonds, etc. 








We respectfully solicit your Diamond Repair work with the assurance 
of most expert craftsmanship and unexcelled service. 
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mal 


WELRY appropriate for Lent must of 
J course be the theme for this week and 
among the pieces in tones of black and 
white or purple we shall find fashion 
makers in design, form, and coloring. 
* * * 

The new mesh bags show mounts de- 
signed with broad bases and cone shaped 
tops, narrow forms finished in fine two- 
tone meshes. These are onyx mounted or 
edged with a pin line of black enamel. 
Small brooches again have the pin-line in 
purple, and amethysts are set in these with 
a row of pearls for a border. 

* * * 

For the mounts, Lenten jewels are made 
up in plain polished gold or frosted plati- 
num. There is little hand-engraving on 
these pieces and practically none of the 
handsome encrusted work seen on more 
elaborate evening pieces. Where enamels 
are used, they follow a narrow line or 
they are combined with colored gems to 
make a blending of tones ranging from 
blue to purple through red or from yellow 
to green with blue as the intermediate 
tone. 

* * * 

Between now and Easter time the gems 
seen oftenest in these simple jewels will 
be faceted onyx, some jet—(but not very 
much of this “difficult-to-obtain” stone)—a 
quantity of amethysts, and a great many 
pearls. All three, jet, amethysts and pearls 
are used in neck strings. The jet is also 
used for pendant earrings. The amethysts 
appear square-cut or cabochon shaped and 
the pearls appear in finger rings, earrings, 
and as border frames for amethyst-mounted 
brooches. 

x *k * 

Some of the jewels and utility pieces 
formed of plain polished or frost-finished 
Platinum are particularly interesting in de- 
sign and shape, and many of these new 
gemless jewels are entirely new in form. 
There is the platinum bangle, for instance, 
made in a variety of widths, but all of them 
follow either one of two patterns, they are 
either entirely plain with a round surface 
and highly polished, or flat-topped where 
a little engine-turning gives the pattern 
decoration and then the edges are bevelled 
A new little conceit in finger rings is a 
series of tiny bands in place of the usual 
“pinkie” ring. These are made up, five 
of them, generally, tiered in graduated 
sizes and in gradual widths, from a wider 
for the largest to a narrower band for 
the top and smallest finger ring. The ef- 
fect is of a corded and very deep band on 
the finger. 

x *k * 


Both plain gold and plain platinum are 


used for bar-pins without the addition of 
either gems or enamels. These pins are 
made with the strong plain band around 
the design and the center filled in with 
pierced gold or platinum, as the case may 
be. Here the metal is sharp-finished with 
polished edges and the glint and shimmer 
from the shining surface is quite capable 
of carrying the interest without the addi- 
tion of any sparkling gems. Mesh bags 
and vanity cases are made up after this 
fashion with hand engraving or engine 
turning instead of the pierced work but 
with the strong plain polished surface for 
the outer border of the vanity case covers 
and of the mount for the mesh bags. Many 
a new wrist watch is made up with watch 
case and wrist bracelet of the plain metal 
either polished or frosted for a finish or 
with a combination of the two to give 
variety, and some of these are mounted 
on black grosgrain ribbon with slides to 
match the watch case in either the gold or 
the platinum; all have new and very attrac- 
tive shapes for the watch form. There is 
one, an elongated oval wrist watch car- 
ried out in platinum and mounted on a 
black suede band. Its form is an elongated 
oval made up of series of sections so that 
the jewel fits well on the rounded wrist. 
* * * 

Amethysts are used in many different 
shapes and sizes on both personal jewels 
as well as for the gem setting of some 
very handsome new utility pieces. These, 
for Lent, at least, are worn by young and 
old and one complete set mounted with 
amethysts has been planned lately as a 
blend with a smoke-grey tailored costume 
for a debutante. With her frock, she will 
wear a mauve toque that has just arrived 
from Paris, a fact that is attested to 
through its extreme shininess. It is built 
of strands of highly polished straw and 
at one side dropping over the hair, there 
is a group of tiny ostrich tips. The gown 
is embroidered in tones of purple and grey 
and the amethysts set in platinum jewels 
carry out the grey and purple color scheme. 
A pair of earrings, a small oblong shaped 
brooch, a wrist watch and a finger ring 
make up this set of new platinum jewels. 
The design adapted to each different form 
still carries out the theme in geometrical 
lines, and if the pattern could be placed 
according to any decorative period, it 
might be called Etruscan. The earrings 
start from a stud that is set at the center 
with the table-cut amethysts and bordered 
in a pierced edging on square lines. This 
open-work border holds a pin stripe of 
deep violet colored enamel and the pendant 
section of each earring is composed of a 
series of sections copying this stud in de- 
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sign with the smallest section at the top 
and the largest below. This brooch, in- 
stead of being a square, follows the oblong 
in shape, but it is not regular in its out- 
line. The central portion is a little wider 
than the finishing ends and each of the 
three divisions holds again a_ table-cut 
amethyst. For the wrist watch, the form 
follows this oblong brooch, but the central 
stone is replaced by the watch face and 
the finger ring is simply a replica of the 
earring stud with a little added to its 
height and its size. 
THE RAMBLER. 








ANOTHER CHECK SWINDLER 


Minneapolis Jewelry House Victim of 
“Inventor” Who Passes Worthless 
Check for $5,400 


MINNEAPOLIS, Minn., Feb. 19.—A swindle 
resulting in a loss of $5,400 was perpe- 
trated early this week at the store of J. B. 
Hudson & Sons, the largest jewelry 
dealers of the Twin Cities. Police of two 
States are seeking a man who obtained 
diamonds and other articles valued at that 
amount, in exchange for a check which has 
been returned marked “no funds.” 

The man who gave the name of “H. R. 
Muggley” of Milwaukee, Wis., represented 
himself to be an inventor and stock sales- 
man, according to officials of the Hudson 
concern. The police say that “Muggley” 
came to Minneapolis in January, his stock 
selling business was not successful and he 
visited several jewelry firms, introducing 
himself as an inventor. Several days ago 
he called at the Hudson store and after 
making a few small purchases for cash, 
ordered diamonds and other jewelry to the 
value of $5,400, for which he tendered a 
check on a Milwaukee bank. His creden- 
tials appeared satisfactory and complete, 
the check was accepted and the goods 
handed over to him. 

Yesterday the check was returned from 
Milwaukee, with the notation ‘no funds.” 
A description of “Muggley” was also re- 
ceived from the Wisconsin authorities, 
asking that the Minneapolis police arrest 
him on other charges. Elmer Dutton, of 
Wadena, Wis., arrived in the city yesterday 
to assist in the search for “Muggley.” Dut- 
ton stated that he recently purchased $300 
worth of stock from the man and would 
be able to identify him. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported for 
the last week: 

Selling Price 


London’ U.S. Gov’t 
Date Official. Assay Bars. + 
Bens  sdivcaseescacuses 84% 133% 
PC) | 2 a ree 84 133% 
1 cin ace Nicene ae ere 83% 133% 
BOO ora i ieee benas 82% 133% 
ROME A eitacccserwsaewes 825% *% 133% 
CURE? Ye siciiasestaccisia Sioa 82 Holiday 





“There is no proverb in the whole cata- 
logue of them more true than a penny 
saved is a penny got.”—George Washing- 
ton. 



































Oriental Pearl NecKlaces 


Loose Pearls for Additions 


Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


170 Broadway, New York 
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=| Two Wrong Ways— 


of selling precious and imitation stones: 


Ist. Selling so cheaply that the QUALITY is open to suspicion, and— 
2nd. Selling so dearly, that the Customer “NEVER COMES BACK.” WE sell 


PRECIOUS and IMITATION STONES 


RIGHT! We allow ourselves only a fair profit on the actual cost, well within 
the sunny side of legitimate market prices on stones ofghapes and qualities 
difficult to obtain elsewhere. 


A SQUARE DEAL TO ALL AND ABSOLUTELY NO PROFITEERING at 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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R. A. BREIDENBACH, Inc. 


51-53 MAIDEN LANE NEW YORK 
DIAMONDS, PEARLS 
Stones of Every Description 


Amsterdam, Holland Providence, R. I. 
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Appellate Court Restrains Victor Nivois 
from Using “Yankee” Trade-Mark of 
Wightman & Hough Co. on 
Cigarette Cases 
The fight between the Wightman & 
Hough Co., of Providence, R. I., and Vic- 
tor Nivois, 35 Maiden Lane, New York, 
to prevent the latter stamping the word 
“Yankee” on cigarette cases, took a new 
turn last week when the Circuit Court of 
Appeals, consisting of Judges Ward, 
Hough and Rogers, overruled the action 
of the lower court in refusing an injunc- 
tion to the Wightman & Hough Co., and 
demanded the case back to the District 
Court in New York, ordering that Court to 
enjoin the defendant pending the trial of 
the suit from all use of the trade mark 
“Yankee” in connection with cigarette cases 
‘and also enjoining him from making or 
selling cigarette cases ornamented either 
externally or internally in the same way 
as the Yankee cases of the Wightman & 
Hough Co. have been decorated in the 
past and from any way suggesting that the 
cigarette cases made by him or for him 
is the Yankee cigarette case of the plaintiff 


concern. 

Mention of this case was made in THE 
JeweLers’ CIRCULAR several times at the 
time the action was brought by the Wight- 
man & Hough Co., on Aug. 2, 1919. A 
brief history of the case is given in the 
forepart of the opinion of the Circuit 
Court of Appeals which sums up the case 
thus: 

Appeal from order denying injunction pendente 
lite, entered in the District Court for the South- 
ern District of New York. 

The action is to restrain infringement of trade- 
mark and unfair: competition. 

Defendant owned a patent on a cigarette case. 
In July, 1917, plaintiff became the exclusive 
licensee under said patent for the “manufacture 
and sale” of cases made under the patent, pro- 
vided that said cases should be made only of 
“German silver, sterling silver, gold-filled and 
solid gold, but no other metal or materials.” 
Under the license agreement defendant became 
entitled to royalties guaranteed not to be less than 
$500 a year. Thereafter plaintiff manufactured 
under the license, advertised the cases so made, 
and has proved an existing business showing 
reasonable growth until the defendant began to 
compete in the manner complained of. ; 

Plaintiff’s cigarette cases were sold under the 
trade name of “Yankee.’”’ which name the de- 
fendant first suggested. They are ornamented ex- 
ternally and internally in a peculiar manner, and 
packed for distribution in a box displaying on its 
outside a picture of the cigarette case and the 
name ‘‘Yankee.”’ 

It is proved that defendant drew the license as 
he did because he expected and intended to make 
or have made cigarette cases under his patent of 
cheaper materials than those ordinarily used by 
plaintiff, whose business is largely that of jewelers. 
In 1919, defendant caused to be made and sold 
a cigarette case said to be composed of brass 
coated with nickel which he ornamented in sub- 
stantially the same way as were plaintiff’s Yankee 
cases; he called them by the name “Yankee” and 
packed each case for distribution in a box which 
is almost a facsimile of the one used by plaintiff. 
Thereupon this action was brought and application 
made for injunction, «which was denied. This 
appeal followed. 

Avsert M. Austin for apellant; 
Ricuarp B, Cavanacu for appellee. 

Then Judge Hough, writing the opinion of the 
ourt, says: 

In the absence of any showing of earlier appro- 
priation, plaintiff had perfect right to use “Yankee” 
as a trademark for cigarette cases (e. f. Scan- 
dinavia & Co. vs. Asbestos & Co., 257 F. R., 937). 

That defendant suggested the name as a good 
one is immaterial. A trademark is appurtenant to 
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a business and the question argued at bar is: 
whose was the business of dealing in ‘‘Yankee”’ 
cigarette cases? 

It is quite true that a trademark may belong to 
a dealer in and not to the manufacturer of the 
goods known by the trade name (Nenendez vs. 
Holt, 128 U. S., 514), and defendant who bought 
“Yankee”? cases from plaintiff in considerable 
quantities, seeks to occupy that position. 

He is not sustained by the evidence; on the 
contrary we find that the business of making and 
selling these articles was the plaintiff’s business, 
and not the defendant’s, 

Nor is it material that the cases are made under 
a patent owned by defendant. A licensee may 
build up a business in the patented article and 
create a trademark by his efforts which will even 
remain his after the expiration of the patent 
(President & Co. vs. McWilliams, 238 F. R., 159) 
We regard it as shown clearly that defendant has 
made a cigarette case in appearance, ornamenta- 
tion, dress and packings exactly like plaintiffs. 
The only difference is that it is not composed of 
the materials specified in plaintiff’s license. In 
other words, he has waited until plaintiff’s expen- 
sive article has become known and made a market 
for itself, and then imitated it in a comparatively 
cheap way. 

It is urged that the copying of plaintiff’s style 
of ornamentation is an appropriation of those non- 
functional features upon which stress has been 
so often laid in cases of unfair competition. It 
was pointed out in Crescent & Co., vs. Kilburn, 
247 F. R., 299, that to enjoin such copying it 
must be shown that the ornamentation of plaintiff’s 
article had become associated with the thing itself 
in the minds of the public, but we. think the 
proofs in this case respond to that test. 

The order refusing injunction is reversed, and 
the cause remanded with direction to enjoin de- 
fendant until the further order of the court from 
all use of the trademark “Yankee” in connection 
with cigarette cases, further preventing him from 
making or vending cigarette cases ornamented 
either externally or internally as_ plaintiff’s 
“Yankee” cases have been, or from in any way 
pretending or suggesting that any cigarette case 
made by him or for him by any manufacturer 
other than plaintiff is a Yankee cigarette case. 

We do not, however, think that at this stage 
of the case the defendant should be enjoined from 
making cases under the patent in question com- 
posed of brass with nickel-plating. Whether such 
an article is or can be said to be either of German 
silver or of an imitation of German silver is a 
matter to be left to a final hearing. Plaintiff will 
recover the costs of this appeal. 








Former Philadelphia Jeweler Involved in 
Crash of the Stability Motors Co. 


PHILADELPHIA, Feb. 21—The Stability 
Motors Co. is in the United States Bank- 
ruptcy Court, and E. J. Berlet, formerly 
well known in the jewelry trade, the presi- 
dent of the concern, who forsook the 
jewelry business in this city about two 
years ago to enter a, to him, newer and 
more lucrative field, is nominally under 
arrest on a charge of “fraudulent con- 
version of property.” 

The news that the Stability Motors Co., 
whose prospects had found so firm an ad- 
vocate in Mr. Berlet, had managed to be- 
come insolvent to the tune of anywhere 
from $60,000 to $100,000, came with stun- 
ning surprise to hundreds of jewelers in 
the city who were acquainted with the 
president of the concern and had listened 
to his repeated assertions that he had 
found in the motor truck business some- 
thing which far exceeded the fondest 
hopes of a retail jeweler’s profit. 

Counsel for all three of the named 
creditors united today in declaring that 
“Mr. Berlet has not profited a penny in 
the transaction.” 

One of the attorneys said: 

“Mr. Berlet, in every move, has been 
acting for the interests of the creditors. 
He is striving to refund the money his 
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company owes and every one is helping 
him. This was a forced action against the 
company, but Mr. Berlet has agreed to 
every move and we are hopeful that the 
situation will not be as bad as it now 
appears.” 

The collapse was caused by “shoestring 
financing,” according to Harris J. Latta, 
one of the creditors and a stockholder of 
the company, who also absolved Mr. Berlet 
from dishonest motives in the crash. 

“While I stand to lose every cent I put 
into the company, I am convinced that Mr. 
Berlet did not benefit from any of the 
transactions.” 

The warrant against Mr. Berlet was 
sworn out before Magistrate Grelis and 
Mr. Berlet agreed to accept service upon 
agreement of counsel for the creditors that 
there should be no hearing until the in- 
vestigation had been conducted further. 

However, the question of how or why 
the company failed is not what interests 
Philadelphia jewelers so much as it is the 
mere fact that it did fail. Mr. Berlet, who 
was for 10 years president of the Walnut 
St. Business Men’s Association and during 
that period a member of a firm of retail 
jewelers at 16th and Walnut Sts., con- 
fided to all his acquaintances in the old 
line that they were wasting their time in 
jewelry and should branch out and take up 
the automotive industry. 

None of his friends profited by his sug- 
gestion. When he severed his connection 
with the firm of Maxwell & Berlet, it 
continued under the other partner. In the 
meanwhile the Stability Motors Co. took 
over luxurious and palatial quarters at 
1740 North Croskey St., and seemed from 
the start to be a thriving business. Mr. 
Berlet told all of his jewelry friends how 
well he was doing and pointed out their 
error in not taking up a more lucrative 
line. 

Then came the unprecedented year of 
1919 when jewelers in Philadelphia reaped 
a harvest in business, and to top it off, 
Stability Motors has gone into the bank- 
ruptcy court and the jewelers here are 
mingling regrets for Berlet with emphatic 
“T told you so’s.” 








Fire at Ludington, Mich., Causes Property 
Loss of $75,000, Including a 
Jewelry Store 


Detroit, Mich., Feb. 21—Flames, which 
early on Friday morning destroved the 
Forsling building in Ludington, Mich., in 
the northwestern part of the State, wiped 
out eight business firms, including a 
jewelry store, and an optical establishment, 
involving a total loss of $75,000 according 
to dispatches from that city today. 

The largest loss was sustained by Charles 
Forsling, owner of the building and pro- 
prietor of a shoes and furnishing store. 
His loss was $50,000. Among other losses 
were A. J. Hamel, jeweler, $5,000, covered 
by $2,000 insurance; Ambrose Knight, 
optician, $1,500 with $500 insurance. 

James H. Lyons, secretary of the Lud- 
ington school board, nearly lost his life 
from suffocation by smoke in the First 


National’ bank building, adjoining the 
burned structure. The cause of the fire is 
unknown. 
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ir «initia Retail Jewelers Hold Convention 





Members of State Association Meet at Fremont in Three Days’ Conclave— 
Officers Chosen, Resolutions Adopted and Trade Problems Discussed 




















Fremont, Nebr., Feb. 20.—The annual 
convention of the Nebraska Retail Jewel- 
ers’ Association, held here Feb. 17, 18 
and 19, proved one of the most interest- 
ing yearly sessions of the association, 
The attendance exceeded expectations of 
the officers and the sessions brought out 
some valuable information. The Hotel 
Pathfinder was headquarters for the con- 
vention. 

Tuesday 

The convention opened Tuesday fore- 
noon with an address of welcome by 
George F. Wolz, secretary of the Com- 
mercial Club, who spoke for Mayor Hin- 
man, who was out of the city. R. A. 
Goodall, of Ogallalaj member of the 
executive committee, responded. 

The report of Secretary-Treasurer E. 
B. Fanske showed that the association 
membership now totals 221 in good 
standing, an increase of 39 over a year 
ago. 
The address of President I’. A. Hannis 
follows: 


ADDRESS OF PRESIDENT HANNIS 


The gratitude I attempted to express a year ago 
at Lincoin, when elected your president, has been 
deeply intensified as the months have rolled by. 

A closer contact with what jewelers have act- 
ually accomplished and a clearer understanding 
of their aims and possibilities has raised my esti- 
mate of the true value of a jeweler to his 
community. 

His ware, “Gifts That Last,” bring more real 
and lasting joy to his customers and their friends 
than the goods of any other merchant. Jewelry 
is not a luxury, but a necessity. 

Then, too, there has come to me the inspiring 
comradeship of hundreds of Nebraska jewelers. 
True I have not met them all personally, but 
have had the pleasure of coming in contact with 
not a few. There is a bond that links us closer 
togetaer when we are members of the same or- 
ganization. 

I shall not tax your patience with a detailed 
review of the year’s work of our organization. 
These will come through regular channels. Our 
worthy secretary is the man that will “tell all.” 

Permit me to state that I am proud to be presi- 
dent of the Nebraska Retail Jewelers’ Association, 
one of the largest, most active and progressive 
organizations cf its kind in the United States. 

Your humble servant claims no credit for tais 
condition. It is due to the energy of the best 
secretary in the country backed by a wideawake 
membership. 

_ If there was ever a time in the history of the 
jewelry business when organization was needed it is 
nov. What could we accomplish single handed 
toward stopping existing evils, such as tne “Cost 
Price Bill”; unjust and discriminating taxation; 
Meaningless time guarantees on new _ jewelry, 
watches, etc.; free engraving; guaranteeing  re- 
pairs—watches and jewelry; fake advertising; auc- 
tion frauds; the demands of the radical red flag 
element—exhorting wages that are so excessive that 
manufacturers cannot accede to this leeching 
Process and continue in business, and other evils. 

The entire industry is in peril. 

This is the negative side—now the positive. So 
Many great things are being accomplished for our 
” ce, members that it’s difficult to name them 
all. 

_ A closer co-operation between—manufacturer, 
jobber and retailer. 

Protected prices. 

Schools for watchmakers. 

Co-operative advertising where the jewelers of 
a city or town get together and pool their adver- 
tising for certain seasons of the year. 

The wonderful national advertising campaign 


put on by the National Jewelers’ Publicity Bureau. 

The fashion of Style Shows featuring jewelry. 

Our bureau of research that is doing such mag- 
nificent work—its latest, the complete accounting 
system constructed especially for jewelers. Our 
bureau had the services of the Harvard bureau 
in this work. Last, but not least—the Jewelers’ 
Mutual Fire Insurance Company for members only, 
saving them 30 per cent. on first insurance. 

Lefore leaving the work of the national asso- 
ciation I would call your attention to the very 
faithful and efficient service the officers of the 
national association are giving you. 

T would not forget our “watch dog’’—the 
vigilance committee—that has never been asleep 
on the iob, and its faithfulness has saved the 
jewelers many thousands. 

TRADE CONDITIONS 


Like other lines of trade, we have been con- 
fronted with a shortage of merchandise. This con- 
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dition will undoubtedly prevail for some time—but 
don’t allow yourself to overbuy. 

Now is the time to “‘keep close to shore.’ 

The Government has found it necessary to step 
in and through its influences cause conditions that 
will bring about a change that is sure to work out 
much good in time. 

We observe first the slump in grain and live 
stock prices. And now commerce is beginning to 
feel the heavy hand. The money market has 
been disturbed. Now, when “big business’ needs 
money to finance its plans tney pay six per cent. 
and on short time, whereas 4% per cent. was 
high for money in the big commercial centers a 
few days ago. 

Interest rates have been advanced three times 
in the last few weeks, and I understand will soon 
make another advance of % to % per cent.—it 
is to have the effect of stopping speculation, stabil- 
ize business and help reduce the “H. C. L.” 

I cannot see reason for alarm, but would recom- 
mend reducing your liabilities and buying on short 
time or for cash. 

THE LABOR PROBLEM 

The retailer has less trouble along this line 
than the manufacturer because he is in closer 
touch and deeper sympathy with iis help. He 
grants them more privileges and is inclined to pay 
them better wages. 

Not a few are putting their help on a bonus 
or commissicn basis. 

The bonus proposition is meeting with consid- 
erable favor. This system is an agreement to re- 
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ward; inspiring greater efficiency and _ uninter- 


rupted service and encourages a satisfied spirit. It 
requires thought and careful planning that you 
may be just to your clerks. The one that has 
been with you the longest and knows the business 
best of course draws a larger bonus than the 
young clerk that is inexperienced. 

The commission plan inspires a desire to sell 
and keeps their own commission in view rather 
than the welfare of the store. 

The eastern jewelry manufacturers have been 
waging a fight against organized labor for months— 
but success is within sight. Now the watchmakers 
of New York city are striking in sympathy. Every 
reasonable demand has been met by the manu- 
facturer, and still they are not satisfied but ask 
for 20 per cent. raise. They want $45 for a 44- 
hour week. What das this to do with retailing 
in Nebraska you say. Just this; if this radical ele- 
ment is successful our manufacturing industries 
will be destroyed. Be patient with the manufac- 
turers and importers, and assure them that you are 
with them in this struggle. 

Every true American business man must bear 
his part in resisting these attempts to throttle 
industry. 

I trust that this will be the greatest convention 
we have ever had. 

At the afternoon session Tuesday E. 
M. Smith, of Denver, gave an interesting 
and instructive talk on “Human Nature 
in Advertising.” Mr. Smith pointed out 
how the human side of a jeweler must 
be drawn upon in his advertising. 

Regret was expressed on every hand 
when a telegram was received from Col. 
J. L. Shepherd, of New York, informing 
the convention that he would be unable 
to attend on account of illness. 

Tuesday evening the jewelers and their 
ladies were entertained at a banquet by 
the local dealers and the Fremont Com- 
mercial Club. Plates for 100 were laid. 
Dan V. Stephens, of Fremont, former 
Congressman from this district, was the 
principal speaker. Mr. Stephens ex- 
plained the Stephens Bill, now pending 
before Congress, which has for its pur- 
pose the standardization of prices. Mr. 
Stephens warned the jewelers to guard 
against price cutting and unfair methods 
in doing business. 

Another speaker was A. W. Anderson, 
Neenah, Wis., secretary of the National 
Association; Grover Spangler, Fremont, 
and Joseph Mazer, of New York, re- 
sponded to toasts. Tinley Combs, of 
Omaha, was toastmaster. Mr. Ander- 
son, Mr. Combs and Mr. Mazer paid 
high tribute to Colonel Shepeherd, who 
was not at the convention. A program 
of reading and music was given by stu- 
dents of Midland College following the 
banquet. Dancing followed in the ball- 
room after the meeting. 


Wednesday 
Wednesday forenoon A. W. Anderson, 
Neenah, Wis., and Tinley Combs, Oma- 
ha, the latter taking the place of Frank 
Stockdale, Chicago, were the speakers. 
Mr. Stockdale was late in arriving and 
addressed the afternoon sessions. Mr. 
Anderson spoke on the topic, “The Na- 
tional Association,” and Mr. Combs’ 
subject was, “The National Publicity 
Association.” ~ 
The Wednesday afternoon speakers 
were Mr. Stockdale and E. H. Warner, 
of Kansas City. 
The following resolutions were adopted: 
Resolutions 
The Nebraska Retail Jewelers’ Association in the 
15th annual convention assembled express with 
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The Best Indestructible Pearls on 
the market. Distinguished by their 
exquisite lustre and beauty. To 
the eye identical with the genuine. 





White, cream or pink tints. 
Clasps of 14K or I8K gold or 
platinum, with or without dia- 
monds. Various lengths and 
graduations. 


Send for illustrated catalog; also 
folders for mailing customers and 
electrotypes for Newspaper adver- 
tising. 


Indestructible and fully guaranteed. 


65 Nassau St., New York 














These marvelous specimens of art ready for Im- 
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Beaded Bags 


Ready for Inspection 


Another Wonderful Shipment 


Gorgeous 


Imported Beaded Bags 


Each one a creation in itself 
Absolutely Wonderful 


Also 


Exquisite Beaded Sautoirs 


Classic Style and Color Combinations 


mediate Delivery 


Wire or write at once while they last. 


BORRELLI & VITELLI 


15 West 34th Street, New York 
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The Jewelers’ Circular 


Buyers’ Directory 


Manufacturers, Importers and Jobbers 
in the 


Jewelry and Kindred Trades 
PRICE ONE DOLLAR 


Copyright, 1918, by 


The Jewelers’ Circular Pub. Co. 


11 John Street, New York 












































Our Specialties “The Line That Moves” 
La Vallieres 

Bar Pins | Grodnitz & Company 

* wc 1 

Brooches 47-49 Maiden Lane, New York 
, Get our Samples and Prices First and 
Ma, ti — Then place your order. You will not be 

pease fair to yourself otherwise. 
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: eciation of the hearty welcome and 
delight aw of the Fremont Jewelers and Pathfinder 
— and citizens generally, extended to us 
hotel, yout our entire convention period. Espe- 
—s we thank the Fremont Commercial Club 
ag splendid banquet and entertainment of 
= day night, the Ku Ku’s jollification of Wednes- 
2 oy ight and the special favors shown our ladies. 
oe the present administration of our na- 
‘auctl and State association affairs, we rejoice over 
the handling of both; we are blessed with talented 
and efficient officers who are progressive and in- 
dustrial upnolders of high standards and artistic 
ideals for our craft, under which guidance we are 
progressing rapidly and happily. Bees 
We as a State association and as individuals 
are mindful of the general spirit of unrest abroad 
fair land, and realize the necessity of wise 
restraint on the part of all American citizens in 
conduct and consultation upon all current topics 

ditions. 
ME eon commend the many efforts and or- 
ganization projects to instill and build up Amer- 
icanism among all foreign and rebellious elements 
of our population here by pledging our utmost sup- 
port to our national standards and American prin- 


in our 


ciples. * e . 


Reaffirming our desire to see the Stephens’ bill 
made into law, be it 

Resotvep: That we highly appreciate the per- 
sonal figat of Dan V. Stephens as told us in 
person at this convention, and the wonderful cam- 
paign of the American Fair Wage League in be- 
‘half of the Stephens bill, 


The membership of the Nebraska Retail Jewel- 
ers’ Association notes with deepest regret the ab- 
sence from this convention of their beloved friend 
and wise counselor, Col. John L. Shepaerd, and 
sincerely hope that the indisposition under which 
he suffers will rapidly dissolve into nothingness 
as have many of our trade tribulations when sub- 
mitted to his judicious and discriminating mental- 
ity; therefore, be it 
“Resotvep: That a copy of these declarations be 
sent to our esteemed friend, tnat they may convey 
to him the fondest assurance of our eternal love, 
and tenderly remind him that the place made 
vacant in our hearts by his absence can be filled 
again only by his gracious presence. 


The death of Fritz Hoefer, our beloved fellow 
jeweler and a past president, since our last session 
came as a great shock, and creates a vacancy in 
our ranks that we deeply mourn; therefore, be it 

ResotveD: That we express to his widow and 
family our tenderest sympatay and hope that the 
memory of his exemplary life and blessings he 
spread among his fellow men will console his death 
in their minds and lives. 

* * * 

We reaffirm our interest in and commendation 
of the Butterick Trio in their ‘Buy at Home” 
campaign, and wish for them great success and co- 
operation. 

- * * 

We view the revision of discounts of our silver 
manufacturers with disapproval, feeling that it 
withdraws an important profit feature of selling 
silver, and discourages the taking of cash dis- 
counts so important to present day merchandizing 
and our association’s years of effort to get our 
jewelry merchants to standardize buying and 
shorter buying terms by taking all possible cash 
discounts. We also consider their argument that 
the shortening of discounts is counter-balanced 
by an increased selling profit as hollow and com- 
fortless; therefore, be it 

RESOLVED: That we, the N. R. J. A., urge the 
silver manufacturers to reinstate the five per cent. 
cash discount terms, and thus save the interest in 
sterling silver retailing, which is now but barely 
built up to a basis of profit and satisfaction. 

” * * 


We reaffirm our admiration of past president 
Brock’s prosecution of the research bureau work, 
and hereby pledge our continued co-operation. 

* * * 

We hail with approval President Evert’s proposal 
to establish an upholding membership, and do 
pledge him our usual Nebraska support. 

* * 


The ominous aspect of the manufacturers and 
importers’ labor troubles with the unions in New 
York attracts our attention and demands our con- 
‘sideration; therefore, be it 

ReEsotvep: That the N. R. J. A. expresses deep 
interest in this controversy and align ourselves 
with the manufacturers and importers who are 
conscientiously standing out for normal, consistent 
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and constructive adjustment of working conditions 
and standards of production in our craft. 
* * 7 


The splendid activities and manifest results of 
the Jewelers’ National . Publicity Association is 
cause for keen congratulation on the part of all 
American jewelers; we feel that this clever human- 
ized publicity has exerted a most beneficent in- 
fluence uopn the minds of the jewelry buying pub- 
lic; therefore, be it 

Resotvep: That the N. R. J. A. declare itself 
thoroughly committed to the policy of national 
publicity, and urges the Jewelers’ National Pub- 
licity Association to prosecute their campaign 
vigorously, and we iereby pledge our constant 
support. 

* * * 

We are rejoiced to receive the announcement of 
Canada’s Jewelry Association organization from 
Coast to Coast from our esteemed President 
Everts, who is attending their convention in 
Montreal today. 


The entertainment provided by the 
Ku Ku’s Wednesday evening proved all 
that had been claimed for it in advance. 





E. B. FANSKE, SECRETARY 


There was dancing, a musical program, 
fancy dancing and general merriment. 
A buffet lunch was served during the 
evening. A large electric lamp was 
awarded to Miss Olga Herre, daughter 
of R. M. Herre, former Fremont pioneer 
jeweler, now of Superior, and _ each 
lady in attendance was given a pound 
of candy. 

The convention closed this forenoon 
with the election of officers and hearing 
of reports of the resolution and other 
committees. Omaha was chosen as the 
meeting place in 1921. 

The following officers were chosen: 
President, F. A. Hannis, York (re- 
elected); vice-president, R. A. Goodall, 
Ogallala; secretary-treasurer, FE. B. 
Fanske, Pierce (re-elected); executive 
committee: Grover Spangler, Fremont; 
E. O. Fruen, Omaha; H. I. Perrin, Sar- 
gent. The selection of the 10 delegates 
was left to the executive committee. 

A demonstration by a representative 
of the Watchmakers’ Document of a 
new machine for testing repaired 
watches, attracted much attention. 

The display of diamonds and jewelry, 
the largest ever made in Fremont, was 
valued at upwards of a million dollars. 
Twenty-seven firms were represented. 
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President of Queen City Watch Case Mfg. 
Co. Dies of Heart Desease While 
at Work at His Desk 

Crncinnatt, O., Feb. 21—Baron R. Don- 
nelly, 35 president of the Queen City 
Watch Case Mfg. Co., was found dead at 
his desk Monday night, Feb. 16, having 
expired from an attack of heart disease. 
He was discovered by a night watchman 
who was making. his rounds. Mr. Don- 
nelly was seated at his desk, which had 
been closed, and with “his overcoat on. 
Something in the dead man’s pose caused 
the watchman to speak to him, and when 
he received no answer he shook him, then 
discovering that death had intervened. 

Mr. Donnelly had been ill for some time 
but it was not considered serious. A dia- 
mond ring valued at $1,500 was missing at 
the time the body was discovered but later 
developments indicated that suspicion that 
the man had met a violent death was un- 
founded. The ring was found in his 
pocket. 

Mr. Donnelly is survived by his widow 
and father, E. L. Donnelly, and three 
brothers and a sister. The brothers are Dr. 
Charles E. Donnelly, Philip E. Donnelly, 
and oJseph L. Donnelly. The sister is Miss 
Mary L. Donnelly. 

The funeral was held Thursday from the 
residence, Park Ave. and McMillan St. 
and burial was in Evergreen Cemetery, 
Newport, Ky. 








Death of H. Behrendt 

San Francisco, Cal. Feb. 18. — H. 
Behrendt, a Fillmore St. jeweler, passed 
away on Feb. 12, at his home in this city, 
a victim of double pneumonia. 

Mr. Behrendt had been connected with 
the jewelry trade of San Francisco for 
more than 20 years. He moved into the 
Fillmore location immediately after the 
fire in 1906. 

He is survived by two sons who have 
been actively associated with the business 
for some time and a daughter, all of whom 
reside in this city. 

The late Mr. Behrendt’s daughter has a 
double loss to bear for her husband, Robert 
Brunn who represented Adolph Schwob 
on the Pacific Coast, passed away earlier 
in the week. 

Mr. Brunn is survived by his widow and 
a young child. 








Death of Mark Valentine 

CrnctnnaTl, O., Feb. 18.—Relatives of 
Mark Valentine, 85, former Cincinnati 
jeweler, received word Thursday, Feb. 19, 
that he had died at his home, Brookline, 
Mass. 

For many years Mr. Valentine was en- 
gaged in the jewelry business at 5th and 
Elm Sts. During the last two years he 
had made his home with a daughter in 
Brookline. Funeral services were held at 
the chapel in the United Jewish Cemetery, 
Walnut Hills, Friday. 

Deceased is survived by three daughters, 
Mrs. Harry Hamberger, Brookline, Mass.; 
Mrs. Philip Adler, Indianapolis, Ind.; and 
Mrs. Herman Friedman, Kalamazoo, Mich., 
and two sons, Mark and E. M. Valentine. 
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JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, ete. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 

















—_ ~ UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 

P EARL FRANK C. OSMERS 

_eanarsc " 





——<———= 
1919-1920 Edition 
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Chal ffin 
Polishing Cloth 


“IT CLEANS WITHOUT A 
SCRATCH”’ 


CLEVELAND, O. 











~ World War Veteran | 


Rings. Pins and Buttons 
for Army and Navy 


Manufactured by 


EXCELSIOR MFG. CO. 


Patented Serial No. 275,258 113 Point St. Providence, R. I. |, 











ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any sise 
Diamond. 


Black Onyx, Coral and Meuraing Jewelry. 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane,N.} . 


PEARL AND 
HE BOROVSKY "#4" CO., Inc. 
93-95 Nassau St., New York 
Importers of DIAMONDS, PEARLS 
and PRECIOUS STONES .. .° 


neem 


Fine Siberian | 
Amethysts 


] 
Black Opals 
) 














F. W. Howell 
( 3 Maiden Lane, New York City 
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Kindred Trad 
| Trade-Marks of the Jewelry and Kindred Trades 











MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 years with Jacot Music Box Co.) 
309 WEST 42nd STREET - NEW YORK 








Headquarters for } 


H Gold and Silver Plating | 


Mesh Bag and Jewelry 
oe som at Moderate 


A Louis Morenfeld & Co. 


51 Maiden Lane, New York 














Accountants - Auditors - Systematizers] 


Specializing the Jewelry Trade. 

We Open and Close Books in accordance with 
Latest Treasury Decisions on Taxation. 
Income Statements and Balance Sheets. 


Independent Audit & Appraisal Co., - : 


88 Park Row Tel. Cort, 2702 New York 
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Federal Court Declares Unconstitutional Order Issued by Montana State 
Trade Commission Requiring Merchants to Make Public Their Cost Prices 


| Upsets Regulations as to Price Disclosures 

















Bruncs, Mont., Feb. 21.—Federal Judge 
George M. Bourquin recently handed down 
a decision holding unconstitutional an or- 
der issued by the Montana State Trade 
Commission requiring merchants to tag 
their wares, showing cost and selling prices 
in plain figures. An injunction heretofore 
issued, was made permanent restraining the 
ommission from enforcing the order. 
The recent legislative session enacted 
what was known as H. B. 14, making the 
railroad commission a Trade Commission 
as well, giving it the power to investigate 
complaints as to profiteering, etc. It seems 
to have been the consensus of opinion 
among legislators that the commission had 
assumed powers not contemplated by the 
framers of the measure—at least most of 
the solons who could be found by repre- 
sentatives of the press so expressed them- 
selves. 

The issuance of the order by the Com- 
mission aroused the merchants and business 
men of the State generally, which resulted 
in the formation of the Montana Develop- 
ment Association, with headquarters in this 
city. W. A. Selvidge was chosen presi- 
dent and C. W. Fowler, secretary. A 
membership of more than 6,000 has re- 
sulted. Initiation fees were based on the 
volume of business done, and a large sum 
was raised, primarily to contest the validity 
of the Trade Commission order, and sec- 
ondly, to develop the resources of the State 
and conduct a campaign of education which 
would show that the merchants and busi- 
ness men generally were not engaged in 
profiteering tactics. 

A temporary injunction was secured 
against the enforcement of the order, and, 
as stated, it has been made permanent by 
Judge Bourquin, sitting in the federal court 
at Helena. While the attorney general 
has announced his determination to take an 
appeal to the Circuit Court of Appeals, in 
behalf of the State Commission, no action 
has been taken as yet. The merchants held 
that the order was manifestly unfair in 
that it required a showing as to cost and 
sale prices, but made no allowance for 
overhead expenses, which vary from 15 to 
30 and 35 per cent, according to the nature 
of the business, trade conditions, etc. 
They also held that a hard and fast rule 
could not be fixed which would guarantee 
all the same return even when engaged in 
the same line of business. It was also held 
that the order violated the constitution of 
the United States. In the meantime, the 
commission had collected a license fee from 
a number of merchants and business estab- 
lishments, virtually all of which has re- 
verted to the State treasury general fund. 
It cannot be restored without legislative 
enactment. 

In his decision, Judge Bourquin holds 
that the suit instituted by the development 
association involves whether or. not State 
regulation of prices is repugnant to the 
14th Amendment to the Constitution of 
the United States. The act was an emer- 


c 


gency measure and the court goes into the 
question deeply and says that while public 
opinion and emergency can inspire exercise 
of the power possessed by the legislature, 
they cannot endow it with powers withheld 
from it by the constitution adopted by the 
people. Continuing, the opinion says: 

“No legislative declaration concerns the 
court when fundamental rights are in- 
volved, otherwise the constitution would 
be a mere scrap of paper.” 

The American people in their constitu- 
tion have agreed to have some of their 
rights exercised by the people alone, some 
by the legislative authorities and some by 
courts, the judge points out. 

“There is legislative power to regulate 
and fix prices and wages in some business 
and vocations, which is reasonable and so 
permitted by the 14th Amendment,” says 
the ruling. “Their rule, therefore, is lim- 
ited to those defined as of public interest, 
concern and consequence, such as public 
utilities, grain storage, insurance, wages of 
men in some of said utilities perhaps to a 
limited extent, and wages of women and 
miners likewise. 

“Ordinary mercantile business and com- 
mon vocations are not of this public in- 
terest, concern and consequences, but are 
wholly private; and so the reason for legis- 
lative regulation of prices therein failing, 
the rule of regulation does not apply.” 

The court declares that it is inconceivable 
that this “all embracing act” could be sus- 
tained as essential for public health, peace 
and safety. “It ranges from the street cor- 
ner vendor of popcorn and bananas to the 
merchant prince, from coal to diamonds, 
from the babe’s first swaddling band and 
cradle to the aged man’s shroud, his coffin 
and his grave. Trifles, necessities, luxuries, 
all are within its scope.” 

“The act of the legislature creating the 
trade commission would as a whole reverse 
the American system of business economics 
and employment, Judge Bourquin says, 
that has been prevalent since the founda- 
tion of the nation. The court remarks in 
issuing the injunction that this disposition 
of the case renders unnecessary considera- 
tion of the other objections made to the act. 

“The decree as prayed for is accordingly 
issued.” 

Commenting on the decision, President 
Selvidge of the Development Association, 
said: “The action of Judge Bourquin 
should be the occasion for as much satis- 
faction on the part of the public as the 
merchants. The decision is of almost as 
much interest to the farmer and the pro- 
fessional man in every line, for had this 
law been declared constitutional, it would 
have been the opening wedge for the con- 
trol and regulation of the prices and prac- 
tices of every profession and the setting 
of prices on farmers’ products by legisla- 
tures throughout the United States. As a 
regulation measure, it was more sweep- 
ing than any of the statute books of any 
State, and in my opinion, meant the end 
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of personal liberty so far as it has to do 
with business.” 








DEATH OF H. C. KORFHAGE 


Expert Clock Maker Passes Away at His 
Home in New Albany, Ind. After 
‘a Short Illness 

LouIsviLLE, Ky., Feb. 21—Herman C. 
Korfhage, 55 years of age, clock maker of 
this city died at his home in New Albany, 
Ind., on Wednesday, of a complication 
following a few days’ illness. 

Mr. Korfhage several years ago in- 
vented an electrical clock, and developed: 
some fine systems for office and other large 
buildings, that were used in many places 
in Louisville. He repaired tower clocks 
in many sections. He had a standing offer 
of $100 reward to any person bringing 
any timepiece to him that he could not 
repair. He once told a good story of a 
practical joker who brought in an hour 
glass with the stem broken. However, it 
was repaired. He maintained offices for 
many years at 4th and Market Sts., and 
for the past few years in the Courier Jour- 
nal building. At the big annual Shriner’s 
conclave in Louisville a few years ago, he 
erected an immense electric clock in the 
armory, which did many intricate stunts 
by lights and gongs. 

Mr. Korfhage spent his life in the Falls 
Cities, and was an ardent river man. He 
owned house boats and motor boats, and 
spent many of his week-ends on the river. 

Deceased is survived by his widow, and 
two daughters, Mrs. Robert Bird, Marion, 
Ky., and Mrs. John Speed Shallcross, New 
Albany, and three married sisters. 

He was a member of the First Church 
of Christ, Scientist, Rotarian, Optimist, 
member of the Board of. Trade, and Louis- 
ville Automobile Club. 

As a skillful worker he had no peer in 
the city or State, and secured: big work 
sometimes from a distance of several hun- 
dred miles, having built tower clocks in 
many distant cities. 








LOOT WORTH OVER $18,000 


Thieves Loot Safe in Office of Newark, 
Jewelry Factory and Escape with 
Gems and Jewelry 
Newark, N. J., Feb. 21.—Between $18.- 
000 and $25,000 worth of pfecious metals 
and gems were stolen from the Martin 
jewelry factory on the top floor of the 
three-story building, at 154 Wright: St. 

sometime during last Friday night. 

No explosives were used in the opening 
of the safe, the job being what is called by 
the police a ripper job. It was similar to 
recent jewelry factory robberies here, and, 
the police believe, was done by experts. 

The bulk of the loot consisted of dia- 
monds, although loose and set stones, rings 
and other pieces of jewelry and unwrought 
gold were also taken from the safe. A 
small amount of money was also taken. 
Liberty bonds valued at $500 were not 
touched. 

The safe which was opened was in the 
office. The factory safe, in which was 
stored unwrought gold and platinum, was 
left intact. 
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The W. W. W. Ring Man is the man to wait for, 


He brings to you Rings of unsurpassed quality— 
originality of style and exclusiveness of designs. 














He is the only man who comes to you, equally as | 
anxious to help you sell your goods as he is to sell 
his goods to you. 


He is the only man who brings you a Service in 
Advertising and Selling assistances that makes 


your business a good business, every day in the 
year. 


He is the only man who brings a marvelous illu- 
minated window fixture, newspaper cuts, trade 
building cards and cutouts—all free, that put pep 
in your business and profits in your pocket. 














He’s the one man in a-‘million to wait for and he's 
on his way to see you. 










WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 
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Canadian Jewelers Hold Convention at Montreal 





Members of National Association Discuss Business Problems—A. A. Everts, 
President of the A. N. R. J. A., a Guest at the Conclave 
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MonTREAL, Can., Feb. 18.—-The annual 
convention of the Canadian National 
Jewelers’ Association was held here Mon- 
day and Tuesday with an attendance of 
about 250 delegates including a good rep- 
resentation of the Toronto trade. It 
proved a highly successful gathering, a 
feature of special interest being the address 
of Arthur A. Everts, Dallas, Tex., presi- 
dent of the American National Retail 
Jewelers’ Association. M. C. Ellis, of the 
P. W. Ellis Co. Toronto, was elected 
president for the ensuing year. 

A fitting climax to the success which has 
attended the annual convention here was 
the banquet last night in the Rose Room at 
the Windsor Hotel, at which over 300 dele- 
gates and guests attended. The banquet 
was tendered to the visiting members of 
the Canadian National Jewelers’ Associa- 
tion, by the Montreal District Jewelers’ 
Association, and in the absence of Presi- 
dent J. A. Caron, of the latter organization, 
A. E. Murray, its vice-president, was mas- 
ter of ceremonies last night. 

In the various toasts and _ responses 
thereto, a number of gifted speakers were 
heard in expressions of sentiments, the 
predominant note of which were a unity of 
purpose which eradicates differences in 
race, language, creed and even national 
boundaries; complete satisfaction with the 
result of the convention just closed and 
unfailing optimism as to the future success 
of the association. An excellent repast was 
provided, and was enlivened by the un- 
stinting efforts of a splendid orchestra, 
while the entertainment committee had se- 
cured the services of a number of talented 
local artists as entertainers. 

The ceremonies were opened by the 
toasts, “The King” and “The President of 
the United States,” the respective national 
anthems being played by the orchestra. 

In proposing the toast, “The American 
National Retail Jewelers’ Association,” 
Thomas Roden, of Toronto, voiced the 
sentiment that service should be the great 
ideal in business. “Nineteen hundred years 
ago,” he said, “there was born a Nazarene, 
who lived and died in the service of man- 
kind, and since that time service has been 
the basis of our lives. Men are judged 
more than anything else upon the service 
they render to the community.” Mr. Roden 
welcomed A. A. Everts, of Dallas, Tex., 
president of the A. N. R. J. A., and ex- 
pressed the hope that co-operation be- 
tween the jewelers of the two countries 
would grow and ripen in years to come, as 
promised by present indications. 

Responding to the foregoing toast, Mr. 
Everts expressed his delight in extending 
the greetings, of his association, 4,000 
strong, to those present. He enumerated 
some of the activities of the association in 
the United States and complimented the 
Canadian organization upon its progress. 
In proposing the toast to the Canadian 
National Jewelers’ Association, W. M. 


3irks, of Montreal, welcomed the guests 
from various parts of the Dominion and 
from the United States. He declared that 
in the holding of the convention history 
was merely repeating itself, it being the 
same step, taken in a different way, as had 
been the assemblies of the crafts guilds of 
medieval times. 

M. C. Ellis, of Toronto, president of the 
C. N. J. A., responded to the toast pro- 
posed by Mr. Birks. Mr. Ellis pointed out 
that there are now district associations. ex- 
tending from the Atlantic to the Pacific, 
with a membership of 40 per cent of the 
jewelers of the Dominion. He announced 
that an invitation has been received from 
the Winnipeg District Association to hold 
the 1921 convention in that city. The full 
reports of the two-day convention are being 
printed in French and English and will be 
sent to all jewelers in the province. 

As proposer of the toast, “Our Guests,” 
Chairman Murray introduced as the rep- 
resentative of the oldest jewelry concern in 
Canada, T. A. Grothe, of Montreal. Speak- 
ing in French, Mr. Grothe said that it was 
a delight for him to toast such a distin- 
guished and capable delegation of men 
from all parts of his own country and from 
the United States. He expressed his con- 
fidence that the association is bound to 
render a great service to the trade and to 
the country in general. 

A. C. Skinner, of Sherbrooke, respond- 
ing, paid a tribute to “the men of Ontario 
who have made the association possible.” 
He said that Montreal had, in the present 
convention, welded another link of the 
chain of friendship between the east and 
the west. W. G. Young, of London, On- 
tario, also spoke in response to the toast, 
“Our Guests.” 








LETTERS TO THE EDITOR 


Wasuincton, D. C., Feb. 18, 1920. 

Editor, THE JEWELERS’ CIRCULAR: 

Once a year with increasing appreciation 
I feel compelled to acknowledge the great 
services rendered by THE JEWELERS’ Cir- 
CULAR to the trade and to thank you and 
your co-workers for your splendid 51st 
anniversary issue of THE JEWELERS’ Cir- 
CULAR. 

With best wishes for the future, I 
remain, 





Very respectfully yours, 
Geo. W. SPIER. 





Silver Situation Discussed at St. Louis 


St. Louis, Mo., Feb. 19, 1920. 
Editor, THE JEWELERS’ CIRCULAR: 

At a meeting of the leading down-town 
jewelers of St. Louis, held at the Missour1 
Athletic Association Friday, Feb. 6, there 
was a discussion regarding the silver sit- 
uation through the United States. 

It was shown, according to some figures 
presented at the meeting, that an article 
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costing $10.50 in 1917 sold for $16.00, ac- 
cording to the Blue List. On this article 
there was a profit of $5.50, with a discount 
of 5 per cent, which was 52% cents, leav- 
ing the gross profit $6.02%4. 

On an article costing $10.00 in 1920, and 
selling at $16.00, there was a profit of $6.00. 
The discount of 2 per cent was 20 cents, 
the War Tax of 5 per cent was 80 cents, 
leaving a gross profit of $5.40. 

According to these figures, there is a loss 
of 62% cents between the two tabulations, 
in spite of the fact that the cost of doing 
business has increased. 

What can the jeweler do about this? 

Your truly, 
M. H. 
Subscriber. 


DEATH OF S. E. PARK 











Former Mayor and Prominent Jeweler of 
Salt Lake City Expires Suddenly of 
Heart Failure in his 51st Year 


Satt Lake City, Utah, Feb. 19—The 
people of Salt Lake City have lost a promi- 
nent resident and former official while the 
jewelry trade of this section has lost a 
leading member as a result of the death of 
former Mayor Samuel E. Park, president 
of the Boyd Park Jewelry Co., which oc- 
curred at 9.30 a. M. to-day, following an at- 
tack of heart failure. Mr. Park’s death 
came at his country home at Cottonwood. 
His sudden end came as a great shock to 
his family and friends, since he had ap- 
= to be in exceptional good health of 
ate. 

Samuel Park was born at Cheyenne, 
Wyo., Nov. 16, 1869, his parents being Boyd 
Park and Jane E. Culver-Park. The family 
came to Utah in 1871, where Boyd Park, 
now deceased, established what was per- 
haps the first high class jewelry house in 
Salt Lake City. Mr. Park was engaged in 
the business with his father for many years 
and later became the president of the con- 
cern known as Boyd Park, Inc., jewelers. 

He was a student at Phillips-Exeter 
academy and the University of Michigan, 
graduating from the last named institution 
in 1891. He married Miss Ella Thomas of 
this city. 

As the first mayor of Salt Lake City 
under the commission form of government, 
Samuel Park made an unusual record, one 
of his chief accomplishments being a re- 
organization of the police department along 
metropolitan lines. As mayor he was com- 
missioner of public safety, with jurisdiction 
over the police, fire and health departments. 

He was a Mason, a Shriner, an Elk and 
a Son of the American Revolution. He 
was a member of the Commercial Club and 
the University Club and of the Utah na- 
tional guard, from which he retired with 
the rank of brigadier general. 

He was a member of the State Senate 
and the board of education of Salt Lake 
City before becoming mayor. 

Although a Republican by politics, he 
was elected mayor on a business men’s 
ticket, which drew support from all parties. 

He is survived by his widow, Mrs. Ella 
Park; his two ‘sons, Boyd T. Park and 
Samuel C. Park, Jr., and one daughter, 
Mrs. Harry Sturges, and also by a sister. 
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Looking Back at the Jewelry Trade Since 1860 











Jos. A. Stringer, Providence Jeweler, Reviews His Sixty-one Years in the 
Manufacturing Industry of Providence 














Provipence, R. I. Feb. 7.—Reviewing 61 
years’ experiences as a journeyman jeweler, 
Joseph A. Stringer, of Riverside, R. L, in 
an interview published in the Providence 
Sunday Journal, records some of the va- 
garies of the trade and points out that 
from time to time old styles are revived 
in modified form and that while modern 
pieces resemble designs of half a century 
ago, they are much lighter. 

“The wise advice from time immemorial, 
that it is well to put away in some safe 
place whatever one has no immediate use 
for, knowing that it will eventually be of 
service, applies to jewelry as well as other 
things,” said Mr. Stringer, in noting the 
ups and downs of the jewelry business 
from the viewpoint of a worker at a bench. 

“For the past 34 years,” continues Mr. 
Stringer, “I have been foreman in the shop 
established by G. & S. Owen, but for a 
number of years conducted under the firm 
name of Snow & Westcott, on Pine St. 
Providence. Previous to that I was fore- 
man for some three years with J. L. Mason 
& Co., at 77% Dorrance St., and later at 
111 Broad St., at the corner of Dorrance 
St. 


“This veteran jeweler does not mean to 
have it understood,” says the Journal, 
“that the jewelry of a half century or so 
has come back with all its solidity of form 
and exact lines, but that from time to time 
the old styles are revived in a modified 
and much lighter make. Old designs were 
beautiful because they had a true basis 
of art, and the lines observed by the de- 
signers were attractive and are once more 
appealing. Some features that were prom- 
inent in the trade fifty years ago, and 
which fell into disuse two decades or so 
later, are now very popular, none more so 
than engineturning and engraving, so that 
today both these forms of decoration are 
extremely popular.” 

“I begar to learn the goldsmith’s and 
jeweler’s trade in Birmingham, England,” 
said Mr. Stringer, “in 1859, when I was 11 
years of age. Completing my apprentice- 
ship, I remained in the employ of those 
fo whom I was thus obligated until I was 
23 years old, when I came to America. 
That was in 1871. 

“T landed in New York, but went directly 
to Boston where I at once found employ- 
ment with a Winter St. firm which not only 
carried on a wholesale jewelry business, 
‘ but manufactured a special line. Learning 
that Providence was a great jewelry manu- 
facturing center, I decided to come here 
and look over the place to see what it was 
like. The impression that I received was 
so favorable that I decided to remain, ob- 
taining work with the firm of J. W. Rich- 
ardson & Co., whose place of business was 
at that time on Friendship St. This con- 
cern made nothing but straight gold jewel- 
ry. Two years later I went with Davis, 
Platt & Co., then with Tillinghast & Mason; 
later with DeWitt Smith and then with G. & 


S. & Owens. From time to time I worked 
with J. L. Mason & Co., and then with 
G. & S. Owens, until 1884, when I returned 
to England for two years. Coming back 
to Providence I once more entered the 
Owens’ shop, and there I have since been 
employed. 

“Working hours were long in Birming- 
ham. We went in at 8 o’clock in the morn- 
ing and we worked until 7 o’clock every 
secular day. Gradually the hours were 
shortened on Saturday, until the Saturday 
afternoon holiday was established. 

“As an apprentice I received nine shil- 
lings a week, but the journeyman jeweler 
was paid from 30 to 40 shillings a week, 
although an extremely good workman 
earned as much as 45 shillings. Therefore, 
when I began work in Boston at the rate of 
$2 a day, I thought I was getting big pay, 
but when I compared the cost of living in 
this country with that in England I found 
that I was no better off financially. It was 
this discovery that led me to seek employ- 
ment in Providence, where, I was told, 
better wages could be obtained. The in- 
formation was correct, for I was soon mak- 
ing from $25 to $40 a week, according to 
the prices that were set on the jobs that I 
undertook. ; 

“All the work which we did in the Bir- 
mingham shop was turned out by hand, 
and the first machinery I saw in a jewelry 
shop was here in Providence. I recall that 
I glanced up and saw the rapidly turning 
shafting, and I wondered what it was there 
for. My first impression was that it had 
something to do with some kind of brass 
work. . 


“I was speedily corrected when a fellow 
workman advised me to make use of ma- 
chinery whenever I could as a means of 
expediting my work and increasing my 
earnings. I told him that I guessed I could 
work as fast and as correctly with my 
hands, and to prove it I started on a piece 
of work at the same time the other work- 
man went over to a machine. Before I 
had half completed my task he came back 
to the bench and showed me what he had 
accomplished. That opened my eyes to the 
advantages of machinery, and thereafter I 
made full use of it. 

» “Ever since then I have endeavored to 
convince the beginner in the trade that he 
should master every detail of the mechani- 
cal end of the business but at the same time 
he ought to make himself proficient as a 
hand workman, for he could never tell 
when he might be employed in an out-of- 
town shop where there was no machinery. 

“Work continued good at a high wage 
until the panic of 1873, when business fell 
off considerably; still I did well. In those 
days the cream of the business was from 
October until January, with light employ- 
ment during the other, and at times, very 
lean months. 

“It was customary half a century ago 
for people to wear heavy jewelry. This 
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was noticeable aftiotig the men quite 
much as it was with the women. A a 
who had the means was prone to sient 
great watch chain. It was really massive 
some of the chains weighing as much om 
500 pennyweight. Such a chain would be 
worn about the neck, be passed through 
one of the vest buttonholes and hang in q 
loop to the watch pocket. Occasionally 
one would see what was designated as q 
dog chain, which tipped the scales at 109 
pennyweights. 

“T never made any of those chains, but 
I did work on lots of so-called ‘opera’ 
chains, worn by women. These were also 
slipped over the neck and were held jn 
place by a slide in which were two pieces 
of cork to make them hold their place at 
the top of the corsage. There were gener. 
ally small gold tassels attached to this slide, 
and below the latter the chain fell to the 
waist, where the watch was tucked into 
the belt. Women were not alone in their 
desire for chain ornamentations. While 
what was provided for them generally con- 
sisted of stones or small pearls set in the 
face of the slide on the chain, men’s tastes 
ran to heavy seals in which blood stones, 
cameos, amethysts and topaz were set. 

“But the women were fond of heavy 
jewelry in other forms. We used to make 
what was designated as box pins or 
brooches. They were so made that they 
could be turned on pins and work either 
side out. On one side might be a minia- 
ture or small photograph, and on the other 
the hair of some relative arranged in dif- 
ferent designs; or the reverse might be 
engine turned and engraved. 

“Some of the brooches had large cameo 
heads and earrings were made to match 
them. One season the heavier part of the 
earring might hang down close to the lobe 
of the ear and a long pendant attach 
to this. Another year the smaller part 
might be close to the ear and the larger 
portion serve as a pendant. These earrings 
were often so heavy that they tore the 
lobe, and so new holes had to be pierced. 
I made two pairs of such rings that were 
so heavy that the owners wore them on 
special occasions only, complaining that 
they were so weighty that they caused pain 
and had to be laid aside. 

“The bracelets we made half a century 
or so ago were also large and heavy. They 
were made in two sections, hinged, and 
held by a snap when closed. The heaviest 
bracelet that I ever saw was one which had 
been given by the Czar of Russia to the 
wife of the Russian Consul stationed at 
Birmingham. It was brought to our shop 
to be repaired. The central stone was an 
immense emerald, and all told, I should 
say that there were 500 small diamonds 
set around it and about the bracelet. I 
was entrusted to deliver this bracelet to the 
owner and I realized that I was carrying 
quite a fortune on that errand. 

“Platinum was then used in _ limited 
quantities, particularly in the manufacture 
of lockets. The latter would be made of 
all gold, or all platinum, the two kinds 
sawed in half across their middles, and 
lockets then made up, the upper half of 
which might be of platinum and the lower 
half of gold. An attractive locket was 
thus obtained, but the men who worked 
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he job did not relish the undertaking, 
for platinum is difficult to manipulate, so 
great is the expansion under heat. 

“as I have already explained, engine 
turning and engraving were very popular 
for ornamentation purposes, but these 
methods of embellishing jewelry began to 
fall into disuse about 1876, until very little 
was done in those directions. We had in 
our shop some very expensive engine- 
turning machines, one of which cost the 
Messrs. Owens at least $2,400. The ma- 
chines were headed for the scrap heap, 
and the $2,400 one was finally disposed of 
for $200, after quite a bit of dickering. 
The man who bought it has since made a 
lot of money from its use, for engine-turn- 
ing, as well as engraving, has come in 
again, and those who have such shop equip- 
ments have all the work that they can at- 
tend to. There are 19 machines in the 
shop where our $2,400 one is now set up. 
Such machinery is largely made in Swit- 
zerland and is quite intricate. 

“Diamonds were then, as now, in much 
demand, but only the larger shops carried 
many of them. Platinum was introduced 
in making diamond mounts, as the yellow 
of the gold was reflected by the stones 
and detracted from their brilliancy. Some 
elaborate rings were thus treated with 
platinum, but nothing like the settings of 
today was then attempted. We used to 
buy platinum for $20 an ounce and we used 
it mostly for acid coloring when we were 
obtaining the old Roman finish for gold 
work, which was placed in a bath of 
muriatic acid, saltpetre and salt. We hung 
the articles to be so colored on platinum 
hooks because the metal stood up in the 


upon t 


bath. When platinum began to go up in, 


price, we substituted silver for the hooks. 
The last platinum we bought cost $165 an 
ounce. The demand for platinum jewelry 
is increasing and many high-grade goods 
are to be made of that metal.” 








The Mackey Jewelry Co., Valdosta, Ga., 
is offering a reward of $100 for the ar- 
rest, or positive information leading to the 
arrest, of a man who, recently, came 
to the jewelry store and asked to be shown 
and later stole a diamond ring. The man 
had won some confidence at the store, at 
different times bringing people there as 
customers. On this particular visit the 
man told Mr. Mackey that a customer 
would buy a diamond ring for his wife, 
if he thought he could get a bargain. He 
then asked Mr. Mackey if he would let 
him have a couple of stones to carry across 
the street to show the man. This was 
done, and he departed from the store with 
one stone weighing 1 and 10/100 carats 
and another weighing 1 and 77/100 carats. 
About 30 minutes later he came back and 
said that the prospective customer was not 
interested in the small stone. He left it 
and asked that the other stone be set in 
a woman’s ring mounting, as his customer 
wanted the larger one. When the stone 
had been put in the mounting he took it, 
and said that he would bring it back in a 
few minutes or bring back a check for it. 
Since that time the Mackey Jewelry Co. 
has heard nothing of the man. He is 
‘described as being about 40 years of age, 
and weighing about 230 pounds. 
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The Future of Italy’s Mother of Pearl Industry 

















Commercial Attaché Alfred P. Dennis, 
at Rome, recently wrote an interesting re- 
port on “The Future of Italy’s Mother-of- 
‘Pearl Industry.” The report appeared sev- 
-eral days ago in an issue of the Daily 
Consular and Trade Reports printed at 
Washington, D. C., and reads as follows: 

“Of late there has been much appre- 
hensive speculation in Italy as to Japanese 
competition in certain lines. During the 
war the production of mother-of-pearl but- 
tons in Italy was quickened by the ban 
on importations from the Central Empires. 
Hopes were entertained that Italy might 
be able to supply its domestic trade and 
have a considerable surplus production for 
export. The possibility of the realization 
of these hopes is now small. Soon after 
the signing of the armistice, low-priced 
Japanese buttons flooded the markets of 
northern Italy through the medium of 
French traders. Japanese importations 
into Italy have increased 100 per cent in 
the past 10 years. The labor is not only 
cheaper, but the Japanese draw their raw 
material from their own seas. 

“It is interesting to note that Italy im- 
ports some of the shell material for low- 
grade buttons from the United States. The 
so-called nigger-head and the mucket, two 
species of fresh-water mussel from the 
Mississippi, are imported into Italy in con- 
siderable quantities, the pre-war cost rang- 
ing from 35 to 90 lire ($6.75 to $17.37) per 
metric quintal (220 pounds). The chief 
sources of high-grade shell are the mother- 
of-pearl fisheries in the Dahallah Archi- 
pelago, the Italian colony of Eritrea, and 
the Persian Gulf and Red Sea banks. 
High-grade mother-of-pearl shell from 
those regions cost before the war, deliv- 
ered in Italy, from 160 to 350 lire ($30.88 
to $67.55) per quintal. Before the war 
Italy normally imported between 4,000 and 
5,000 quintals of pearl shell annually, the 
trade being fairly steady until 1916, when 
importation reached 5,531 quintals; but it 
was reduced by transport difficulties to 
2,775 quintals in 1917, and still further to 
1,679 quintals in 1918. 

“Italy possesses seven button factories, 
which employ about a total of 1,500 hands. 
The industry produces about 3,000,000 gross 
of buttons yearly, of a value amounting 
to 2,000,000 lire ($386,000). These button 
factories habitually sell their waste and 
cuttings in Torre del Greco, whence the 
fragments emerge in the shape of fan 
holders, necklaces and rosaries. A great 
impulse was given to this minor industry 
during the last few years by the scarcity 
of coral, due both to the shortage of fish- 
ing opportunities in native seas and to the 
limitation of coral imports from Japan. It 
is suggested that, as the Italians can barely 
hold their own in the manufacture of 
mother-of-pearl buttons, latent artistic 
capacity might be diverted from the 
humble button to more decorative objects 
in mother-of-pearl. The artistic triumphs 
of the Torre del Greco school in the 
execution of beautiful cameds and articles 
in coral are known the world over. In 


brief, as a result of the industrial disloca- 
tions of the war, the pearl-button industry 
in Italy is no longer promising, but one 
may reasonably hope to see the Italian 
genius for artistry expended to better pur- 
pose in the production of more highly 
decorative objects from mother-of-pearl. 

“An entirely new slant may be given to 
the whole matter by the imposition of a 
high tariff upon foreign buttons. The di- 
rector of the school of coral carving at 
Torre del Greco suggests that, in addition 
to a moderate protective tariff, the Italian 
button factories require: (1) Better train- 
ing for the master workers, who have not 
so far attained the technical competence 
of the skilled Bohemian and Moravian 
workers; (2) better machinery, the native 
Italian machines being inferior to the best 
makes of foreign competitors; (3) better 
facilities for the acquisition of raw ma- 
terial; (4) cooperation between factories 
for the standardization of output.” 








Canada Notes. 





The Cradson Jewelry Co. has opened a 
store at 3206 Dundas St., west Toronto. 

The estate of J. G. McLean, jeweler, of 
Stratford, Ont., has been sold to L. E. 
Garrett. 

Out of town jewelers calling on the Tor- 
onto trade recently included G. B. Hender- 
son, Meaford; George Savage, Guelph; B. 
Fox, Walkerton and J. R. Bentley, Port 
Perry—all of Ontario. 

The following firms were recently regis- 
tered at Montreal: Royal Jewelry Store by 
Abraham Cramer and Joseph Restler, the 
Imperial Jewelry Store; S. Wienert, whole- 
sale jeweler, and Salon D’Optique Maison- 
neuve. 








Tri City Notes. 





I. Fuiks, Iowa City, Ia., was a visitor in 
Davenport on Feb. 17. 

J. Renauds of the firm of J. Renaud’s & 
Son, Keokuk, Ia., was a visitor in Daven- 
port, last Friday. 

Emil Eban of the Heil-McClimans Co., 
Davenport, Ia., is in Chicago on a business 
and pleasure trip. 

John Rostock of Gerwe Bros. & Garvey 
Co., manufacturing jewelers, was confined 
to his home with an attack of hemmorhage 
for the past week. 

B. F. Kerr, platinum worker of Gerwe 
Bros. & Garvey Co., was called Monday to 
the bedside of his mother at Jacksonville, 
Fla., where she is very ill. 

Robert Schultze, formerly connected 
with Ed. W. Niemand, Davenport, Ia., has 
returned to Charles City, which is his home, 
and has entered into business. 








The limitation period upon a check de- 
livered and accepted in the place where the 
drawee bank is located is held in the 
Oregon case of Colwell v. Colwell, 179 
Pac. 916, annotated in 4 A. L. R. 876, to 
begin to run at the close of the next busi- 
ness day after such delivery. 
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DO PEARLS GROW? 


Wild Story Circulating in London Tells of 
Pearl Collection Which Increased 
Both in Number and Age 


Boston, Mass., Feb. 20.—Is it possible 
for pearls to grow in size and numbers 
outside the oyster? 

There has just come to light in England 
a wild story which apparently vouches for 
the statement that they do. And the 
progeny, or “baby” pearls feed on rice. 

The London press refers to the case as 
the “great pearl mystery,” and, according 
to cabled reports reaching this country, the 
facts are substantially as follows: 

Sir Ernest Birch, K. C. M. G., a former 
British resident of Perak and governor of 
North Borneo, possesses a collection of 
pearls which are still growing. These 
have not only increased in size but have 
also multiplied in number. They have 
been examined by British Museum experts, 
jewelers, scientists and other authorities, 
all of whom are satisfied that these pearls 
have actually increased in population. 

From a little black bag of pearls, none 
larger than a pin’s head, which Sir Ernest 
purchased 19 years ago in Borneo from a 
native woman for a small sum, there have 


descended a two-string necklet of 250 
small pearls, a miniature framed in 
alternate diamonds and pearls, a_ gold 


chain set with rubies and pearls of good 
size and a heap of pearls ranging from the 
tiniest baby pearls to others of much 
larger dimensions. 


“The pearls seemed of so little account,” 
said Lady Birch, “that I let them remain 
for years in the dirty little black bag in 
which they were bought by my husband. 
Five years later, when we were in Perak, 
we noticed that the pearls were consider- 
ably larger, and, of course, many of our 
friends there were greatly interested in the 
growing pearls. 


“It was after we came home, however, 
that we noticed a tremendous change. Not 
only were there more pearls, but many had 
become so large that I took them to an 
Oxford St. jeweler and had the necklace 
of 250 pearls made.” 

On what have the pearls fed? The an- 
swer, so far as the period between now 
and 1913 is concerned, is rice. Possibly 
rice was present in the original black bag 
handed to Sir Ernest Birch in 1901 in 
Borneo. In 1913 a small quantity of rice 
was added and careful examination shows 
that each little grain is pecked. 

“T am more familiar with the pearl be- 
fore it has become detached from the 
oyster,” said J. C. Robson, an authority on 
shell fish. “But I believe these breeding 
pearls do not belong to the oyster at all, 
but come from a different source alto- 
gether, probably the Malaya Straits.” 








B. Rossman, of the Hanover Jewelry 
Manufacturing Corporation, is about to 
start to call on his New England friends 
with a new sample line. The concern, 
since occupying its new quarters at 387 
Washington St., Boston, Mass., has in- 
creased its business a great deal and looks 
for good future trade. 
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A patent has been issued to Wolf T. 
Goldsmith of this city for a lock for a 
hand bag. 

Sidney T. Holt and his wife will leave 
within a few days for a trip to the west 


coast of Florida. Mr. Holt, while there, 
will try his hand at big sea fishing. 

The Rex Jewelry Co. is the trade name 
which has been filed for the jewelry busi- 
ness conducted at 188 Market St., this city, 
by Isadore W. and Herman E, Dultz. 

“The Business of Business” is the sub- 
ject of the address of Rabbi Solomon Fos- 
ter at this week’s noonday luncheon of the 
Newark Association of Credit Men at the 
Robert Treat Hotel. 

Herbert M. Huger will leave about 
March 1 for a trip which will include visits 
{o the trade in western New York and 
Pennsylvania in the interest of his concern, 
William Huger & Co., manufacturing 
jewelers at 46 Marshall St. 

Deputy Commissioner of Labor Harry J. 
Goas of the Workmen’s Compensation 
3ureau, has awarded Harry Maro of 219 
Walnut St. $233.45 for an injury to his 
hand received while engaged in work at 
the plant of the Celluloid Co., 290 Ferry 
St., this city. 

Incorporation papers have been filed for 
the Art Gold Novelty Co., Inc., whose reg- 
istered office is in the Kinney building, 
Broad and Market Sts. The authorized 
capital stock is $6,000. The incorporators 
are Gussie Walker, Henry J. Moskowitz 
and J. Arthur Adler. The company was 
organized to manufacture gold novelties. 


Incorporation papers have been filed for 
William C. Golding, Inc. Mr. Golding is 
registered agent of the company, whose 
registered office is at 97 Broad St., Eliza- 
beth. The authorized capital stock is $10,- 
000. The incorporators are William C. 
and Helena Golding and Albert Ruff. The 
object for which the concern was organized 
is to deal in optical goods. 

Joseph Raska, 23 years old, of 5 James 
St., this city, who pleaded non vult to three 
charges of receiving, was sentenced by 
Judge Osborne to one year in the county 
penitentiary. The sentence was on one of 
the charges, the other two being suspended. 
One of the suspended sentences involved 
the theft of goods valued at $242 on Sept. 
14 last, from the home of Chester R. Hoag 
at 373 Mt. Prospect Ave. 


Jean R. Tack of this city, president of 
the New Jersey Retail Jewelers’ Associa- 
tion and first vice-president of the Ameri- 
can National Retail Jewelers’ Association, 
attended the meeting of the executive com- 
mittee of the Jewelers’ War Tax Commit- 
tee on last Thursday afternoon as the rep- 
resentative of the national association. The 
meeting was held at the rooms of the 24- 
Karat Ciub, 15 Maiden Lane, New York 
city. 

Augustus V. Hamburg, president of the 
Hamburg Button Co., made a public ap- 
peal for funds at the 39th annual meeting 
and dinner of the local Y. M. C. A. The 
appeal was made in connection with the 
financial statement of the association for 
the fiscal year ending Jan. 31. Mr. Ham- 
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burg was chosen a member of the board of 
directors for two years to fill the vacanec 
caused by the death of William H, tt 
shorne. He was also appointed chairman 
of the industrial and Americanization com: 
mittee. 

Arch Crown Mfg. Co., for the past 16 
years at Camp and Orchard Sts., has pur- 
chased the two-story brick building anq 
annex at Arch and Warren Sts., and as 
soon as alterations are completed wil] oc. 
cupy the entire building. The new factory 
is conveniently located to all trolley lines 
and when completed will be fitted with al] 
the latest appliances for the manufacture 
of jewelry. It is expected that the building 
will be ready by April 15. 

The New Jersey State Retail Jewelery 
Association is considering holding _ its 
monthly meetings in cities in different parts 
of the State hereafter, in order to arouse 
enthusiam among a larger number of retail 
jewelers, as well as to enable a larger 
number of them to get the benefit of these 
monthly meetings. Hitherto these meet- 
ings have been held usually in Newark, 
though occasionally a meeting has been held 
at Elizabeth or some other accessible place, 
The February meeting this week will be 
held in Newark as usual, but the March 
meeting will be held in Patterson. The 
executive committee of the association is 
open for invitations from the jewelers of 
other cities for subsequent meetings, 

Vice-Chancellor Backus has continued a 
temporary injunction prohibiting Steven 
3ircher, State organizer of the Brotherhood 
of Metal Workers, and Local 14 of that 
organization, located in this city, from in- 
terference with the business of J. Wiss & 
Sons, cutlery manufacturers, when he ad- 
journed without date a final hearing on an 
order issued during a strike at the plant 
last Summer. The adjournment was at the 
request of Alfred F. Skinner, representing 
the Wiss company. He held that while 
the strike was over and peace had been re- 
stored, it was his opinion that the order 
should be continued in effect. It had been 
obtained on the ground that there had been 
picketing during the strike and an attempt 
to coerce the workers was alleged. Pro- 
test against the continuance of the order 
was made by Miss Rose Weis, representing 
the defendants, on the ground that Mr. 
Bircher and the local had the right peace- 
ably to attempt to increase the membership 
in the union. That this was true was ad- 
mitted by the vice-chancellor, but he held 
that it was unlawful for the union to stir 
up discontent and to endeavor to get work- 
men to break contracts with their em- 
ployers. 








Otto Sonne, bankrupt Utica, N. Y,, 
jeweler, who failed owing about $45,000, 
has just completed his six months’ term 
in Utica jail for various financial transac- 
tions prior to his failure. His attorney 
made application to County Judge Fred- 
erick Hazard to remit the fine of $500 
which was fixed at the time the jail sen- 
tence was made. Judge Hazard refused 
to remit the fine. However, he plcaed 
Sonne in charge of the probation officer 
for a period of two years during which 
time he must pay the officer a certain 
amount each week until the $500 fine 
has been paid in full. 
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Connecticut Notes. 





At the office of the town clerk, New 
Haven, the records show that the property 
at 113 Dwight St. has been sold by Elias 
L. Glouskin, jeweler, to Louis Luippold. 
The sale price of the property, with the 
building, is reported to be about $10,500. 

A jewelry store will be opened shortly at 
2 Congress Ave., New Haven, Conn., and 
will be operated under the style of “Fred- 
erics.” The owners of the business are 
Mr. Aaron, prominent real estate dealer of 
Hartford, Conn., and his son-in-law, Mr. 
Roseman, who was formerly in the employ 
of a New Haven jeweler. 

A diamond and platinum pendant, valued 
at about $80, disappeared one evening re- 
cently from the jewelry store or EFC. 
Tomlinson, Ansonia, Conn. Two men be- 
lieved to be strangers and whose actions 
aroused suspicion are suspected of commit- 
ting the theft. The police, however, have 
no clue of their whereabouts. 

Within the past few days several fac- 
tories at Meriden, Conn., have posted on 
their bulletin boards a request that em- 
ployes assist in securing information rela- 
tive to rooms and boarding places for the 
many new workers who are coming daily 
to that city. The Chamber of Commerce 
recently began ingiries along similar lines 
and is also interested in learning of other 
facilities which may not be reported to the 
factory foreman. 

Captain Andrew Allen, formerly lieuten- 
ant of the Governor Foot Guard, and for 
45 years a superintendent in the case de- 
partment of the New Haven Clock Co., 
died recently at New Haven, Conn. Cap- 
tain Allen was born in May 19, 1830, in 
Milford, Pa., and served in the army as an 
inspector of small arms. After severing 
his connection with the New Haven Clock 
Co. he served as armorer in the Second 
Regiment Armory. 











‘When Chas. W. Myers of the jewelry 
house of Joseph-Myers, Inc., 19 N. Main 
St. dropped into the establishment on the 
night of Feb. 16, just to see if everything 
was all right, he smelled smoke. Investiga- 
tion revealed that there was a fire under 
the floor, thought to have been caused by 
an electric light wire. Myers telephoned 
the fire department. The blaze was ex- 
tinguished with a loss of approximately 
$100. “It was lucky that I happened to 
drop into the store,” Mr. Myers said. 
“Thirty minutes longer and we might have 
had a disastrous fire.” 

A lone thief hurled a_ cobble-stone 
through the window of the Bailey Jewelry 
Co., Main St. and Jefferson Ave., about 4 
o'clock Wednesday morning, Feb. 18, and 
escaped with approximately $750 in cameos, 
bracelets and La Vallieres. Two policemen 
who were three blocks away, heard the 
crash and ran to the scene, but arrived 
too late. The stone used by the thiet 
was one which a newsboy on that corner 
used to keep his papers weighted on windy 
days. This is the second window smash- 
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ing job here in two months, the Joseph- 
Myers, Inc., jewelry store having been 
robbed of $12,400 worth of diamonds 
shortly before Christmas. 








Hartford, Conn. 





The United States patent office has granted 
a design for buckles to the North & Judd 
Mfg. Co., New Britain, Conn. 

Carl W. Linquist, a watchmaker, 26 
State St, and Mrs. Linquist spent a few 
days in New York the past week. 

Most of the retail jewelry stores in this 
city and all of the department stores were 
closed on Monday in observance of Wash- 
ington’s birthday. 

Fuller F. Barnes of the Wallace Barnes 
Co., Bristol, Conn., and Mrs. Barnes have 
arrived in Pinehurst, N. C., where they 
will remain for several weeks. 

Morton Ingraham of the E. Ingraham 
Co., Bristol, Conn., and his family plan to 
leave early in March for Bermuda, Mrs. 
Ingraham’s home, where she has not visited 
in eight years. 

Among those in charge of the arrange- 
ments for the Valentine dance for the mem- 
bers of the Pythagorus Chapter, R. A. M., 
at the Hartford Club last week was Edward 
F. Coxeter, a retail jeweler, 193 Asylum 
St. 

Adolph Reimherr, Bridgeport, Conn., has 
been granted a patent for a design for 
handles of spoons, knives, forks or similar 
articles. He has transferred his rights to 
the Whiting Mfg. Co., Bridgeport, Conn. 
and New York. 

The large apartment house built 20 years 
ago at the corner of Windsor Ave. and Bel- 
den St., by Harvey & Lewis, opticians, has 
been sold for the second time since its erec- 
tion. The recent purchase price is said to 
have been approximately $125,000. 

Robert L. Hirschfeld, advertising man- 
ager of the Handel Co., Meriden, Conn., 
for the past nine years has‘ tendered his 
resignation to that concern. Mr. Hirsch- 
feld has accepted a similar position with 
the Manternach Co. located at Hart- 
ford. 

Isidore Wise of Wise, Smith & Co. and 
Mrs. Wise sailed Saturday from New 
York on the steamship Santa Ana for a 
trip to South America, their first stop to be 
Colon. They will visit cities in Peru, Chile, 
Argentine, Uraguay, Brazil and the Bar- 
badoes. 

A pleasant evening was passed at the 
Elks Club, New Britain, Conn., by the of- 
fice employees of the Traut & Hine Mfg. 
Co., and their friends, who were the guests 
of the company at a banquet and dance. 
The party lasted until a late hour, and 
proved to be a very enjoyable affair. 

John C. Milroy, 64 Ist St, Meriden, 
Conn., has just completed 55 years of con- 
tinuous service with the Meriden Britan- 
nia Co. (factory E of the International Sil- 
ver Co.) Mr. Milroy succeeded his father, 
Samuel C. Milroy, as superintendent of the 
shipping department of the company. 

Charles H. Nothnagel, a pioneer employe 
of the Meriden Britannia Co. (Factory E 
of the International Silver Co.) Meriden, 
Conn., and Mrs. Nothnagel, one of Meri- 
den’s oldest married couples, have entered 
upon the 63rd year of their wedded life. 
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Mr. Nothnagel was born in Germany and 
the couple has lived in Meriden for a period 
of 30 years. 

Andrew F. Sheehan, a local auctioneer, 
was engaged last week to dispose of the 
retail jewelry stock and store fixtures of 
the Henry Edwards Co., 762 Main St., a 
concern which has occupied one of the 
ground floor stores in the old Hartford 
Trust Co. building, which will be torn 
down in the near future. 

In the office of the town clerk on Wed- 
nesday, one of the largest quit claim deeds 
issued in this city was filed for record, 
Moses Fox conveying to G. Fox & Co., Inc., 
real estate for a total consideration of $3,- 
779,000. Announcement of the incorpora- 
tion was made in THE JEWELERS’ CIRCULAR 
recently. Stamps valued at $2,279 were at- 
tached to the deed. 


A new factory building is to be erected 
in Wallingford, Conn., this Spring, when 
the Dowd-Rogers Co., Providence, R. I., 
manufacturer of holloware and silverware, 
will complete a structure for the manufac- 
ture of celluloid novelties. It is reported 
that the entire shop operated and owned by 
this company will be moved to Walling- 
ford. At present the concern is making 
silverware in a frame building on the prem- 
ises and this is to be continued. Fifty 
hands will be employed at first in the new 
factory. 


Ammon H. Platt, for the past six years 
a foreman at the factory of the E. In- 
graham Co., Bristol, Conn., died at his 
home in that city last Wednesday after- 
noon after a short illness of pneumonia. 
Deceased was a native of Mystic, Conn., 
the date of his birth being June 10, 1871. 
He was a member of Franklin Lodge, No. 
56, A. F. & A. M., the funeral was con- 
ducted with Masonic rites on Friday aft- 
ernoon. He was also a member of Town- 
send Lodge, I.0.0.F. of Waterbury, Conn. 
The burial will be in the West Cemetery 
of Thomaston, Conn. 


Operations will be started this week by 
the Mancross, Robertson Co. for the manu- 
facture of hair springs for watches, clocks, 
speedometers and recording instruments, 
the new concern having located in New 
Britain, Conn. Mr. Mancross has been in 
a similar business in Forestville, Conn., for 
the past 25 years and is well known in this 
line of work. His partner, Mr. Robertson, 
was formerly superintendent of the Hart 
& Hutchinson Co., New Britain. A small 
factory building in the rear of 169 Main 
St. has been leased for the new enter- 
prise and orders for the company’s product 
has already been taken. 

Lewis H. Smith, a well known clock 
maker of Bristol, Conn., died Wednesday 
at his home in that city after a short ill- 
ness of grip and pneumonia. Mr. Smith 
was born in Bristol 63 years ago, and be- 
gan service as a clockmaker with the 
Seth Thomas Clock Co., Thomaston, 
Conn., of late years being in the employ 
of the E. Ingraham Co. He was a char- 
ter member and a past chancellor com- 
mander of Ethan Lodge No. 9, K. of P. 
and a past warden of Adelphi Lodge, No. 
12. N.E.O.P. The funeral was held from 
his late home Thursday afternoon, the body 
being placed in the receiving vault of 
West Cemetery. 
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George W. Dover of Cranston has been 
granted two patents on settings for jewelry. 

The trade name of the Modern Jewelry 
Co., 185 Eddy St., this city, has been can- 
celled. 

Walter Hidden left last Monday for 
Florida, where he will remain for several 
weeks. 

Brown & Sharpe Mfg. Co. is erecting a 
two-story brick addition to its plant on 
Edith St. 

Mr. and Mrs. William Loeb are prepar- 
ing for a trip to Cuba in the near future 
for several weeks’ stay. 

John S. Blondin, formerly in the retail 
business in Woonsocket, is now engaged 
in business at Montreal, Can. 

The will of Michael J. Houlihan has been 
filed with the clerk of the Municipal Court 
and will be probated Feb. 24 at 9 o’clock. 

Lewis L. Gay has filed his statement at 
the city clerk’s office that he is the sole 
owner of the Gay Jewelry Co., 544 Dex- 
ter St. 

The Ostby & Barton Co. will close its 
factory the last four days of this month 
for the purpose of taking an inventory 
as of Feb. 28. 

Albert T. Sisson has been appointed by 
Judge Stone of the Municipal Court as 
administrator of the estate of the late Ed- 
gar A. Bennett. 

Charles W. Battey has the sympathy of 
the trade in the death of his mother, 
widow of John M. Battey, on Tuesday last 
in her 78th year. 

Herbert J. Wells and Frank W. Matte- 
son, directors of the Gorham Mfg. Co., 
have been elected directors of the Title 
Guarantee Co. of this city. 

The G. & G. Chain Co., at Cranston, is 
owned by Andrew Goeckel and Henry A. 
Geocehey, according to their statement filed 
with the city clerk’s office. 

‘Mrs. Susan E. Wood, widow of Edgar 
B. Wood, formerly of the firm of Carpenter 
& Wood of this city, died at Newport, 
R. L, last week, in her 78th year. 

Erick B. Peterson has been granted a 
patent on a ball safety catch for brooches 
and articles of a similar nature, which he 
has assigned to George W. Dover, Inc. 

Mrs. Ellen C. Paton, widow of George 
W. Paton, an old-time manufacturing jew- 
eler of this city, died at her home in 
Riverside, R. I., last week, aged 76 years. 

Alton E. Favro and John A. Cormier are 
the owners of the Olneyville Stone Setting 
Co., 1913 Westminster St., according to 
their statement filed at the City Clerk’s 
office. 

Antonio Melfi, Matteo D’Agostino and 
Luigi Folcarelli have filed information at 
the city clerk’s office that they are the 
owners of the Paris Ring Co., 415 Rich- 
mond St. 

The Lyons Mfg. Co., of this city, has 
taken out a license in Illinois to do busi- 
ness in that State under the corporate laws. 
It has maintained an office in Chicago for 
a number of years. 

Maurice Ettlinger and wife, of this city, 
left New York on Monday for a stay of 
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several weeks at Jacksonville, Palm Beach 
and Miami, Fla. Returning they will make 
a short stay at Washington, D. C. 

T. Dawson Brown, with the Wolcott 
Mfg. Co., has been elected Commander of 
Providence Post No. 1, American Legion. 
Captain Brown was Regimental Adjutant 
with the 66th Regiment overseas. 

Miss Helen R. Ostby sailed from New 
York on the steamship Nieww Amsterdam, 
Saturday, for Europe. She will go direct 
to Paris and from there to Bucharest, Rou- 
mania, where she will join friends. 

At the regular monthly meeting of the 
directors of the Manufacturing Jewelers’ 
Board of Trade held at the rooms of the 
association in the Turks Head building on 
Friday afternoon, 14 new members were 
elected. 

William E. Flynn, formerly of the elec- 
troplating firm of Alsfeld & Flynn, but for 
several years past a dentist of this city, 
died at his home on Woonasquatucket 
Ave., last Sunday of pneumonia, after an 
illness of one week. 

Horace R. Gardiner, formerly for a num- 
ber of years with the Gorham Mfg. Co., 
but who has been sick for several years 
at his home, 9 Washington St., Warren, 
R. I., died last Sunday morning in his 68th 
year. He is survived by a daughter and 
two sisters. 

The Rosenblatt Glass Co. has been in- 
corporated under the laws of Rhode Island 
with an authorized capital stock of $100,000, 
divided into 1,000 shares of $100 each. 
The incorporators are Sigmund Rosenblatt, 
Norman H. Leipsic, Samuel A. Alveson and 
Louis Horwitz. 

Joseph S. Hodgson, a silversmith, for 
many years in the employ of the Gorham 
Mfg. Co., died at his home in the Mount 
Pleasant district last Wednesday night in 
his 86th year. He had been in poor health 
for some time, but the immediate cause 
of death was pneumonia following a severe 
cold. 


At the annual meeting of the Puritan 
Life Insurance Co. of this city, on Wed- 
nesday, Walter Callender, of Callender, 
McAuslan & Troup Co. (The Boston 
Store), was elected a director and vice- 
president. Dutee W. Flint, Arthur Henius, 
Henry D. Sharpe and Henry G. Thresher 
were also elected directors. 


The contract has been awarded to re- 
model the old plant on Gordon Ave. into 
a jewelry factory for the Cutler Jewelry 
Co. It is a two-story brick building and 
will undergo general remodeling, including 
new floors, new windows, doors, etc. A 
stable building on the property will also 
be remodeled for factory purposes. 

The United States Jewelry Mfg. Co., to 
be located in Providence, with a capital 
stock of $25,000, for the purpose of man- 
ufacturing jewelry of all kinds, was 
granted a charter under the laws of Rhode 
Island Wednesday by the Secretary of 
State. The incorporators are Solomon 
Feinstein, Isaac Silverman and Emil Ross, 
all of this city. 

The second annual dance of the employes 
of the Tilden-Thurber Corp. was held last 
Monday evening at the Providence Planta- 
tions Club, Franklin St. Novelty dancing 


and singing was given by Miss Martha Mit- 
Fancy souvenirs 


nick and her brother. 
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were distributed during the grand march 
which was led by President and Mrs, Wil. 
liam H. Thurber. The committee in charge 
of the affair was Miss Jane Hennessey 
Miss Theresa Murphy, Frederick Heffer. 
nan and W. H. Manchester, Jr. 

An eight-pound die disc, thrown during 
an argument between jewelry workers jn 
the jewelers’ findings factory of Heimber. 
ger & Pearson, 158 Pine St. sent John 
Criscione, 21, to the hospital and Emilio 
Marzella, 30 years old, to the grand jury 
last Monday forenoon. Marzella was ar. 
rested and in the Sixth District Court 
pleaded guilty to the charge of an assault 
with a dangerous weapon and was held in 
$1000 bail. Criscione had several stitches 
taken in his scalp at the hospital. 

Helen E. Maloney entered suit in the 
Superior Court on Tuesday against Wil- 
liams & Payton to recover damages laid 
at $5,000 for personal injuries received Feb, 
20, 1918, when she was employed on the 
floor immediately below that occupied by 
the defendants in the Manufacturers’ build- 
ing. The woman says that she was in the 
retiring room, when some powerful acid 
came through the floor above her head and 
fell upon her face, neck, arms and shoul- 
ders, causing severe burns and permanent 
disfiguration. 


A number of the officials of the Ostby 
& Barton Co. visited Newport on Monday 
last to inspect the company’s branch in that 
city, which there are prospects of soon 
being considerably enlarged. The company 
has plans for such an expansion, but these 
depend upon the ability to secure the neces- 
sary additional room. The officials were 
accompanied on their inspection by Build- 
ing Inspector Douglas and Miss Helen Mur- 
phy, in charge of the Municipal Employ- 
ment Office, through which practically all 
of the employes at the branch have been 
secured. 


Miss Helen A. Canfield, for the past 
eight years private secretary in the office 
of the manager of the New England Man- 
ufacturing Jewelers’ and Silversmiths’ As- 
sociation, this city, was married on Monday 
afternoon at the home of her mother, 118 
Waterman St., East Providence, to The- 
dore L. Messinger, the ceremony being per- 
formed by Dr. Arthur B. Bradford of the 
Central Congregational Church, this city. 
The bride was given away by her cousin, 
Lieut. Irving M. Ives, of Binghamton, N. Y. 
After the serving of refreshments, Mr. and 
Mrs. Messinger left for New York, en 
route for Bermuda. 

The fourth annual dance of the Lyons 
Mfg. Co. Employes’ Mutual Beneficial As- 
sociation was given on Tuesday evening at 
the Eloise Hall. Among the guests were 
Mr. and Mrs. Stanley Lyons and Mr. and 
Mrs. William C. Schaffer. The committee 
in charge of the arrangements consisted 
of Joseph F. Donahue, chairman; Thomas 
DiMeo, ex-officio; Nicholas DiMeo, Meyer 
J. Gordan, Nicholas Antonelli, Vincent 
Parillo, floor director; Thomas McSherry, 
assistant floor director; Nicholas DiMeo, 
chief of aids; Miss Mary Brown, Miss 
Bertha Jette, Miss Catherine Innes, Ed- 
ward Donovan, John Kelly, Thomas San 
Souci, aids. 

At the annual meeting of the Providence 
Boys’ Club held last Thursday night, 
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k A. Ballou, of B. A. Ballou & 
— ad elected a director and vice 
president. Among the members of the 
board of governors were Harry Cutler, 
Charles W. Bubier, Everett L. Spencer 

r Henius. 
"Fie Hole Mfg. Co., rear of 101 Sabin 
St., has been succeeded by the Burns Mfg. 


oo Steele, of the Jewelry Manufac- 
turers Sales Co., this city, was in New 
York the past week. 

S. E. Porter, who recently removed from 
309 Washington St., to 51 Empire St. is 
now settled in his new quarters. 

The business of William Bens Co. will 
be continued by the surviving member, 
John H. Bens, as previous to the death of 
William J. Bens. 

George D. Fernald, manager of the 
Providence office of the National Jew- 
elers Board of Trade is spending a few 
days in New York and vicinity. 

Otis Bros. Co. will be continued by 
Robert W. Otis, president, without any 
change because of the recent death of the 
secretary-treasurer, Charles E. Otis. 

The Foss Mfg. Co., manufacturers of 
rolls, pads and other display materials for 
jewelry, silverware and tools, has started 
at 146 Taunton Ave., East Providence. 

Frank L. Barrows with the Gorham 
Mfg. Co. and J. Robert Sweet with the 
National Jewelers Board of Trade were 
members of the committee of arrangements 
for the annual Washington parade and 
dinner of the First Light Infantry Regi- 
ment. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: J. T. Blake, of Saks & Co., 
New York; R. L. Mayer, of Shuttles Bros. 
& Lewis, Dallas, Texas; G. Freundlich, of 
the American Wholesale Corp., Baltimore, 
Md.; A. B. Stralser, Detroit, Mich.; Sam 
Diamond, of Diamond, Oppenheimer & 
Co., Chicago; I. Mann, of Mass Bros., Al- 
bany, N. Y., Jacob Avidan, representing 
Lippman, Spier & Hahn, New York. 

The Manufacturing Jewelers’ Board of 
Trade has recently distributed the follow- 
ing dividends to its creditor members: 

Ralph Dewey, Detroit, Mich., second divi- 
' dend of 10 per cent, making total of 35 
per cent; Abraham Wish, Boston, 40 per 
cent settlement; George M. Tripp & Co., 
Adrian, Mich., seventh dividend of 10 per 
cent, making a total of 80 per cent; Harris 
Jewelry Co., Norfolk, Va., second and final 
dividend of 8 per cent, making total of 
28 per cent; M. Sabsevitz & Son, New 
York City, second and final dividend of 
1 1/2 per cent, making a total of 4 per 
cent and Russell F. Robinson, of Bucyrus, 
O., second and final dividend of 3.37 per 
cent, making total of 11.37 per cent. 

The manufacturing jewelers of this city 
and vicinity were treated to a serious jolt 
the past week that brought them up a-stand- 
ing in the midst of the continued pros- 
perity that they have been enjoying for 
several months past. This was the an- 
nouncement of the financial embarrassment 
of the Margolis Wholesale Jewelry Co., 
Kansas City, Mo. Local manufacturers 
are heavily involved in this the first large 
failure that has struck the trade in more 
than a year. A meeting of the local credi- 
tors was held at the rooms of the Manu- 
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facturing Jewelers’ Board of Trade when 
a committee was appointed to represent 
the association’s members in the matter, 
and to make an investigation of the affair. 
It is understood that the firm executed a 
deed of trust following which it was peti- 
tioned into bankruptcy. It is estimated 
that the total liabilities will be between 
$175,000 and $200,000 and that upwards of 
$75,000 to $100,000 will be distributed 


among nearly 100 eastern creditors. 











Samuel Landaw, of Landaw Bros., has 
gone to Mt. Clemens to tone up his sys- 
tem. He has not been well for several 
weeks. 


The Henry Wilkins Co. has taken en- 
larged quarters in the Pittsburgh Life & 
Trust Co. building where the concern is at 
present located. 


L. Levinson is moving into a new loca- 
tion at 1122 Carson St., South Side, which 
gives him larger and better quarters for 
his business. He has obtained a 10 year 
lease on the building. 


Daleth & Matthews will move their 
jewelry business March lst to the second 
floor of the Diamond Bank building, Fifth 
and Liberty Aves. The concern is now 
located in 3108 Jenkins Arcade building. 


According to an anouncement made here 
by the United States Realty Co. the four 
story building at 639 Smithfield St. has 
been leased to Abraham Lesis for a total 
rental of $81,000 covering a term of years. 
The owner of the property is Henry Berg. 
Some improvements, it is understood are 
to be made to the building. 

It has been decided to hold the Penn- 
sylvania Credit Men’s conference in Pitts- 
burgh, March 25, at which time a prominent 
speaker will be a feature of the gather- 
ing, culminating in a banquet at night. 
Many credit problems of interest to the 
wholesale and jobbing trade—the jewelry 
trade included—will be discussed at this 
gathering. 


Announcement is made that the jewelry 
house of Louis Lippman, at Eleventh Ave. 
and 13th St., Altoona, will be greatly ex- 
panded. Mr. Lippman has been engaged in 
business there for 30 years. He has ob- 
tained store rooms in Harrisburg and 
York, Pa. and will open establishments 
there. He has incorporated, the officers 
elected being as follows: President, Louis 
Lippman; vice-president, Jack Lippman; 
secretary and treasurer, J. L. Desenberg. 
Isaac Silverstein will conduct the manage- 
ment of the Altoona store and was for- 
merly identified with the jewelry business 
of Chicago. Mr. Desenberg will have his 
headquarters at Harrisburg. The opening 
of a chain of jewelry stores, it is stated, 
will in no manner affect the Altoona store 
business, which is the oldest of its kind in 
that city. The opening of the stores at 
York and Harrisburg will take place in the 
near future. 

Col. Franklin Blackstone, just back from 
a meeting of the executive committee of 
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the Retail Credit Men’s National Associa- 
tion, held in St. Louis and of which he is. 
the president, .denies the widely published 
reports that the committee had gone on 
record as favoring the closing of accounts 
after a period of 60 days and charging in- 
terest thereon. The matter, he says, had 
not even been considered until it had ap- 
peared in a St. Louis newspaper. The com- 
mittee whereupon passed a resolution dis- 
approving of the article and urging that 
retail credit men and merchants require 
prompt settlements in accordance with the 
terms on which sales were made. Col. 
Blackstone says that this was done for the 
reason it was recognized that virtually 
every line of merchandise is represented 
in the organization and that terms are con- 
sidered and made applicable in their own 
individual lines. 

Detectives last week arrested a man 
who gave the name of M. Smith and his 
age as 22. He claimed Carnegie, Pa., as. 
his home and according to the police was 
selling imitation diamonds to pedestrians. 
in Smithfield St. He was arraigned be- 
fore a magistrate and fined $10 or 30 days 
to the workhouse. The peddling of jewel- 
ry in the streets of this city is not allowed. 

Another trade extension trip will be made 
this year under the auspices of the trade 
extension committee of the Chamber of 
Commerce. Sam F. Sipe is, as usual, the 
chairman of the publicity committee and 
to him is left the task of putting “pep” 
into the event. The committee has decided 
to visit the following towns, May 25 to 28: 
Greensburg, Latrobe, Johnstown, Altoona,. 
Tyrone, Phillipsburg, Clearfield, DuBois, 
Ridgway, Kane, Warren, Corry, Erie, 
Meadville, Franklin and Oil City, all in 
Pennsylvania. That the trip will be a 
success is a foregone conclusion. The 
party of 125 business men will travel in 
a special train of Pullmans and live aboard 
the train. 

The Chamber of Commerce went on 
record virtually unanimously last Thurs- 
day in opposition to the adoption of the 
metric system of weights and measures in 
accordance with legislation, which it was 
claimed is being furthered by the World 
Trade Club of San Francisco. It was. 
stated in a report submitted by a commit- 
tee that the real purpose of it is not stated 
but that the country has been flooded with 
propaganda. It was also pointed out that 
the metric system of weights and meas- 
ures has been legalized in this country 
since 1860 and that if it cannot win under 
the present legalized form, it is not en- 
titled to by a law of force, as the com- 
mittee expressed it. It was further re- 
vealed that three-fourths of the world’s 
goods are produced and sold as far as 
weight is concerned in accordance with 
the system of weights and measurements 
employed at present in this country. Many 
communications had been received regard- 
ing the matter and of all the firms re- 
sponding, giving their views, only two 
reported in favor of it, the rest objecting 
to its adoption, claiming it would be against 
the good business policy of the nation. 
The point was made that the system can 
be used if desired, in accordance with 
legal measures now on the statutes. There 
was no word of protest against the com- 
mittee’s report. 
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OME of the lead- 
Value All Over ing jewelers of 
the World the country are tak- 
ing advantage of 
present economic conditions throughout 
the world to call to the attention of the 
public the stable value of gems, particu- 
larly diamonds. They are showing that 
though the currencies of various countries 
are fluctuating in value, from time to time, 
the value of diamonds all over the world 
has been nearly uniform. What is more, 
these gems have gone steadily upward in 
price, and though the value of currency 
may go down, the value of the diamond in 
Europe, North America, South America, 
or anywhere else, is approximately the 
same. The world war and the upsets it 
has caused in various parts of Europe and 
Asia have brought home to the public at 
large another fact of importance, i. e., that 
though securities of various kinds may be 
worth one amount to-day and another to- 
morrow, that they may be valuable in one 
country and worthless in another, while 
wealth locked up in gems is a liquid asset in 
all parts of the world. In other words, gems 
are a security that need not to be trans- 
lated in any civilized country or even in 
uncivilized lands. Your Government or 
industrial bonds may be unknown outside 
of the boundary lines of the State that is- 
sued them. The diamond, pearl, emerald 
and similar gems are known and valued 
alike in the wilds of Kamschatka, the 
steppes of Russia, the desert in the Sahara, 
in plains or mountains of South America, 
or the cities of London or New York. 

It is because of this peculiar quality of 
gems that there has been such a great de- 
mand for them throughout the troubled 
sections of the world as well as in the 
most prosperous industrial centers. Their 
value is stable and, as stated before, they 
are translatable into wealth anywhere. In 
addition, their small bulk make it easy to 
hold, hide or transport them to the place 
where they can be converted into cash. 
For this reason they have been wanted all 
over the world, and the demand will be 
unusually large for a long time to come. 

These peculiar qualities of the gem as an 
asset gives an opportunity to a clever “ad” 
writer to preach a sermon that will deeply 
interest and instruct the public while add- 
ing to the demand for gems generally in 
the more civilized and settled sections of 
the world. 


Gems Have Stable 





HE note in these 
columns a few 
weeks ago of the bill 
in the Kentucky 
Legislature to give jewelers of that State a 
special lien on goods left with them to be 
repaired, serves to call attention to the fact 
that although the jewelers of some States, 
like New York, have such a remedy under 
the law permitting them to sell their un- 
called for repair jobs, their fellow-mer- 
chants in many other States have not. 
True, in nearly every State, the jeweler 
has, by law, a lien upon the article for the 
work he puts upon it, but this is of a gen- 
eral nature and in most cases the “red 
tape,’ trouble and expense required to 
enforce this lien cause the jeweler to 
abandon the remedy rather than comply 


Let Every State 
Have a Jewelers’ 
Lien Law 
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with all the conditions requisite to enforce 
it. On the other hand, the law passed in 
New York like that of the proposed law 
in the Kentucky Legislature makes the 
jeweler’s work in enforcing these liens a 
very simple matter. After a certain period 
of time has elapsed (six months to a year 
according to the particular State law) and 
the repair job has not been paid for, the 
jeweler may, upon 30 days’ notice in writ- 
ing to the owner of the article, specifying 
the amount due and calling on him to 
settle, sell such article at public or bona 
fide private sale to satisfy the account. 
From the sum realized he can deduct the 
amount of the indebtedness and the cost of 
the sale and if there is any surplus he must 
hold that for the owner. This law is 
simple, is just to the jeweler and works no 
undue hardship to his customer. There is 
no reason why such a Jaw should not ap- 
pear on the statutes of every State and we 
think that it can and will be done if the 
jewelers with the aid of their local and 
State associations will see that such a bill 
is introduced in their State legislatures 
and keep at the committee in charge of it 
until it is reported out and voted upon. 
The New York law which was passed 

April, 1914, and which can be taken as a 
model for such a statute, reads as follows: 


Lien of bailees for hire. Every person, 
firm or corporation engaged in performing 
work upon any watch, clock or jewelry 
for a price, shall have a lien upon any such 
watch, clock or jewelry upon which such 
person, firm or corporation performs such 
work for the amount of any account that 
may be due for such work. Such lien shall 
also include the value or agreed price, if 
any, of all materials furnished by such 
bailees for hire in connection with such 
work, whether added to such article or 
articles or otherwise. If such account re- 
main unpaid for one year, after completing 
such work, such bailees for hire may, upon 
30 days’ notice in writing to the owner, 
specifying the amount due, and informing 
him that the payment of such amount 
within 30 days will entitle him to redeem 
such property, sell any such article or 
articles at public or bona fide private sale 
to satisfy the account. The proceeds of the 
sale, after paying the expenses thereof, 
shall be applied in liquidation of the in- 
debtedness secured by such lien and the 
balance, if any, shall be paid over to the 
owner, Such notice may be served by 
mail, directed to the owner’s last known 
address, or, if the owner or his address be 
unknown, it may be posted in two public 
places in the town, village or city where 
the property is located. Such notice shall 
be written or printed. Nothing herein con- 
tained shall preclude the remedy of en- 
forcing such lien by action, as provided in 
article nine* of this chapter. 


2. This act shall take effect imme- 
diately,” 
The proposed Kentucky law is similar 


except that the lien can be enforced when 
the debt has remained unpaid for six 
months instead of a year as_ provided 
above. 
Let every 
*Should be made to conform 
statutes. 


reader of this, whose State 


to other State 





110 THE JEWELERS’ CIRCULAR 



































Diamond Rings 


The kind that will double 


your sales. Last year’s busi- 
ness proved everything we 
said for them. Success is 
assured if you make them a 
feature. 





Cross & Beguelin 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane New York City 
































February 25, 1929, 


has given him no proper way of reducing 
his accumulation of repair jobs do some- 
thing to remedy the condition at once. If 
he is not a member of a City or tate 
association, or if he does not wish to take 
up the matter with such organizations or 
his brother jewelers, he can at least clip 
the above copy of the New York statute 
out, send it to his local legislators and ask 
them to prepare a bill on similar lines for 
the relief of the jewelers of their State. 
Wherever such bills are introduced we re. 
quest the jewelers to notify us of the num- 
ber of the statute and the name of the 
assemblyman or senator in charge and we 
will do what we can to mobilize public 
opinion in the jewelry trade behind the 
measure and aid in obtaining its enactment. 





Government Active WING to war con- 
in Fighting ditions, the em- 
Qeunatere bargoes on luxuries 

as well as the regu- 

lations against exports by the warring 
countries, the jewelry trade for the past 
four or five years has had to give little 
thought to the question of smuggling, par- 
ticularly the smuggling of gems; but with 
peace practically here and the trans-At- 
lantic travel resumed, we must again face 
the fact that the gem smuggler is apt to 
be active, and unless every precaution is 
taken to thwart his nefarious practices, 
our legitimate merchants and importers 
will find themselves handicapped by a very 
serious form of and not inconsiderable 
illegitimate competition. It is well, there- 
fore, that we again give consideration to 
the acts of the smuggler of gems, first— 
in the way of giving co-operation to the 
Government and Government officers in the 
detection of smuggling and smugglers and 
aiding them in getting evidence to obtain 
convictions and, secondly, to the way we 
treat the smuggler and the smuggled gems 
within the trade itself. 

We have no doubt that our merchants, 
our importers and our trade associations 
will aid the Government in every way in 
giving information as to smuggled goods 
and the man who brings them in, when 
the evidence of the smuggling is apparent, 
but we feel the jewelers can and should 
do more than this, i. e., they should have 
nothing to do with merchants and dealers 
whose reputation in regard to smuggling 
is at all questionable and they should 
refuse to buy goods or even refuse to 
consider the purchase of goods that cannot 
be shown to have passed through the Cus- 
tom House. 

What is more, we must drop all levity 
in talking of the smuggler and his crime 
and consider him for what he is—one of 
the meanest and the most despicable type 
of thieves; for he is a thief in that he 
steals from the Government money that is 
justly due it, and unlike the ordinary thief 
he injures not only those from whom he 
steals, but the whole industry in which he 
is engaged, by establishing an underground 
and illegitimate form of competition that 
no reputable merchant can meet and live. 
There may be times when other forms of 
crime may be excused (as the results of 
environment or economic pressure) but 
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The Forman Co., formerly located at 6 
Liberty Pl., has moved to temporary quar- 
ters at 63 Barclay St. 

Herman Hamburger, of Pitzele & Ham- 
burger, importers of diamonds, 26 W. 36th 
St. sailed for Europe last week on the 
Nieuw Amsterdam. 

Kalina & Nesselorth, manufacturers of 
platinum mountings, 41 Maiden Lane, will 
move to the Jewelry Crafts building, 45-51 
Lispenard St., on or about March 1. 

On or about April 1, the business of 
Henry Baschkopf, manufacturer of mount- 
ings, now located at 49 Maiden Lane, will 
be moved to the Jewelry Crafts building, 
5-51 Lispenard St. 

Robert Veit, representative of the firm of 
Teitelbaum & Whitebook, manufacturers of 
diamond mountings, 141 Fulton St., left 
last week for a trip to Pennsylvania, Mary- 
land and Virginia. 

The annual meeting of the Jewelers’ 
Fraternal Association of New York will 
be held March 20 in the rooms of the 
Jewelers 24K Club, 15 Maiden Lane, at 
130 p. mM. At this meeting a proposal to 
change certain portions of the constitution 
will be made. 

M. Y. Nathan, of S. Nathan & Co., im- 
porters and cutters of precious and imita- 
tion stones, 71 Nassau St., sailed for Eu- 
rope last week on the Nieuw Amsterdam. 
Mr. Nathan expects to be abroad for about 
two months, during which time he will 
visit France, Switzerland and Czecho- 
Slovakia. 


At Albany, N. Y., last week, a charter 
of incorporation was filed by the Mesog 
Jewelry Co., authorizing this concern to 
‘engage in business in this city. The cap- 
ital is $5,000 and the incorporators are 
Heyman Eber and Sarah Eber, both of 
308 Alabama Ave., Brooklyn, N. Y., and 
Issi Malkin, 1326 Park Ave., this city. 

Authority to engage in the jewelry busi- 
ness in this city was granted to the Green- 
berg-Lapidus Co., in a charter of incor- 
poration issued at Albany, N. Y., last 
week. The capital is $10,000 and incor- 
porators are Nathan Greenberg, 108 W. 
18th St., this city, and I. H. Lapidus, 656 
Lafayette Ave., and Joseph N. Patch, 335 
Dean St., both of Brooklyn, N. Y. 

Henry Freund, Louis Freund, Sanford 
Monheimer and H. H. Peck, of Henry 
Freund & Bro., 65 Nassau St., have started 
on their selling trips and will show in 
their respective territories their new lines 
of diamond jewelry and watches. The 
house has recently received a shipment of 
the new model of the Jules Juergensen 
watch for which the trade has shown 


considerable interest. 
M. D. Ribakoff during the past week has 
been calling upon his friends in the watch 
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‘and jewelry trade after an absence of four 
years. Mr. Ribakoff was for many years 
with the house of Hipp. Didisheim & Bro. 
and left them several years ago to go into 
the chemical line. Last month, however, 
he came back in the watch trade as presi- 
dent of the Adels-Ribakoff Co., Inc., im- 
porters of watches at 54 Maiden Lane, and 
is now meeting his old friends with the 
lines of the new concern. 


A luncheon of 300 business and profes- 
‘sional men was held on Saturday, Feb. 
14, at the Banker’s Club, New York, to 
organize the various trades in New York 
for the purpose of soliciting funds for 
Near East Relief, the Hon. Abram I. 
Elkus, presiding. A number of interesting 
and graphic addresses were delivered tell- 
ing of conditions in the Near East at the 
present time. Moving pictures were shown 
and a tableaux was given depicting the 
condition of the children of the Near East. 
The meeting was adjourned until March 4. 

Friends of Percy H. Savory, one of the 
best known men in the watch trade of 
the East, who for many years has been 
manager of the New York office of The 
Wadsworth Watch Case Co., were pleased 
to learn Jast week that Mr. Savory had been 
promoted to the position of general sales 
manager of the Wadsworth concern. The 
information came in the form of an offi- 
cial announcement from the company sent 
out to its customers at the beginning of 
the month. Mr. Savory, despite his new 
duties, will not be located at Dayton, 
Ky., factory, but will continue to make 
his headquarters as in the past at the 
New York salesrooms of the company, 17 
Maiden Lane. 

Through the efforts of the JEWELERS’ 
CrrcuLar, Miss M. Zimmerman, employed 
by Aisenstein & Woronock, 22 Eldridge St., 
recovered a pocketbook containing money 
and valuable memorandums which she lost 
several days ago. The pocketbook was 
found by M. Moskowitz, of the Hosiery 
Clearing House, Inc., 561 Broadway, and 
after looking through the pocketbook, failed 
to find any marks of identification. He 
finally came upon a receipt issued by the 
Wholesale Jewelry Workers’ Union, but 
when he failed to locate this organization, 
he called at the office of the JewELers’ Cir- 
cuLarR. After an investigation the owner 
of the pocketbook was finally located and, 
much to the joy of the owner, the lost 
property was restored. 

The Master Jewelers, Inc., is the name 
of another organization on the co-operative 
group plan recently organized in the jewelry 
trade, with headquarters at 392 Fifth Ave.. 
New York. This new body is associated 
with the World Union Horologere of 
Europe whose executive offices are in 
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Bienne, Switzerland. The Master Jewelers 
is organized somewhat along the lines of 
the Hall-Mark Jewelers, and its president, 
Ernest M. Lunt, was formerly organizer 
and president of the other organization 
from its inception until a short time ago. 
The secretary is Louis W. Schaaff, who is 
also the treasurer of the concern. The 
membership is to consist of one retail 
jeweler in each city or town who is the 
owner of two shares of common stock or 
five shares of preferred stock. No mer- 
chant not a stockholder can have member- 
ship benefits or privileges. The company 
acts as a purchasing agent for its mem- 
bers, disseminates knowledge, suggestions 
and practical hints in merchandising and 
advertising, arranges for co-operative ad- 
vertising, etc., its purpose being to obtain 
for its members better goods, distributed at 
less cost, with a uniform excellence in 
service and with guarantees redeemable 
everywhere. The World Union Horo- 
logere, with which it is associated, was 
established in 1882 with central headquar- 
ters at Bienne and now has the member- 
ship of 22 Swiss watch factories and 2,000 
retail jewelers in various parts of the 
world. 

The jewelry trade of New York is in 
for another charitable drive, but this time 
contributions are to be asked not for suf- 
ferers in Europe or Asia but for money 
to be expended for relief in the United 
States, in fact right in New York City. 
This is the drive of the Association for the 
Improving the Condition of the Poor to 
obtain $975,000 to meet the pressing de- 
mands now being made upon it, the bulk 
of this to be spent in the relief in homes, 
to widows, to tuberculosis families and 
others in need of temporary assistance 
because of illness. The drive is to be made 
through various channels and the various 
trades and industries of the city have been 
organized, each one having been allotted 
a quota of the full amount to be obtained. 
The jewelry trade committee was organized 
at a luncheon held at the Bankers’ Club 
Iriday last where the matter was broached 
by R. G. Monroe, who was made chairman 
of the jewelry trade drive. August Gold- 
smith will act in the capacity of secretary. 
A full committee will be formed to visit 
the jewelers of the city, and those who are 
not seen personally will be solicited by 
mail. This is the first non-sectarian drive 
for funds-for relief to he extended in New 
York that has been made in the jewelry 
trade since before the war, and_ public 
spirit, trade pride, as well as the gener- 
osity of the members of our industry gen- 
erally are expected to produce results or 
at least furnish the amount of the quota 
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Exceptional Banking Facilities 


Located in the center of New York’s wholesale business district, the 
Fidelity Trust Company is exceptionally well equipped to receive depos- 
its and supervise trust funds. 


Its directors are leading merchants of the district. 


Its membership both in the Federal Reserve and the New York 
Clearing House is an additional guarantee of its conservative methods 
and financial strength. 


Its assets exceed $18,000,000. Interest is paid on deposits. 


The Company’s officers are easily accessible at the bank through- 
out the day and will always be glad to advise with you regarding your 
bank account or trust problems. 


THE FIDELITY TRUST COMPANY 
Chambers and Hudson Streets and West Broadway 
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100 Years of Commercial Banking 


We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 
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434 Broadway 

Cor. Howard St. 
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H. A. Clinkunbroomer, Vice-President 
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Max Markel, Vice-President 


Broadway and 18th St. 
C. Stanley — Vice-President 


V. D. Pike, Manager 
Ninth Ave. and 14th St. H. F. Meehan, Mer. 
33rd St. and Fifth Ave. A. H. Walsh, Manager 
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that is expected to come from the jewelers. 

The drive will begin Friday, March 5, 

and a meeting of the full committee of the 

jewelry trade will be held Wednesday 
next, March 3. ; 

Felix Deman, of the Deman Chain 
Mig. Co, 51 Maiden Lane, sailed for 
Europe Saturday on the Nieww Amsterdam. 

Mr. and Mrs. Louis Ross, 1046 Faile St., 
announced last week the marriage of their 
daughter Rose to Dr. Louis Kronman on 
Sunday evening, Feb. 15, at the Chalif, in 
this city. 

William J. McQuillin, vice-president of 
the firm of Mount & Woodhull, 170 
Broadway, will sail for the European 
diamond markets on Feb. 25, aboard the 
steamship Lapland. 

Isidor Lassner of Lassner & Bamberger, 
Inc., 7 Maiden Lane, returned from abroad 
last week on the Nieuw Amsterdam. While 
abroad Mr. Lassner visited the pearl, pre- 
cious and semi-precious stone markets. 

Jos. Codman, 154 E. Houston St., and 
W. J. Lindemann, 210 W. 119th St., have 
formed a partnership to conduct a Swiss 
watch importing business. Mr. Codman 
will leave for Switzerland to-morrow 
aboard the steamship Lafayette. 

Mr. Alexander, of the Fichtman-Alex- 
ander Co., maker of jewelry novelties, 
36 E. 20th St., sailed for Europe last Sat- 
urday on the Nieuw Amsterdam in search 
of new novelties for his concern. He 
expects to be gone about four months. 

A. J. and Peter Bongiovanni have sev- 
ered their connections with the K. & B. 
Star Jewelry Co. The Bongiovanni 
brothers are now located at 402 E. 147th 
St. where they are engaged in the manu- 
facture of rhinestone jewelry, under the 
style of Bongiovanni Bros. 

Leo Wormser, of the Julius King Optical 
Co., and John W. Sherwood, of the Solid- 
arity Watch Case Co., who are on the way 
to the Pacific Coast, were heard from last 
week at Albuquerque, N. Mex., where they 
were collecting information on the Hopi 
Indians to send to their friends in the East. 

The manufacturing jewefry business of 
Dinhofer Bros., 51 Maiden Lane, was in- 
corporated at Albany, N. Y., last week 
with a capital of $60,000. The incorpora- 
tors are J. Dinhofer, 2303 Clarendon 
Road; H. Dinhofer, 532 Georgia Ave. and 
L. S. Dinhofer, 615 Dumont Ave., all of 
this city. 

David Moss, manager of the Chicago 
office of the Conjoint Jewelry Corporation, 
left New York last week for Chicago. Mr. 
Moss’ long stay in this city was caused by 
the delay in the shipment of orders re- 
sulting from the jewelry workers strike. 
John Nathan, western representative for 
the same concern, expects to leave for his 
territory in a few days. 

A regular meeting of the Jewelers’ 24 
Karat Club of New York was held at 
the rooms of the organization, 15 Maiden 
Lane, last Wednesday afternoon. There 
were a number of reports submitted, 
among them being one from the ban- 
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quet committee. This report was made 
by Harry P. Dickinson, chairman, and 
was interesting and gratifying. The 
organization decided to hold its next 
annual banquet at the Waldorf-Astoria 
on Saturday, Jan. 22, 1921. 

Over 300 members and guests attended 
the first annual dance given last Friday 
evening by the industrial organization of 
Henry W. Fishel & Sons, 126 W. 22nd St., 
this city. The affair was held at Laurel 
Garden, 75 E. 116th St., and proved a huge 
success. The evening was replete with 
surprises for Henry W. Fishel, head of the 
firm, who was presented with flowers and 
an American flag. At 10 p. mM. the grand 
march started led by Mr. and Mrs. Henry 
W. Fishel, followed by his family and the 
members of the organization. At the con- 
clusion of the march, W. Ecker, secretary 
of the organization and chairman of the 
entertainment committee, introduced Presi- 
dent H. L. Hossener. After a few remarks 
three of the lady members of the organiza- 
tion presented corsages of flowers to the 
wives of the members of the Fishel firm. 
A floral horseshoe and an American flag 
was next presented to Henry W. Fishel. He 
thanked the members of the organization 
and appreciated the spirit that prompted 
their tokens of esteem. The entertainment 
was furnished by the members. 





West Virginia Notes. 





Dave Woronock, New York, has 
bought the Frederick Jewelry Co. store 
at Huntington, W. Va. 

A number of improvements are being 
made at the jewelry store of W. J. 
Lukens & Co., 1314 Market St., Wheel- 
ing, W. Va., that will make the store 
more attractive. Among the improve- 
ments is the erection of a handsome 
marquise in front of the store. 

A diamond lavalliere, valued at $4,000, 
lost by Mrs. Fred Laban, wife of a Steu- 
benville, O., jeweler, several weeks ago, 
has been recovered, the finder returning 
the jewel to Mr. Laban, who paid a re- 
ward of $200. Mrs. Laban missed the 
jewel after leaving the street car at East 
Liverpool, O. 

A Wheeling, W. Va., newspaper has 
inaugurated a campaign for the presenta- 
tion of gifts to the first leap year baby 
born in that city on Feb. 29. Many of 
the merchants are offering presents, 
among them a number of jewelers. The 
Charles N. Hancher Co. offers a silver 
cup, Reichblum Bros. a silver knife, fork 
and spoon, the W. J. Lukens Co. a pair 
of baby pins and the King Jewelry Co. 

baby bracelet. 

The efforts of the Bluefield Chamber 
of Commerce to secure the 1921 conven- 
tion of the West Virginia Retail Jewel- 
ers’ Association for that city is receiving 
much encouragement from the members 
of the association. A letter directed to 
the Chamber from W. L. Jones, secre- 
tary and treasurer of the association, 
says he will lend his assistance in help- 
ing Bluefield land the convention. The 
1920 meeting will be held in Clarksburg. 

Chopping a hole through the thick 
plate glass in the window of the Mirkin 
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jewelry store, 506 Market St., Steuben- 
ville, O., robbers on the early Monday 
morning of Feb. 16 secured several hun- 
dred dollars’ worth of chains, watches, 
stickpins, wrist watches, rings and other 
articles. The robbery was discovered 
at 7:30 in the morning. After breaking 
through the robbers pulled a cloth cov- 
ering and with it came many of. the 
articles of jewelry. The haul would have 
been much greater had not many of the 
articles fallen on the shelves out of reach 
of the thieves. The robbery was com- 
mitted on a bitter cold night. The work 
is believed to be that of amateurs. 

Recovery of five valuable wrist 
watches, such as are worn by women, 
following the arrests of three little girls 
charged with shoplifting, coupled with 
the expert manner in which the child 
thieves stole the jewelry, force the police 
of Huntington, W. Va., to believe a fe- 
male Fagin is at work in that city. The 
girls worked in pairs, and while one of 
them engaged the clerk in a jewelry 
store in conversation the other stole 
three wrist watches, one of which cost 
$38. They sold the $38 watch for 35 
cents, and the other two for two dol- 
lars each. The girl who actually stole 
the watches picked up two at a time, 
palmed one of them, and replaced the 
other in the tray with a dexterity that 
amazed the clerk. The ages of the girls 
range from 12 to 14 years. Two of them 
will be sent to the State Industrial 
School. One of them waived examina- 
tion pending the action of the grand 
jury. The police-department is working 
on the theory that an elderly woman 
either taught, inspired, or at least con- 
doned the thefts of the little girls. Five 
of the watches having a total value of 
$150 have been recovered. 








Pacific Coast Notes. 





Dr. G. W. Patterson has purchased the 
optical department of the Erickson 
Jewelry Co., Douglas, Ariz. 

A jewelry shop is to be opened by 
L. S. Lee at 245 Garey Ave., Pomona, 
Cal. Mr. Lee has been in business in 
Los Angeles for some time. S. W. War- 
ner will be associated with him. 

Charles F. Gilbert, Billings, Mont., is 
selling his retail jewelry business to Ben 
Held, formerly of Minneapolis, Minn. 
The new owner will trade under the 
name of Held & Co. and has announced 
his desire to assume the business indebt- 
edness of the firm in the transfer. 

The A. A. Handle Co., a retail jewelry 
concern at 2119 Center St., Berkeley, 
Cal., has been sold to W. R. Burke, for- 
merly engaged in the same line of busi- 
ness in Gresham, Ore. Mr. Burke took 
possession of the store on Feb. 6 and 
will conduct the business under his own 
name. It is understood that Mr. and 
Mrs. Handle do not intend to re-engage 
in business for the present, at least. 








C. T. J. Delaporte, Moline, Ind., went to 
Chicago for a few days on a pleasure and 
business trip recently. 
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there is never an occasion or never a time 
that any excuse can be put forth for the 
customs thieves who know what they do 
and do it voluntarily for their individual 
gain. Their moral turpitude is such that 
they should be shunned by all right-think- 
ing men, whether the law puts them in 
jail or not. 

In regard to dealing with the smuggler, 
the jewelry trade should insist that Gov- 
ernment prosecutors fight for the maximum 
penalty—not only a conviction, but a jail 
sentence, and in addition the confiscation 
of the smuggled articles. The law prac- 
tically provides three proceedings to be in- 
stituted against smugglers and smuggled 
goods. One, The criminal action for vio- 
lating the Customs Law and, 2, a civil 
action (or as it is known as action in rem) 
against the smuggled articles to declare 
them forfeit to the United States. Another 
action can go with this last proceeding, one 
asking for a penalty of three times the 
value of the smuggled merchandise be as- 
sessed against the party bringing it in. 
The second penalty of the civil proceed- 
ings is very seldom invoked by the Gov- 
ernment, but we feel that the use of this 
remedy should be urged upon Govern- 
ment officers, particularly if criminal pro- 
ceedings have not been pushed to the limit. 








A Vanity Ring—A Suggestion from 
the Orient 





THE vanity case is at present almost as 

essential to the well-dressed American 
woman as is her card case or handbag. 
Sometimes it is to be found concealed in 
her pocket-book, again it is laid away in 
the corner of her knitting bag, and yet 
again it is a bright shining affair which 
dangles from her wrist. As milady 1s con- 
stantly looking for something new there 
may be interest in the development of a 
novelty suggested by pieces of jewelry that 
come to us from the Orient. 

This suggestion, which may be deemed 
well worthy of consideration by manufac- 
turers, has just been found among the col- 
lection of jewels brought from India by a 
representative of the Interchurch World 
Movement, who has recently returned to 
this country from the missionary held. At 
first glance the article might be mistaken 
for an ordinary dinner ring. It contains 
what appears to be a large central stone 
and is surrounded by inlaid jewels. Closer 
inspection, however, discloses the fact that 
the central stone is not a stone at all. 
Neither is it an ordinary piece of glass. It 
is a looking glass! What more easy than 
for milady to raise one hand, tilt her little 
finger a bit, and observe her image in her 
ring! This is surely the simplest proced- 
ure possible, and yet how effective. 

The rings in India, according to the re- 
turned missionary, vary as to size and 
shape, and frequently are made for the 
thumb rather than the finger. Some are 
fancifully designed ,the glass being sur- 
rounded with star-shaped inlaid work of 
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many colored stones, while others are mcre- 
ly finished with a plain circular band of 
gold or silver. They are also of varying 
value. The essential thing is to possess a 
ring. The wealthy Oriental lady owns one 
of gold, surrounded by precious stones, 
while her poorer sister’s ring is of an in- 
expensive metal, often unadorned. The 
value to the woman is the looking glass, 
and that is there, whether the rest of the 
ring be of gold or brass. 

The Indian woman is not lacking in 
pride as to her personal appearance. She 
is just as anxious to gaze into the ring 
on her thumb to make sure that her nose 
ring is dangling at the proper angle or that 
her head band is rightly adjusted, as the 
American society leader is desirous of seiz- 
ing every opportunity to ascertain that her 
hat is on straight and her nose well pow- 
dered. 

The only difference is that the Oriental 
has the more convenient method of satisfy- 
ing her vanity. She does not have to 
bother with a case or a bag. Her mirror 
is always with her. She never leaves it at 
home when she goes out for a chat with 
her neighbor, for her ring is ever on her 
finger. American women, who wish to 
strike something new in the way of vanity 
cases and at the same time eliminate extras 
that must be looked after, might consider 
the custom of the Orient and start the fash- 
ion for the vamty ring. 











A minimum wage law before the State 
legislature which would have forced all 
employers to pay a minimum scale to men 
and women under 18 years of age, was 
killed on Feb. 19, in the State Senate. 

A dozen delegates from many industries 
were in Frankfort, Ky., on Feb. 19, mak- 


ing a determined fight against trading 
stamps before a Senate Committee, which 
is trying to decide whether to report the 
bill favorably or not. Several large houses 
which have been giving trading stamps, 
were among the warmest supporters of the 
bill, showing that it has been forced on 
them to give stamps. 

Louisville retailers, jobbers and manu- 
facturers have about completed securing 
reports through the Board of Trade con- 
cerning feeling relative to an individual 
movement for daylight saving in Louisville. 
Feeling favours the plan, which will be re- 
ported to the Mayor this week, with action 
shortly. It is planned to have all em- 
ployers start working an hour earlier and 
closing an hour earlier in the evening, 
without setting clocks that way. 

Sir Victor Bogaert, jeweler of Lexing- 
ton, plans to leave in March for Brussels, 
Belgium, where he will handle some relief 
work as a special American Commissioner, 
and establish an office for looking after 
some 43,000 children on his list. King Al- 
bert of Belgium knighted him in acknowl- 
edgment of the fine work he did during 
the war as a relief commissioner and as 
interpreter in Belgium during the early 
days of the war. Mr. Bogaert is a Bel- 
gian by birth. 
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Irvin Sweet of the C. O. Sweet & Sons 
Co., was elected as the representative of 
the Attleboro lodge of Elks to the grand 
lodge convention to be held in Chicago 
next July. 

The H. W. K. Co. has been incorporated 
with a capital stock of $100,000. The of. 
ficers are J. L. Wiggmore, president; G, 
E. Kissick, vice-president; and Frank Tap- 
pan, secretary and treasurer. 

Joseph Straker and J. L. Sweet are 
members of the committee appointed by 
the New England Manufacturing Jewelers’ 
& Silversmiths’ Association to raise funds 
for the Rhode Island School of Design. 

The will of the late George A. Chisholm 
of the Bugbee & Niles Co., was filed last 
week in the probate court in Tauton. The 
estate is left in trust for his wife and two 
children. No value of the estate was 
given. 

All of the local factories were able to 
secure a supply of coal to carry them on 
last week. Coal shipments are very few 
and those who have large supplies are 
helping to carry the other fellow along 
until relief is secured. 

Many of the manufacturing jewelers 
were seen last Sunday taking part in the 
Community shovelling party held through- 
out the town in order to clean out the 
gutters. The highway department was un- 


able to do the work owing to the large 
snowfall. 











ent has 
been declared to the creditors of Doran, 
Jagnall & Co. 

Frank P. Kennedy is making a trip 
through the west in the interest of his new 
concern, Kennedy & Co. 

A number of the manufacturing jewelers 
will be candidates for town offices at the 
meeting in March. None of the candidates 
have opposition in the Republican primary. 

Announcements were received last week 
of the marriage intentions of Clarence 
Dobra, salesman for Riley & French, to 
Miss Marie B. Arth of St. Paul, Minn. 
The wedding will take place next month. 

Charles A. Whiting, of the Whiting & 
Davis Co., has been appointed a member 
of the committee which is raising funds for 
the purpose of purchasing additional equip- 
ment for the Rhode Island School of 
Design. 

The manufacturing jewelers of Plain- 
ville are out a sum of money as a result of 
their desire to help open up the Interstate 
line between North Attleboro and_ Plain- 
ville. The manufacturers agreed to stand 
the expense of shoveling the snow and the 
railway company was to furnish a snow- 
plow. After the contract had been awarded 
and the men started work the railway 
company refused to furnish the snow-plow 
and it was necessary to call operations off. 
The manufacturers paid the contractor for 
the work he had done. 


. 
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David Paul, a retail jeweler of Wichita 
falls, Tex. is in the city on a vacation 
visit to friends and relatives. 

Fred T. Barry, a wholesale jeweler of 
this city, Mrs. Barry and their daughter, 
spent the past week in New York. 

James A. Costello, a diamond merchant 
of 721 Sansom St., who was ill at his home 
for about a week, has recovered. 

B. A. Bell, a retail jeweler of Beaufort, 
XY. C, made his annual visit as a buyer 
to this city during the pas. week. 

Dr. J. W. Schenley, a retail jeweler and 
optician of Perkasie, Pa., spent his birthday 
anniversary in this city this week. 

Harry Paul, city salesman for the Cres- 
cent Jewelers, 731 Sansom St., is back at 
work after a short illness with grippe. 

M. Kimmel has opened a retail jewelry 
store at 2229 S. 7th St. He has previously 
been engaged in the same business at 724 
Sansom St. 

Harry Cain, a retail jeweler of 2924 Ridge 
Ave., whose illness from influenza was re- 
ported in THE JEWELERS’ CIRCULAR of two 
weeks ago, died at his home last week. 

Practically all of the retailers, whole- 
salers and material houses of the city 
were closed Monday, Feb. 23rd, in com- 
memoration of Washington’s birthday. 

Friends of Solome Dubrow, a retail 
jeweler of 740 South St., gave him a de- 
lightful surprise party at his home last 
week, the occasion being his 45th birthday 
anniversary. 

Announcement of the engagement of Jack 
Press, of the firm of I. Press & Sons, 8th 
and Chestnut Sts., to Miss Greenwald, 
daughter of a widely known realty man in 
the city, was made this week. 

David Lubinsky, who served for a num- 
ber of years as foreman of the watch de- 
partment of I. Press & Sons, has severed 
his connections with that firm and has 
started in business for himself at 128 S. 
8th St. 

Nathan Bailinger, of the firm of Bail- 
inger & Weidershein, 721 Sansom St., and 
Miss Rebecca Adler, daughter of Mr. and 
Mrs. G. F. Adler, of 1219 Charles St., Bal- 
timore, Md., were united in marriage in 
Baltimore on Washington’s Birthday. 

Robert H. Woodrow, of M. Sickles & 
Son, has returned from Sea Isle, N. J., 
with the announcement that the coast storm 
and the flood tide spared his cottage at 
the shore, although ruining almost every- 
thing else in the way of habitation on the 
island. 

William Stern, a diamond merchant of 
8th and Sansom Sts., and I. Zieger, of the 
firm of Zieger & Nemirofsky, 718 San- 
som St., have left for Europe on a diamond 
buying expedition. They will make their 
entry into Europe via Holland, and will 
first tackle the Dutch market. 

Richard Zeller, son-in-law of Victor L. 
Kurty, manufacturing jeweler of 111 S. 
8th St. and himself a retailer at 144 W. 
Girard Ave., died last Friday after a short 
illness from pneumonia. Mr. Zeller took 
over the retail jewelry business of A. Voll- 
mer about two years ago, and had made 
extensive improvements in the business. He 
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is survived by a widow and two children, a 
boy and a girl. The funeral services were 
held last Tuesday. Mrs. Zeller and her 
father plan to continue the business, plac- 
ing a manager in charge. 

Jacob Cohn, who has conducted a retail 
jewelry store at 2230 S. 7th St. for a num- 
her of years, is closing out his business and 
retiring. The building has been purchased 
by a butcher, and the stock is being dis- 
posed of as rapidly as possible. Mr. Cohn 
expects to complete his jewelry career by 
the middle of May. 

Aisenstein & Gordon, wholesale jewel- 
ers of Sansom St., tendered a banquet to 
their employes at the Hotel Adelphia last 
Tuesday night. There were 21 persons 
present including, in addition to the two 
partners and their employes, Mrs. Samuel 
Aisenstein, Mrs. Max E. Gordon, Mrs. 
Charles Brecher, wife of the firm’s credit 
man,, and Mrs. Milton Neff, wife of the 
city salesman. Mr. Gordon acted as toast- 
master, and, after introductory remarks by 
himself and Mr. Aisenstein, called for criti- 
cism or suggestions from every employe 
present. The banquet was turned into an 
open forum, in which the plans for the 
coming year were discussed and everyone 
requested to say what he or she thought 
about the business as conducted. The eve- 
ning closed with a dance in the hotel gold 
room. 








Washington, D. C. 


Geo. W. Spier, 310 9th St. N. W., has 
just been appointed honorary custodian of 
watches in the United States National Mu- 
seum. Word of the appointment came in 
a letter from C. D. Walcott, secretary of 
the Smithsonian Institution, which said: 
“On the recommendation of Mr. Charles 
W. Mitman, Curator of Mechanical Tech- 
nology of the United States National 
Museum, it gives me pleasure to appoint 
you as Honorary Custodian of Watches. 
I shall be much gratified if you find your- 
self able to give the National Museum 
the benefit of your valued knowledge in 
this connection, and assuring you of my 
appreciation of the practical interest you 
have hitherto shown in its collection of 
watches, I am,” etc. 


When the House Committee on Appro- 
priations cut the estimates for promoting 
foreign trade from $1,658,000 to $490,000 in 
the legislative, judicial and executive bill, 
it dealt the most serious blow ever aimed 
from within at our foreign trade, in the 
opinion of Secretary of Commerce Alex- 
ander. ‘The bill proposes to handicap the 
American manufacturer by practically with- 
drawing the helping hand of the Govern- 
ment,” said SecretaryyAlexander. “On the 
brink of uncertainty as to the future of 
our foreign trade, and therefore of our 
whole industrial fabric it is decided, in 
the name of economy, that we are not 
interested in the subject.” He pointed out 
that the bill aims to abolish the commer- 
cial attaches entirely, despite the fact that 
the contracts obtained by American business 
houses through some of these officers an- 
nually run into millions of dollars. 








Leslie J. Beal, New Sharon, Ia., has sold 
an interest in his store to John Andeweg. 
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Charles A. Cooley, jeweler, has removed 
to room 78, Jewelers’ building. 

Patrick J. Hudley, die-sinker 
Dorrety, is ill with pneumonia. 

C. O. Lawton, of Harris & Lawton, has 
gone to California for two weeks’ ‘vacation. 

Hawkins, Kirby & Murphy, wholesale 
dealers in trade materials, have installed a 
line of clocks. 

Henry Smith and Arthur S. Kelley, of 
the Norling Bloom Company, are both 
obliged to remain at home owing to an at- 
tack of influenza. 

S. B. Kantor, one of the old-time occu- 
pants of the Jewelers’ building, is planning 
to remove to the Winter building into more 
spacious quarters. 

O. S. Sandberg, Quincy, announces that 
he has moved into larger premises in the 
Faxon block. He is continuing the business 
of Sandberg Bros., his brother having with- 
drawn from the partnership. 

The Universal Jewelry Co., 36 Bromfield 
St., has just incorporated with a capital of 
$5,000. The incorporators are: I. Mos- 
tow, treasurer; T. H. Dopkeen, clerk. The 
company manufactures gold chains and 
other jewelry. 

Friends of Mrs. Grace Gordon will be 
glad to hear that she is recovering from an 
operation for appendicitis, and expects to 
be back in business in about a fortnight. 
Mrs. M. B. Mahon, secretary of the Gor- 
don company is in Atlantic City for a brief 
visit. 

Business generally has been greatly in- 
commoded by the dearth of supplies owing 
to the traffic dislocation and to the unusu- 
ally large number of jewelers who have 
been stricken by influenza. The extreme 
shortage of goods, it is hoped, is only tem- 
porary, and the prospect of a record Easter 
‘business is in store. 

The estate of Joseph A. Williams, es- 
tablished in Boston since 1882, announces 
the closing of the branch store at 89 Court 
St. All merchandise in stock, store fix- 
tures, etc., have been disposed to parties 
who contemplate remaining in the premises 
until April 1, next, the date of expiration 
of lease. The main store situated at 183 
Devonshire St., will be continued under the 
management of Edmund L. Williams, who 
has been associated with the house for the 
past 20 years. 

Boston business friends regret to learn 
of the death of Alston J. Hurd, of North 
Adams, one of the city’s leading jewelers, 
who passed away after two weeks’ illness 
from pneumonia Feb. 14. He was a mem- 
ber of the city council and former president 
of the Merchants’ Association, besides hav- 
ing held office in the Elks, Masons and 
Odd Fellows. He was a native of Berwick, 
Me. He had conducted a jewelry store for 
the last 10 years in North Adams. He was 
very well known -and very well liked in 
North Adams and Boston. 


for M. 








J. J. Schellberg, Comanche, Tex., has 
moved his stock and fixtures to Portsmouth, 
Va., where he will open a store at 303 High 
St., on March 1. 
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Why sell the best watches and use 
imitation materials in repairing them? 


Your reputation is as much at stake in the one transaction 
as in the other. 


Why not be genuine all through ? 


Genuine materials are standard in size and quality. They 
are interchangeable, and when you replace a damaged part 
with new material from the factory the watch is of the same 
high quality as before. 


This is not the case when imitation materials are used. 
They are not standard and the quality is open to question. 
Besides, they cause you more trouble and annoyance than you 
save in the difference in cost. 


Why not increase your satisfaction and get better prices for 
your watch work by using the genuine materials when repair- 
ing Illinois-Springfield Watches? 


Your material jobber can supply you with these whenever 
needed, or if you prefer, you can send your orders direct to the 
factory, where they will be given prompt attention. 





A net price list will be sent upon request 


ILLINOIS WATCH COMPANY 


SPRINGFIELD, ILLINOIS 
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Chicago Notes. 





Frank Dunn, of Dunn & Co., was a re- 
cent visitor in the Chicago jewelry trade. 
A, Jacobson, of Levinson & Jacobson Co., 
has returned from a short eastern business 


trip. 


Sam Lewis, representing the Kendall Mfg. 


Co., was at the Palmer House with samples 
last week. 

C. P. Dungan, of the International Silver 
Co., has returned from an out of town 
business trip. 

Emil Noel, wholesale jeweler in the Hey- 
worth building, was out of the city on busi- 
ness last week. 

E. L. Badgley, representing S. O. Bigney 
& Co., made a short business trip to Mil- 
waukee last week. 

George Gubbins, representing the Illinois 
Watch Case Co., has returned from a trip 
to St. Louis and Kansas City. 

Jules Schwob, of Adolph Schwob, Inc., 
spent a few days in Chicago on his way 
to visit the San Francisco office. 

M. Iralson, diamond broker, has returned 
from a short business trip to Kansas City 
and other points of the Middle West. 

Max Yeager, of Yeager & Horitz, Min- 
neapolis, Minn., spent several days here 
recently looking over the lines in Chicago. 

Wm. Juergens, of the Juergens & Ander- 
sen Co., left last week for a visit to New 
York, where his son is attending school. 

Harry Arens, representing the American 
Silver Co., is making a business trip this 
week to Milwaukee and cities of North- 
west. 

Howard C. Rowbotham and son, Russell, 
representing Oceania Pearl Co., have re- 
turned to Chicago after a successful west- 
ern trip. 

Jas. Clark, of the F. E. Morse: Co., has 
returned to Chicago after a trip to Con 
necticut on account of the illness and death 
of his mother. 

J. W. Tice, Chicago representative for 
Adolph Schwob, Inc., New York, returned 
last week from a_ short business trip 
through the Northwest. 

Percy H. Savory, general sales manager 
of the Wadsworth Watch Case Co., ar- 
rived from New York last week to spend 
a short time at the Chicago office. 

R. N. Shipley, of Ed Vail & Co., Wichita, 
Kans., spent several days here last week 
enroute east. Mr. Shipley intends to spena 
several weeks visiting factories throughout 
the east. 

Word was received last week that C. H. 
Knights, of C. H. Knights-Thearle Co., 


who is spending a few months in Cali- 
fornia, has been quite sick, but is much 
better now. 

The J. H. Stouffer Co., decorators of 
fine china for the jewelry trade, reports 
much difficulty in getting sufficient quanti- 
ties of imported white china, on account of 
slow production abroad. 

A. J. Mohn, Minneapolis, spent a few 
days in Chicago last week visiting the 
trade. He was on his way to New York 
and will sail in a short time for Norway 
for a three-months’ visit. 

A. W. Anderson, Neenah, Wis., secretary 
of the American National Retail Jewelers’ 
Association, spent a few days in Chicago 
last week as he was returning from the 
meeting of the Nebraska Association. 

The celebration of its 83rd anniversary 
by C. D. Peacock, Inc., continues to attract 
much public attention. Large crowds daily 
view the window displays, which tell the 
city’s history by means of paintings and 
clay models. 

IKmployes of the jewelry department of 
Carson, Pirie, Scott & Co. were 100 per 
cent present at the annual dance and blow- 
out of the employes’ benevolent associa- 
tion, held during the week in the tea-room 
on the ninth floor. The occasion was in 
celebration of the 25th anniversary of the 
founding of the organization. 

Walter Stevens, alleged robber of jewel- 
ers, secured a postponement of his trial, 
which was to have been held at Geneva, 
Ill., last week. The postponement was 
granted on petition of Stevens’ attorneys, 
who said they wished more time to pre- 
pare their case. Stevens is charged with 
murdering an Aurora policeman more than 
a year ago. 

From Aurora, Ill., comes word that Wil- 
liam Blanford, inventor, who worked a 
life-time on a clock which tells simultane- 
ously the time in all parts of the world, is 
dead. The clock invented by. Mr. Blan- 
ford also records atmospheric changes and 
astronomical conditions, and lights up au- 
tomatically at night. It is driven by 50 
pound weights. Mr. Blanford was 82 years 
old. The clock has been inspected by 
scientists from all parts of the world. 
Aurora women are raising $5,000 to buy 
the clock for the city, according to the in- 
formation which has reached Chicago 
jewelers. 








“Nothing but harmony, honesty, indus- 
try and frugality are necessary to make us 
a great and happy nation.”—George Wash- 
ington, 







W. F. Broer will leave for Europe the 
last of February to spend two months in 
London, Amsterdam, Antwerp, Paris and 
Vienna, with visits to Poland and Czecho- 


Slovakia. He will enlarge his importation 
business and will also make foreign con- 
nections. 

The Adamson Co., in the Produce Ex- 
change Bldg., which specializes in men’s 
jewelry, announces that it has taken over 
additional floor space and installed a com- 
plete new stock keeping equipment together 
with an entire new stock of merchandise. 

The W. F. Broer Co. is the new name 
of Toledo’s oldest wholesale jewelry 
house (formerly the Merrill & Broer Co.). 
The change of name was decided on by 
the directors at a recent meeting and was 
made a part of the firm’s incorporation 
articles. The firm now takes the name 
of the man who has directed its successful 
operations for some years. Coincidently, 
it will greatly enlarge and widen its busi- 
ness scope, handling not only the complete 
lines of watches, clocks, diamonds and 
jewelry in the standard makes, but mak- 
ing a specialty of importing as well. The 
firm doubled its business in 1919 as com- 
pared to 1918, and is preparing this year 
for a volume of business that will eclipse 
all previous records. The Broer concern 
was organized, as the Merrill & Broer Co., 
in 1905. Shortly afterward it took over 
the stock of the Robert Nelson Co., at that 


time Toledo’s oldest wholesale jewelry 
firm. In Jan., 1916, a reorganization of 


the Broer house put into effect the firm’s 
successful policy of admitting to partner- 
ship the employees whose service and 
ability had been factors in the upbuilding 
of its business. The present change in 
name does not affect the personnel of the 
organization. W. F. Broer is president; 
J. W. Williams, vice-president; A. R. 
Perry, secretary, with E. L. Broer, H. J. 
Worts and M. C. Nolan active members. 








W. N. Rose, a jeweler at Waco, Texas, 
has moved his store to a new location. He 
has been in Waco for the past six years, 
having started in business in a small way 
on S.4th St. Tle was forced to move in 19'8 
to a larger place of business and now he 
has moved to a larger place, where lhe 
has twice the room he formerly occupied. 
His new location is 111 S. 4th St. 





Recent out-of-town jewelers include A. 
T. Bullock, Nampa, Idaho, and Charles 
Driess, Chico, Cal. 

A. G. Bernard, sales manager of A. I. 
Hall & Son left a few days ago for south- 
ern California and Arizona. ; 

Harry Mayers, buyer for Hale Bros. 
jewelry department is back at his desk 
after several weeks spent at the eastern 
markets. 

J. Kehoe, manager of the jewelry de- 
partment of the Portland firm of Meier & 
Frank Co., spent a few days in San Fran- 
cisco en route to the eastern markets. 

Sidney Weinshenk, of the local jobbing 
firm of Meyer & Weinshenk, is expected 
back from a six-weeks’ trip to New York 
about Feb. 25. His daughter, Dorothy, 
who accompanied him, will return with 
her father. 

Robert Simpson, a jeweler of Juneau, 
Alaska, is visiting in San Francisco this 
month. Mr. Simpson was a former San 
Franciscan, but has been engaged in the 
‘retail jewelry business in various cities 
of Alaska for the past 10 years. He re- 
ports a prosperous condition in the north. 

Notice of the sale of the assets of the 
Edward Jewelry Co., 1106 Market St., 
from Ike Schlanker and Carrie Gensler 
to Edward E. Gensler, has been published. 
Mr. Gensler has operated the business for 
some time and will continue the business 
under his own name in the future. The 
store was at one time owned and op- 
erated by Goody Gensler, now of the firm 
of Gensler & Lee Jewelry Co. of this city. 

An important announcement was re- 
cently made to the trade in regard to a 
15-year lease which has been taken by 
the well-known optical firm of Hirsch & 
Kaye on the Paul Elder building, a five- 
story structure on the west side of Grant 
Ave., between Post and Sutter Sts. It is 
understood that the optical company will 
take possession of the entire building at 
the end of 1920, and that no expense will 
be spared in fitting up a first-class optical 
establishment. 

Horace H. Allen, in charge of the Pacific 
Coast district of the Oneida Community 
Ltd., upon his return from his recent visit 
to the factory, was accompanied by E. 
Deming Smith who is to assist in the San 
l‘rancisco office and B. F. Richardson, who 
will devote his efforts to sales in this ter- 
ritory. With sincere regret, Mr. Allen 
spoke of the recent death of the Southern 
California representative, Alfred Clark, 
who passed away Feb. 9 at his home in 
Glendale. Mr. Clark was nearly 80 years 
old and is survived by a widow and chil- 
dren. 

At a special meeting held on Feb. 11, 
in the quarters of the Mission Street Mer- 
chants’ Association, 33 representative jew- 
elry dealers and manufacturers of the 
Mission district organized which is to be 
known as the Mission Jewelers’ Associa- 
tion. Officers were clected as_ follows: 
President, L. H. Aubert of Auberts’ Dia- 
moud Shop secretary, Louis Scheppler: of 
William Scheppler & Sons. A committee 
composed of Joseph Granat, William 
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Scheppler and M. Hasinger was appointed 
for investigation of the jewelry manu- 
facturing and watch-making ends of the 
business. The primary purpose of the 
first session was the discussion of the ad- 
visability of closing all jewelry stores in 
the Mission district at 6 o’clock each 
night. The early closing hour was ap- 
proved unanimously. 








H. P. Sengelmann, representing Paul 
Forbriger & Co., New York, is here visit- 
ing the trade. 

Mrs. Miller, office manager for Jos. R. 
Brilliant, has returned from an extended 
visit in the east. 

The Owl Jewelry Co., H. Weinberger 
proprietor, is opening an attractive new 
store at 321 W. 5th St. 

K. C. Pederson, watchmaker recently 
with A. Hamburger & Sons, has left for a 
visit to Denmark, his native country. 

Wm. H. Lessner, manufacturing jeweler, 
407 Title Guarantee building, is remodeling 
his offices in order better to accommodate 
the new diamond department he has estab- 
lished. 

Paul D. Walsh, wholesaler, has recovered 
sufficiently to take up his work in the office 
again, but two young women of his office 
force are now confined to their homes by 
illness. 

Simon Goldsmith of Goldsmith Bros. 
Smelting & Refining Co. of New York, has 
been here two or three weeks visiting his 
sister. He intends to visit Catalina Island 
before he returns east. 

The Pacific Gem Co., F. A. Marcher pro- 
prietor, is moving from 824 S. Grand Ave., 
where it has been located the last few 
years, to rooms in the Bumiller building on 
S. Broadway. 

All the members of the firm of Koke, 
Slaudt & Livermore, manufacturers’ repre- 
sentatives, have started out and are cover- 
ing their entire Pacific Coast territory, ex- 
pecting to be gone two or three months. 
Joseph Lawton remains at home and is at- 
tending to the trade of Los Angeles and 
near-by towns. 

The following jewelers from the smaller 
towns have been in Los Angeles recently: 
Frank Frey, Brawley: W. A. Manson, San 
Bernardino; M. A. Stallmeyer, Fullerton; 
G. B. Whitman, Pomona: L. W. Cheney. 
Bakersfield: IT. Tasem, Tonopah, Nev.: C. 
FE. Perham. San Pedro: G. B. Bowers, Up- 
land: F. P. Yearick, Fillmore: A. TB. C. 
Dando, Ocean Park; E. M. Sieglitz, Calex- 
ico: J. H. Padgham, Santa Ana; FE. B. 
Smith, Santa Ana: J. J. Parker, Downey: 
Mr. Lewis of the Lewis Jewelry Co., Long 
Reach: Raymond Finch, Covina; Ben Funk, 
Phoenix; A. H. Helgerson. Covina. 

Charles J. Kinnel, 601 Broadway Centra! 
building, was the victim of a sneak thief 
a few days ago, when seven watches were 
stolen from his shop. Mr. Kinnel was away 
for a short time, leaving a watchmaker 
alone in the shop. A stranger, who rep- 
resented that he knew Mr. Kinnel, came in 
and inquired for him. Te waited a few 
minutes and then left. After he had gone 
the watches were missed. Four of the best 
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of the timepieces were found in a Pawnshop 
and recovered. 

On account of the prevalence of illnes, 
among the forces of Brock & Co., of which 
he is secretary, H. Victor Wright has been 
compelled to cancel his engagements jn the 
east. He was to attend the meetings of the 
State associations in Minnesota and Ne. 
braska and deliver addresses there, but not 
only Mr. Brock himself but at least 12 o 
the employes have been kept at home the 
past week. Mr. Brock was attacked by the 
influenza following a similar attack on his 
son. Both are recovering and it is expected 
that Mr. Brock will be back in the store 
soon, though he is still under quarantine 
Charles H. Terstigen, salesman in the gold 
department, has been most sorely afflicted, 
Not only have he and his entire family 
suffered from the dread disease, but in the 
case of his little daughter, 18 months of 
age, the malady proved fatal. 








on a selling trip through Kansas. 

I, W. Hoyt, of the Hoyt Jewelry Co, 
is preparing to leave on a trip to New 
York, Attleboro, Mass., and other eastern 
manufacturing points next week. 

The Maschmeyer-Richards Silver Co, 
now located at 312 N. 6th St., is preparing 
to move into larger quarters in the Comp- 
ton building on the corner of 7th and 
Locust Sts. 

George L. Weber, formerly president and 
general manager of the McCoy-Weber Jew- 
elry Co., has retired from that concern, sell- 
ing all of his stock, and will embark in 
the time-payment jewelry business on his 
own account. J. C. McCoy has been elected 
president of the McCoy-Weber firm. 

The following jewelry representatives 
were in St. Louis last week: Charles 
Hartshorn of Frank Krementz Co.; A. C. 
Bernard of Larter & Sons; H. E. Hart 
of Harwood & Hart; Mr. Strauss of 
Shire & Strauss; Arthur Bowers of Fochi 
Mfg. Co., and Percy Lucas of the Van 
Dusen & Stokes Co. 

Visitors in St. Louis during the past 
few days have been E. L. Barnard, Alton, 
Ill.; John Kerberg, Jonesboro, Ark.; Le- 
roy Price, Mt. Vernon, Ill.; Robert Mona- 
ghan, Gillespie, Ill.; Mr. and Mrs. Dave 
Strasmick, Ardmore, Okla.; Mr. Welton 
of the Welton Jewelry Co., Butler, Mo.; 
H. J. UHasenritter, Herman, Mo. Mr. 
Brandenberger, Alton, Tll.; Charles Stifft, 
Little Rock, Ark. 

A rock was thrown through the window 
of the jewelry store of Albert W. Simon, 
215 North 14th St., Friday night, Feb. 13, 
by an unidentified negro who escaped aftet 
stealing four diamond rings and two dia- 
monds studs valued at $920. A diamond 
ring valued at $150 was found by the po- 
lice in an alley on 14th St., between Pine 
and Olive Sts., a few minutes after the 
robbery. The proprietor of the store told 
the police that he was in the rear of his 
store when he heard a crash of. glass. 
When he reached the front of the store, 
he said, the robber had fled. The window 
which was shattered was valued at $400 
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Frank Herschede, of the Frank Her- 
schede Co., Cincinnati, was a social visitor 
in the trade here during the last few 
= Baron, Jr., formerly in trade work 
in Elyria, O., has leased a store in that 
city, and soon will open with a complete 
jewelry establishment. 

Carl Nicholson, formerly with the 
Bowler & Burdick Co., and who has been 
absent for the last two and one-half years 
with the army in Europe, has returned, and 
will resume his old position with this firm. 

Plans for expansion at the H. W. Bur- 
dick Co. are being completed. Lease of 
additional space in the Swetland build- 
ing was made this month, and this will 
give this concern about 50 per cent more 
room than at present. New fixtures will 
be installed throughout. 

Joseph J. Schuster, a retailer on the 
South Side of Cleveland, and Mrs. 
Schuster, are among leading jewelry folk 
who have been victims of the influenza 
epidemic. Mr. Schuster was out for the 
first time in weeks on Feb. 12. The little 
Schuster girl, Loreen May, survived the 
epidemic this year, although she was seri- 
ously ill last Winter. 

One of the most daring jewelry store 
robberies has been that of the window of 
the Mirkin & Co., Steubenville, located 
within a block of the police station. Thieves 
broke the glass and escaped with $1,200 
jewelry, some of which they dropped on 
the sidewalk in their haste. The burglary 
was committed before dawn, and was dis- 
covered by persons on their way to work. 

Bud Gehring, formerly manager of the 
jewelry division of George F. Garns, 
Bryan, O., has purchased an interest in 
the business of W. T. Jennings, Sterling, 
Ill, one of the oldest established stands in 
this section of the country. The firm 
will be known henceforth as Jennings & 
Gehring. J. H. Webber, formerly of 
Delta, O., becomes buyer in the Garns 
establishment. 


Alterations and enlargement of the 
Webb C. Ball Co. have been completed. 
The store proper now covers 40 by 120 
feet, almost double the former size. En- 
tirely new fixtures have been installed, of 
mahogany throughout. The conspicuous 
feature of the new equipment is a horse- 
shoe case occupying 16 by 25 feet in the 
center of the establishment. This is 
claimed to be the largest truly shaped 
horseshoe case in the country. 

William C. Gilger, recently named secre- 
tary of the Wagner-Gilger-Cohn Co., has 
assumed his new position with the com- 
pany following his return from abroad, 
where during the war service he spent 23 
months with the American Field Ambul- 
ance Service. Young Mr. Gilger has won 
significant distinction for his part in the 
war. He received the official Croix de 
Guerre, two extra citations, and a special 
medal from the French government. 

One retail establishment that has come 
Into prominence because of the official posi- 
tion of its owner, will change hands when 
the store of A. B. Sprosty, best known as 
director of public safety of Cleveland, will 
be put up for sale at public auction. Stock, 
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fixtures and the entire business will go to 
the highest bidder. The store is located 
at 4843 Broadway. Since Mr. Sprosty 
has been engaged in public work it has 
been run by Mrs. Sprosty, but she finds 
not enough time to give the business the 
attention it deserves, she says. 

At least one jeweler marked as a victim 
by robbers was not caught napping when 
a thief broke into his store. Camelelio 
Bellissmo, in business at Scovil Ave. and 
E. 26th St., was startled by the crash of 
glass in the front of his store. Instantly 
he clutched a pistol and ran into the store. 
He says he found a man ransacking a 
showcase. The would be robber fled, with 
five bullets in his wake. Also he screamed, 
which makes Mr. Mellismo believe he 
shot the intruder. A search of hospitals 
by police failed to obtain any report of 
the visitor. 

Formal opening of the new Cowell & 
Hubbard Co.’s new store covering the en- 
tire block at Euclid Ave. and E. 13th St. 
will be held about April 1. The biulding 
has been completed, and installation of 
equipment and fixtures is now under way. 
This will be entirely in Adam design. The 
building has been so constructed that it 
will take 16 additional stories at some 
later date. The exterior is of Indiana 
limestone, in keeping with the general ap- 
pearance of several new buildings now in 
course of construction in this new retail 
section. 

At the annual meeting of the Wagner- 
Gilger-Cohn Co. some changes in official 
personnel have been made. Officers are: 
President, W. H. Wagner; vice president, 
W. H. Cohn; secretary, W. C. Gilger; 
treasurer, W. G. Gilger. Representatives 
of this firm now on the road show in 
their reports to the home office that the 
entire west is demanding as much mer- 
chandise as is the Cleveland district. 
President W. H. Wagner is planning to 
cover his old territory, where during a 
quarter of a century he has established a 
remarkably wide friendship, and when he 
will renew these friendships. Lee Goetz 
is now making a business trip through 
this territory. 

A fine point of law has developed here 
in the last few weeks in connection with 
the sale of a diamond ring, which was 
purchased on time payments, and _ re- 
covery of which is sought by the jeweler 
who closed the sale. The ring is valued 
at $800. It was purchased by a customer 
as an engagement present for a woman. 
The engagement it seems has been broken, 
but the woman refuses to return the ring, 
claiming she did not know it was mort- 
gaged. Replevin action has been suggested 
by county officials, but the woman re- 
fuses to take the ring from her finger, 
and Ohio laws prevent seizure of prop- 
erty from the body. The case still is un- 
der advisement. 








A merchandising firm in India desires 
to purchase jewelry and watches. Quota- 
tions should be given f. o. b. New York: 
Payment, confirmed letter of credit usually 
purchase on 60 days’. sight. For further 
information in writing the Bureau of For- 
eign and Domestic Commerce, reference 
should be made to file No. 32,018. 
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an eastern trip, following the return of 
John F. Selmeier, Jr., from the road. 


F. Curtis Ilkenhaus is now associated 
with S. B. Lange, 902 Union Central Build- 
ing. He was formerly employed by Arthur 
Seidensticker. 

Office men at Peck, Selmeier & Peck’s 
establishment wore a broad smile Wednes- 
day, February 18, after they had been let 
in on a dividend declared by the company. 

Albert Fearnaught, traveling man for A. 
& J. Plaut, has just resumed his trip, which 
was delayed 10 days when he was con- 
fined to bed on account of an attack of 
Joseph Rosenbaum left for a 
trip in the southwest on Friday, Feb. 20. 

The Wadsworth Watch Case Co., 
Dayton, Ky., has officially announced the 
appointment of Percy H. Savory as gen- 
eral sales manager of the company with 
headquarters at New York. Mr. Savory 
has been the New York manager of 
the concern for many years and is widely 
known throughout the trade. 

About three dozen watchmakers em- 
ployed in Cincinnati shops attended a 
meeting Monday night, Feb. 16, at Cos- 
mopolitan Hall, 1313 Vine St. to hear 
speakers urge them to form a union in 
Cincinnati. Twenty applications for mem- 
bership were filed following the meeting 
and a charter will be applied for from the 
American Federation of Labor. Labor 
men stated that there were 125 watch- 
makers in Cincinnati and an effort. will 
be made to get them all in the new or- 
ganization. 

Two Cincinnati jewelers are to sail on 
the steamer Lapland from New York on 
Feb. 25th, having secured reservations and 
passports. I. S. Oppenheimer, of Oppen- 
heimer & Co., is going to the diamond mar- 
ket of Europe to buy new stock, while 
Walter Mayer, representing Wallenstein, 
Mayer & Co., has passports that will take 
him into England, France and Switzerland, 
where he expects to purchase goods for 
his firm. Both men expect to be gone 
about two months, and when they learned 
the other planned a foreign trip they made 
arrangements to go over together. 

At the annual meeting of the stockholders 
of the Charles D. Baker Co., held on Feb. 
12, the capital stock was increased from 
$12,000 to $50,000. Thomas T. Thomas, dis- 
trict manager, of the Hoover Suction 
Sweeper Co., and J. V. Durbin, dealer in 
soap and paint oils, were added to the 
board of directors. Other directors elected 
were Charles D. Baker, Charles A. Geb- 
hardt, Charles A. Meyers, Jr., and Harry 
H. Baker. The board then elected the fol- 
lowing officers: Charles D. Baker, presi- 
dent and treasurer; Charles A. Gebhardt, 
vice-president, and Harry H. Baker, sec- 
retary. 








The Corsicana Jewelry & Optical Co., 
Corsicana, Texas, has opened its doors 
for business at 217 N. Beaton St., where 
the concern will conduct a jewelry and 
optical store under the management of 
Sam Daiches. 
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F. B. Rasmuson has opened a jewelry 
store at Veblin, S. Dak. 

Charles Taylor, Crosby, Minn., is con- 
structing a modern moving picture theatre, 
which he will manage. 

Herbert Gaus of Louis C. Gaus & Co., 
will leave on Feb. 19, for an extended sell- 
ing trip to western points. 

Eli Roy Lowenthal has entered the em- 
ploy of Jeffery & Harris as salesman. He 
will cover southern Minnesota, southern 
Wisconsin and northern Iowa. 

Death has visited E. A. Peterson of Thos. 
B. Wilson & Co., who is mourning the loss 
of his mother, Mrs. Anna Peterson, who 
died last week, at the age of 73. 

Guy Harper has returned to his home 
in Delano, from Long Prairie, where he 
has for several weeks been managing the 
store of N. C. Clemmensau, during the 
latter’s absence. 

C. A. Sherdahl, of Montevideo, Minn., 
was a recent Minneapolis visitor. Mr. 
Sherdahl has been suffering from an attack 
of influenza but has now completely re- 
covered. 

Emil Schwenke of:New Richland, secre- 
tary of the Minnesota Retail Jewelers’ As- 
sociation, was in the city last week, enroute 
to Albert Lea, on business connected with 
the coming convention. 

Announcement has reached Minneapolis 
of the marriage of Thomas H. Stafford, of 
the Stafford-Sauer Co., St. Cloud, to Miss 
Mary Peters, of Melrose. Mr. Stafford’s 
many Twin City friends extend their sin- 
cere congratulations. 

Out-of-town jewelers who visited St. Paul 
jobbers last week were: O. D. Bush, Little 
Falls; A. R. Sather of Spooner, Wisc.; B. 
E. Parker of Park Rapids; H. O. Schleuder, 
New Ulm; Charles Schoenig, Barnesville ; 
Paul Seamen, Hastings. 

Among last week’s Minneapolis visitors 
were John C. Veden, Wadena; F. W. Har- 
per, Delano; Charles Schoenig, Barnesville, 
Minn.; Harry Binnman, St. Cloud; G. F. 
Swartz, Mobridge, S. Dak.; H. W. Schultz, 
Bruce, S. Dak.; John H. Ruge, Faribault, 
Minn. 

Lyman Krageland, brother to O. Krage- 
land, jeweler at Halstad, Minn., is taking 
a course in watchmaking at the Stone 
School of Watchmaking in St. Paul. Don- 
ald R. Burnett, son of L. R. Burnett, Mis- 
souli, Mont., jeweler, is also at the school 
studying optometry. 

Work on the addition to the establish- 
ment of Frank A. Ubel is well under way. 
Two new optical parlors which are ex- 
pected to be ready for use by Feb. 20, are 
being built. Mr. Ubel, whose business has 
for some time been too large for his floor 
space, hopes that the optical parlors will 
help to relieve the congestion of his present 
quarters, 

As an outcome of the inter-department 
bowling matches which have been held at 
Irvin & Beard a bowling team representing 
the firm has taken the field. A challenge 
to any team in the northwest was issued 
last week. As a proof of their faith in their 
abilities, the team expect to have their first 
match with the Schleuder Subs of New 
Ulm salted as the first victims. 

The Stone School of Watchmaking was 
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robbed last week. A prowler effected an 
entrance through the transom during the 
night and made off with six watches, valued 
at about $100, and several of the School’s 
blank checks. The man was caught while 
trying to cash a check on the School for 
$150. He is now in jail awaiting trial. Five 
of the six watches have been recovered 
in pawnshops. 

N. M. Klaers, manager of the new optical 
shop which will be opened by E. B. Mey- 
rowitz at 88 E. Sixth St., St. Paul, about 
March 10, has been associated with that 
firm for the last seven years. Prior to his 
appointment as manager of the new store 
Mr. Klaers was assistant manager of the 
St. Paul store. Mr. Klaers has been in the 
optical business for the last 16 years. He 
is a graduate of the Millard Optical school 
at Minneapolis, and of the Columbia Op- 
tical school of St. Paul. Since graduating 
Mr. Klaers has been in business in prac- 
tically every important town in the north- 
west. At the new location, which is one 
of the best in the city, he will have a force 
of four expert optometrists as assistants. 
Crowded conditions at the main store are 
the cause of the establishment of the branch. 








Atlanta, Ga. 





J. F. Creel, Peachtree Arcade, was closed 
one day this week on account of the death 
of his father. 

Frank Kullman, formerly with Maier & 
Berkele, this city, accepted a position with 
the Bauman Massa Jewelry Co., of St. 
Louis. 

W. H. Dodson, a jeweler employed by 
Maier & Berkele is rapidly recovering from 
an operation about two weeks ago for ap- 
pendicitis. 

Messrs. A. Levy, Macon, F. Gibson, of 
Mackey Jewelry Co., Valdosta, Ga., and 
C. L. Stone, Corbin, Ky., were business 
visitors to the city this week. 

Mr. Reese, for many years with Silvérs 
& Woods, but of late at Chattanooga, Tenn., 
paid a visit this week to Atlanta, where 
he spent a couple of days shaking hands 
with his many friends. 


Leon Taylor, of the office force of Ewing 
Bros., has been at home with influenza for 
several days. Jos. Scheff, manager of the 
material department of Ewing Bros., is 
back in his office after a short illness with 
grippe. 

Eugene Miller, for a number of years 
with E. M. Silverman, a manufacturing 
jeweler of Atlanta, will in the next few 
days open a store and repair shop at 
208 St. George St., St. Augustine, Fla. Mr. 
Miller has already bought his opening bill 
of findings and is adding to his supply 
of tools enough to operate strictly a first 
class shop. 








Harry I. Kistler, a manufacturing jeweler 
on the.second floor of the building at 834 
Hamilton St., Allentown, Pa., has leased 
a building at 1025 Hamilton St. He will 
move his jewelry business to that place 
on or about April 1. The entire first floor 
of the building will be used as a display 
and sales room for his jewelry; while the 
second floor will be given over to the 
manufacturing and engraving departments. 
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Birmingham, Ala. 





TRADE CONDITIONS 


Birmingham jewelers report their busines ; 
for the past 30 days, whica is usual sera — 
idays, but all feel greatl encouraged pce 
business during 1920. They report dificult 32 
obtaining watches and clocks of certain Pang 
otherwise their stocks are exceptionally at 
this year, 


grades, 
tractive 





W. W. Ellis, Ensley, has been confined to 
his home with illness. 

Reid Lawson and J. N. Rose, who have 
been ill, are well and attending to business 
again. 

B. R. Hopper of the National Railway 
Time Service of Chicago is here attending 
to watch inspection matters. 

F, W. Bromberg spent the early part of 
the week in Mobile on business connected 
with his interests there and the latter part 
of the week in Chicago. 

R. H. Matthews, watch inspector for the 
Central of Georgia Railroad with head- 
quarters at Macon, Ga., is visiting in this 
city and reports business excellent in 
Georgia. 

The local merchants are offering awards 
for the best essays on “What Are the Bene- 
fits of an Enlistment in the U. S. Army.” 
The News gives $200 in cash, the Govern- 
ment a large silver loving cup which is dis- 
played in the Third Ave. window of F, W. 
Bromberg. 

F. U. and H. T. Gould have spent two 
weeks checking up some 1,500 men who 
come under the time service rules of the 
Southern Railroad local inspectors, Jobe- 
Rose Jewelry Co. It is rumored that a 
large number of these men are without 
watches. They also checked up the Mont- 
gomery, Ala., employes for the inspector 
of the Emerald Co. 

Mark B. Eiseman, manager of the Bir- 
mingham branch of the Norris-Alister Ball 
Co., reports an exceptionally large volume 
of business with all his trade in his terri- 
tory, and especially in the Birmingham dis- 
trist. He and Mrs. Eiseman have been in 
Chicago two weeks buying their 1920 stock 
and selecting merchandise for their imme- 
diate needs. 

W. S. Rhodes, who has taken advantage 
of the United States Army Vocational 
Training, has been assigned to the firm of 
F. W. Bromberg & Co. in their manufactur- 
ing department and will learn jewelry and 
watch making. He was wounded in France 
and unable to continue his trade, so the ex- 
amining physicians assigned him to lighter 
trade. He will receive $80 per month from 
the Government for one year and if at the 
end of this term he is not progressed far 
enough they will arrange for another year’s 
instructions with this firm at the same al- 
lowance. The allowance for married men 
is $115, and Mr. Bromberg suggested that 
jewelers’ manufacturers could see proper 
officials and select men adaptable to this 
trade which might assist in the great short- 
age of men in this line of work. 








Announcement has been made that the 
Wengler jewelry establishment of E. State 
St, Sharon, Pa., will be ‘moved about 
April 1 into the rooms now occupied by 
the A. L. Beck drug store and that many 
improvements, including a new front, will 
be made in the store. 





————_ + ~~ 
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]. H. Hanson, Cashton, Wis., has become 
associated with C. M. Morrison, retail 
jeweler, a Wis., as expert jeweler 

chmaker. 
ho C. Olin, W. Milwaukee St, 
Janesville, Wis., has admitted Bradley Con- 
rad as a partner in the business, which 
henceforth will be conducted under the 
style of Olin & Conrad. 

The ranks of Milwaukee jewelers have 
been thinned out perceptibly during the 
past few weeks by a recurrence of the epi- 
demic of influenza which swept the entire 
country in the Winter of 1918-19. Ab- 
sentees at the jewelry stores include both 
the proprietors and their employees. 

Anton Molle, a leading jeweler and op- 
tometrist of Antigo, Wis., was re-elected a 
director and vice-president of the Fidelity 
Savings Bank of that city at the annual 
meeting. He was originally elected a year 
ago. The bank has purchased the building 
in which it is located and will make exten- 
sive improvements. 

The Wisconsin Retail Jewelers’ Associa- 
tion has selected the Republican House, 3d 
and Cedar Sts., as the headquarters of the 
15th annual convention, which will he held 
April 6 and 7. Plans for the gathering are 
going forward and embrace the issue of a 
series of four circular letters which will be 
mailed to every retail jeweler of record in 
the State seeking his attendance. 

It is reported from Oshkosh, Wis., that 
Krumrich & Konrad, one of the leading 
retail jewelry firms of that city, are nego- 
tiating for the lease or purchase of the old 
Masonic Temple building on Main St., as 
new quarters for their business. Krumrich 
& Konrad are among the youngest con- 
cerns in the Fox River Valley, but in less 
than five years have outgrown their stores 
twice. 

Henry J. Crook, Madison, Wis., formerly 
proprietor of a retail jewelry store at 211 
State St., but for several years devoting his 
attention to watch repairing because of ill 
health, died suddenly on Feb. 11 following 
an attack of hemorrhage of the lungs. He 
was 56 years of age and a native of West- 
port, Wis. For several years he was em- 
ployed as an expert by the Elgin National 
Watch Co. factories, later going to Madi- 
son to open a retail store. This was dis- 
posed of several years ago when Mr. 
Crook’s condition became such that it was 
impossible for him to give proper atten- 
tion to his business. Mrs. Crook is mana- 
ger of the Women’s Exchange at 311 
State St., Madison. Three daughters and 
the widow survive. 

The Dalin Jewelry Co., 6306 Greenfield 
Ave., West Allis, suburb of Milwaukee, has 
purchased the McQuillen building at 6217- 
6219 Greenfield Aveé., and after rebuilding 
the structure and adding space at the rear, 
will occupy it about April 15 or May 1. 
The purchase of the building was an ad- 
vantageous one in that it obviates the 
necessity of carrying out the plan to erect 
a new building, which Samuel Dalin, head 
of the company, intended to do this Spring. 
Besides being one of the leading retail 
jewelers and optometrists of West Allis, 
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Mr. Dalin also has engaged extensively in 
the musical instrument business in the last 
few years and his plans embrace the estab- 
lishment of a music department to occupy 
the entire second floor of the McQuillen 
building, leaving the ground floor for the 
jewelry and optical business. 











TRADE CONDITIONS. 
The beginning of the Lenten season made a 
hardly appreciable decrease in the amount of sales 


in Detroit jewelry stores. This decrease was evi- 
denced more in the smaller stores, most of the 
larger stores doing their usual amount of trade. 
Big preparations are being made for a record 
Easter trade. The Detroit automobile show 
brought many retail buyers to the city during the 
past week. Automobile and diamond purchases 
always seem to go hand in hand in Detroit sales 
making. The reprint of an interesting article on 
diamonds, originally appearing in Tue JEWELERS’ 
CircuLaR, which appeared this week in the Lit- 
erary Digest of New York, has given an added 
impetus to diamond sales in Detroit, say dealers. 
The stormy weather of the last month has not 
affected trade in general, the high volume of sales 
continuing. With a record breaking home build- 
ing campaign ready to start in the Spring retailers 
feel that an unusually prosperous season is just 
ahead. 


J. Frank Codling, operating two retail 
jewelry stores in Royal Oak, Mich., finds 
time among his other duties to act as the 
chief of Royal Oak’s efficient volunteer 
fire department. 

M. G. Christianson, for the past year 
with the Charles A. Berkey Co., 220 Wood- 
ward Ave., has resigned his position with 
that firm and entered the wholesale jewelry 
business under his own name at 92 Broad- 
way. 

Mrs. Palmer, wife of Fred S. Palmer, 
Michigan Ave. and 3rd St., has been con- 
fined to her home from the first of the 


year until this week with a severe attack . 


of inflammatory rheumatism, preventing 
her taking her usual part in aiding in the 
operation of her husband’s jewelry busi- 
ness. She was able to be at the store a 
short time this week. 

Charles A. Berkey, of the Charles A. 
Berkey Co., last week met with a serious 
accident when he slipped on an icy side- 
walk near his home in Highland Park. In 
falling Mr. Berkey jarred several front 
teeth loose, broke one rib on his left side 
and sprained his shoulder. After several 
painful sessions with his dentist and doc- 
tor, he was able to be back in his office on 
Saturday, Feb. 21. 

Charles A. Gallagher, formerly ring 
buyer for the C. D. Peacock Co., of Chi- 
cago, has accepted an important buyer and 
sales position with Morris Friedberg, 208- 
210 Griswold St. A. S. Katz, who was re- 
cently appointed to the sales promotion 
staff in the Morris Friedberg store, is so 
well pleased with Detroit business pros- 
pects that he has moved his family from 
his old home in Brooklyn, N. Y., and will 
make his future home here. He was for- 
merly a traveling salesman out of New 
York city. . 

Ullrich Choquette, 22 years old, 43 Park 
Pl., was arrested this week by detectives 
from the Hunt St. police station, charged 
with taking two diamond stick pins worth 
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$200 from the jewelry store of John Hel- 
lerich, 458 Gratiot Ave. According to Mr. 
Hellerich the man under arrest visited his 
store and asked to be shown some diamond 
stick pins. After examining them and fail- 
ing to make a purchase he left the store, 
Directly afterwards Mr. Hellerich discov- 
ered two of the pins were missing. Cho- 
quette is charged with grand larceny by 
Hellerich. : 

Plans are under way for the amalgama- 
tion of the Detroit Installment Jewelry 
Dealers’ Credit Association, with the De- 
troit Credit Mens’ Association, embracing 
all branches of trade. Plans for the taking 
over by the larger organization of the 
credit department of the installment 
jewelry firms of the city, was thoroughly 
discussed at a meeting of members of both 
organizations in the Hotel Fort Shelby last 
week. Formal action on the matter will be 
taken at another meeting in the same hotel 
on the first Thursday in March. Negotia- 
tions are proceeding rapidly in private con- 
ferences, it is said. The Installment 
Jewelers’ Association was formed about 
two years ago for the purpose of diminish- 
ing the dead beat menace. 

Morris Friedberg has erected a large and 
striking electrically lighted sign board, 
advertising his business, on the entire top 
of the business block, at the southwest cor- 
ner of Michigan and Cass Aves. At night 
the sign, the cnly one of its kind and size 
on the avenue, is visible from the down- 
town section for a distance of many blocks. 

Alfred J. Pitts, formerly advertising 
manager, and more recently financial editor 
of the Detroit Times, has been appointed 
by the board of directors of the Better 
Business Bureau, as executive secretary. 
The Better Business Bureau, which is affil- 
iated with the Detroit Adcraft Club and 
the Detroit Board of Commerce, has sev- 
eral prominent retail jewelers among its 
members. One of the prime objects of the 
bureau is to eliminate dishonest advertis- 
ing. The bureau plans to greatly widen 
its scope of activities. The bureau has 
more than 50 local merchants as members. 

Sol E. Sallan, Woodward and Gratiot 
Aves., attracted unusual attention to his 
store during the automobile show week, by 
a very daring advertising stunt. He 
caused to be suspended on the marquis 
above his main entrance, which opens 
directly on the corner of the two avenues, a 
life size 1920 model of a well known make 
of automobile. It took some engineering: 
brains to suspend the heavy car safely 
above the door. It was held up by giant 
cables which ran to the roof of the Sallan 
building. Above the machine was a strik- 
ing sign reading: “Detroit Automobile 
Show All This Week.” The stunt was 
evolved to advertise Detroit’s spirit as a 
great motor manufacturing city, and not 
particularly to advertise a certain make of 
car. Mr. Sallan says he received no money 
from the automobile manufacturer for the 
publicity, but that on the other hand he was 
put to considerable expense to have the 
car suspended in its unusual position. It 
was necessary to temporarily remove Mr. 
Sallan’s large clock from that corner to 
make room for the automobile. Mr. Sallan 
says he will allow the same space to be 
used to advertise any big public event. 
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Watch Materials—Watch Glasses— Martin Gluck & Son 


Su lies Just out CATALOGUE, the first in SUPPLIES 
pp four years. Write for it today. 718 PENN AVENUE, PITTSBURGH, PA. 











SERVICE RELIABILITY 


Providence Jewelry Co. 


WHOLESALE 


Jewelry, Watches, Clocks, Diamonds, Silverware, Novelties 
GENERAL MERCHANDISE 


— 
O06 idbeny “Ave. ae: Se PITTSBURGH, PA. 

















ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
811 Liberty Ave. PITTSBURGH, PA. 





























































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
Jeweters’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 
































Easter—Every Jeweler’s Opportunity 


Selling Suggestions for the Enterprising—Too Much Dignity Detrimental—Silver, the Bride’s Appreciated 
Gift—Color a Great Asset in the Show Window. 





Written Expressly for The Jewelers’ Circular 














New Plans and New Energy with the 
Approach of Spring 


MARCH 20th will be the first day of 
Spring. That does not mean much to 
the average man, but it means a great deal 
to the enterprising merchant who is con- 
tinually making capital out of current 
events. The best advertising man is the 
one who is always seeking selling events. 
He is always finding an excuse for attract- 
ing attention. His keen mind analyzes 
everything in the range of human events. 
He makes selling occasions outside of those 
that occur in the course of the calendar. 
There are many ready-made _ events. 
Easter is one of them. Notice how de- 
partment stores play up their advertising 
and feature timely merchandise for the 
occasion. Is your stock ready for the 
Easter buyers? Are your plans completed 
for the advertising campaign? Will you 
make a strong determined spring drive for 
business? The writer of this article has 
often wondered at the amount of business 
done by some retailers who seldom or never 
give real business-like thought to sys- 
tematic merchandising or advertising. 
With the same old window displays, an 
occasional advertisement printed in a very 
staid, ultradignified fashion they go on 
from year to year and often wonder why 
their gross sales or net profits never in- 
crease. It is a miracle that they increase 
at all. You cannot drive an engine or an 
automobile without steam or gasolene, and 
you can’t drive a business without the 
steam of thought and advertising. Mer- 
chandising knowledge is fundamental. 
How many department stores do you 
think could last in the great strife of com- 
petition if they were not continuously 
holding council with their advisors, adver- 
tising selling events, introducing new sys- 
tems of curtailing selling expense, keeping 
minute records of the sales of every de- 
partment in the store, and even giving 


regular class instruction nowadays to their 
sales people. Modern department stores 
have men in their different departments 
who are gradually becoming very expert in 
iheir respective lines. The old style of jew- 
elry buyer is passing away. The modern 
buyer must know a great deal about the 
technical side of jewelry. Many buyers in 
department stores know a great deal more 
about jewelry and watches than some jew- 
elers. This is not said in any derogatory 
manner, but only in a stimulative sense to 
show jewelers that they cannot lie down 
for a minute. 

Events such as those that are about to 
occur will give you jewelers a chance to do 
some intelligent merchandising and adver- 
tising. Don’t have too exalted a notion 
about dignity in the jewelry business if you 
are one of the average jewelers in the 
United States, and I understand there are 
about 30,000 of you. Any jeweler can be 
dignified without going to extremes. It 
wouldn’t do to ape the methods of the half- 
century old jewelry firm which for many 
reasons can afford to be dignified and can- 
not profitably be otherwise, without making 
itself ridiculous. The average jeweler 
should make a good, strong drive for busi- 
ness and take advantages of all the opor- 
tunities afforded by Easter. This means 
suggestive advertising through the news- 
paper, circular letter and any other means 
that common sense tells you is profitable in 
your particular location. John Jones in 
Rushtown might find methods profitable 
which you in Staidtown might find unprofit- 
able. 

The great mass-buyers in this country— 
wemen—are at your command as prospec- 
tive buyers for the Easter season. They 
are looking for new fashions in apparel, 
new furniture, new means of decorating 
their homes, and, inasmuch as they are in 
that receptive mood, it is up to you to take 
advantage of it and show them the new 


styles in jewelry for their new gowns, or 
new styles in jewelry which can be worn 
advantageously to take the place of a new 
gown. There is a selling point for you 
right there. Many women already have at- 
tractive gowns and with two or three new, 
exquisitely made and daintily designed 
pieces of jewelry to match that gown, they 
would appear fashionably groomed, by 
wearing the requisites of appropriate 
dress—well chosen jewelry. 


Advertise Silver to Go with That New 
Piece of Furniture 

Why not advertise silver to go with the 

new spring furniture? Both silver and the 

finest quality of silverplated ware ought to 

sell well this Easter, both as wedding gifts 

and as home requisites for the redecorated 
home. Here is a suggestion: 





Exquisite Silver for the 


New Home 


HETHER the home be one 

you have just purchased, or 
one which you have redecorated, 
you will be better pleased and will 
feel better satisfied by the addition 
of some new piece of silver, which 
will stand out conspicuously on 
your buffet. We have some new 
designs in tall, graceful vases, cake 
baskets, comports, meat dishes and 
serving trays which will 


Elicit admiration 


from your visitors. We help you 
choose admirable silver because we 
realize that it is to our advantage 
as well as to yours to make a selec- 
tion which all your friends will 
admire. Our prices are very mod- 
erate. 

Remember, too, that silver is now a 
good investment. 














Silas says: “With more action and less dreaming, there’d be less discontent.” 
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Every Dealer Knows 


















SALz BROS NY 


The growing demand for better 
pencils and the easy sale for sharp 
point pencils of any kind. 


We Know 


you can turn this demand into more 
profitable sales by investigating the 
many advantages of the 


GALZ STA-SHARP 


The Ultimate Pencil Convenience 


Instantly appealing to your customers 
by beauty of design. 


Increasingly appreciated for conven- 
ience in use. 

Permanently prized as a personal pos- 
session. 

Profitably salable in the wanted metals 
at popular prices. 


Your place is the place 
for more pencil sales. 


GSALZ STA-SHARP 


Pencils will help vou make them. 
dur counter display proves it. 


Write for literature and prices. 


ATTENTION 


The SALZ STA-SHARP Pencil is protected 
by U. S. Patent No. 1,325,570, Dec. 23, 1919. 





The sale of thin-lead metal magazine pencils 
similar in construction, form and operation to 
the SALZ STA-SHARP Pencil is an infringe- 
ment of our patent rights, liable to prose- 
cution. 


SALZ BROS. 


Manufacturers of High-Grade Fountain Pens and Pencils 


71 West 35th Street New York 


see a_ 
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nger Pad 


gotta, sw ted business is 

- AN- icki es 
icking-up ” — 

= p g-up Marsh 


Finger Pads are sold and 
used, 


Indispensable to office- 
workers. Prevent errors 


in handling tickets and 
—. Protect fingers in typ- 
ing and filing. Preserve office 
RUBBER BANDS records spotless. Do away with 


Extra-strong bands of live, 
springy rubber. Handy boxes the germ-laden sponge. 


of all popular sizes. 





To show ’em is to sell’em. The 


TELEPHONE only nationally-advertised de- 
EAR CUSHION vice of its kind. 
Easy on the ear — easier to hear . 
with. Slips right on receiver. Write for price-list 
Shuts out noise—shuts in sound. Order direct from us 


DAVOL RUBBER COMPANY 


Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 


New York Chicago ° Boston San Francisco 

















SAMPLE CASES 
TRAYS and TRUNKS 





No. 2123—Watch Bracelet Tray 


Complete Outfits for Jewelry Salesmen 





Rueckert Mfg. Co. 


PROVIDENCE, R. I. 


New York Office, 9-13 Maiden Lane 

















G6hAe Buyers’ Directory 
Price, $1.00 


The Jewelers’ Circular Pub. Co., New York 
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Storekeeping Department 


ann 

Nothing pleases an Easter bride more 
than silver, so you can safely advertise 
silver in your newspaper space. Display it 
in your windows, feature it in your space, 
talk about it to your patrons. Show the 
local organizations in your location, what- 
ever they may be—local lodges of Masons, 
Elks, and fraternities of all kinds—the ad- 
yisability of giving silver to the one they 
have in mind. Show them what you can 
sell them in the way of a silver chest. Be 
ave new and attractive patterns 








sure you h 
on hand. 
Easter Time Is Watch Time, Too 

Besides keeping track of prospective 
prides and gowns be on the alert for men 
about to change their position or about to 
retire. Very often these men are presented 
with gifts by their fellow workers or em- 
ployers. The jeweler is the logical mer- 
chant to suggest appropriate gifts for these 
occasions. For such occasions as mentioned, 
nothing could be more appropriate than a 
good watch with the recipient’s and donor’s 
names engraved in the case. 


Other Opportunities 

If you handle a side line of china, you 
are reprehensible if you neglect to feature 
it in your advertising as well as in your 
show window at least on one or two oc- 
casions during the week. Weddings are 
not the only selling advantages during 
Easter. Remember there are a great many 
confirmations that take place at that time 
and you can suggest confirmation gifts. 
Get a list of the young people about to be 
confirmed and send their parents sugges- 
tions of inexpensive gifts. For the girls, 
pearl beads, rings and watches would be 
suitable, while the boys would enjoy 
watches as well as fountain pens, sleeve 
links, rings, watch chains, card cases, etc. 
Rosary beads and similar religious articles 
fit in here very suitably. 

Remember the Baby 

Perhaps you are going to have an official 
baby week celebration in your home town 
this spring. Keep this in mind for here is 
another selling opportunity. The General 
Federation of Women’s Clubs holds these 
little baby week celebrations every year— 
generally in May. Therefore see that you 
have on hand some stock for the younger 
generation. Many of these youngsters will 
one day come in to you to buy a 12 or 16 
size American watch, or a diamond or wed- 
ding ring for his affianced. It pays to cater 
to the rising generation. They remember 
you, and don’t forget that fact. That’s why 
many merchants occasionally distribute lit- 
tle tokens to the youngsters. They know 
that the youngster’s mind is very im- 
Pressionable and appreciates a gift no mat- 
ter how insignificant, A child, in fact, is 
more apt to remember the gift longer than 
an adult. 


Easter Colors in the Show Window 
Do not neglect to put the proper colors in 
your show window for Easter. These col- 
ors are lavender, white and yellow. 
Color in the show window is very im- 
portant. Colors that are inappropriate to 
an occasion or a season have a jarring ef- 
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fect. Well selected, harmonious, timely 
colors, harmonizing well with the display 
of merchandise, have exceptional selling 
power. 


Easter Time Is Dress-up Time 
| eel Time is dress up time. Even 

nature begins to spruce up. Let your 
show window and your advertisements 
suggest newness and freshness to passers- 
by. Then passersby will stop and look. An 
untimely window display with discolored 
decorative material or tarnished jewelry or 
silverware is bound to appeal particularly 
in the Spring time when freshness and 
cleanliness above all else must be empha- 
sized. 

“Easter Time is dress up time” 


would make an attractive show window 
card. Any card writer in a local depart- 
ment store will make a card for you or per- 
haps one of your talented clerks can do it. 
Have the lettering plain but neat. It is not 
advisable to use black ink for such a card. 
Black is too funereal for Easter, which, 
ecclesiastically and otherwise, signifies 
resurrection—the resurrection of life. 

It is an opportune time, too, to bring out 
the idea of peace in the show window not- 
withstanding our own difficulties at ratifica- 
tion in Washington. Nevertheless we are 
at peace. A background consisting of a 
curtain of purple color with the word 
“peace” embroidered thereon in white let- 
ters would be appropriate for Easter or the 
background might be of purple and the 
letters spelling “peace” embroidered thereon 
in gold. This latter would make a particu- 
larly attractive color combination. 

Play up to new styles in jewelry in your 
show window. All the fashion magazines 
are advertising the new gowns and this 
itself puts the public’s mind in a receptive 
mood. 

illustrations of some of the new fashions 
might be attractively pasted on cardboard 
mounts and placed in the back of the win- 
dow. Then in front of the window might 
be shown some new jewelry designs with 
a card bearing this inscription: 


“New jewelry to match the new 
gowns” 


Primary Colors Popular Again 

Savages were invariably attracted by the 
primary colors, red, yellow and blue, prob- 
ably because they were so elemental and 
strong, but whether or not we are return- 
ing to the barbaric age again it is very in- 
teresting to note that these same colors to- 
day are quite popular. Flashes of color 
seem to be most powerful in getting atten- 
tion. This seems to be especially so in ad- 
vertising, particularly in posters. A good 
way to remember the colors of the spectrum 
is to think of the word “Vibyor,” standing 
for the different colors, violet, indigo, blue, 
yellow, orange and red. At one end of the 
spectrum we have the warm colors and at 
the other end, the cold colors. Bear in 
mind color has an emotional and a psy- 
chological effect. It has been shown that 
highly excitable persons are particularly 
susceptible to red. Such persons, it is 
claimed, labor under less nervous tension 
when their living rooms, for instance, are 
papered in the cooler shades. 

Considerable misapprehension exists as to 
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the meaning of complementary colors. These 
can be explained as follows: 

Combine two of the primary colors, for 
instance, blue and yellow, and we get 
green. This resultant green, is the com- 
plementary color of the third primary color, 
red. Besides complementary colors we 
have what are known as analogous colors 
and harmonious colors. A good sense and 
knowledge of color is absolutely necessary 
in order to dress a show window attrac- 
tively. This should be borne in mind in 
arranging precious stones, as well as deco- 
rative material. 





The Development of Retailing in 
the United States 





1% 1850, according to reliable statistics, 
there were in the United States only 
about 5,111 jewelers. In ten years the 
number increased 100 per cent. to 10,175; 
in 1870 the number diminished to 6,000, and 
in 1880 to 2,305. Today there are about 
30,000 jewelers in the United States. 

The development in the drug line 1s also 
interesting. In 1850 there were 6,000 drug- 
gists; in 1860, 11,000; in 1870, 17,369; in 
1880, 27,700. Ten years later the number 
jumped to 46,375. In 1900 we had 57,271 
druggists and ten years later, 65,575. 
The number of grocers exceeded all other 
merchants, for in 1850 there were 24,479, 
and in 1860, 40,070; ten years afterwards 
there were 74,410, while in 1880 there were 
101,849. Twenty years later the records 
show that there were 156,479 and, in 1910, 
the number of grocers was placed at 
195,432. Today the number of grocers 
probably reaches at least 300,000. 

The increase in the number of jewelers 
tells an interesting sociological story, de- 
noting the marked increase in the standard 
of living and the number of people. It is 
highly probable that within the next 10 
years the number of retail jewelers will in- 
crease considerably. Fifty years ago a 
jeweler was considered essentially as a 
luxury vendor. Not so today. In fact, 
what was a luxury yesterday may be a 
necessity tomorrow, for such is the history 
of the economic development of the world. 

It is well that this is so in this the 
grandest country in the world, for it be- 
speaks ever increasing prosperity per 
capita and ample opportunity for those 
who want opportunity and have brains 
enough to recognize it. 

A Correction 

HE aarticle entitled “Swiss Watch Ex- 

ports Decreasing,” printed on page 167 
in the issue of THE JEWELERS’ CIRCULAR 
of February 18, was mistakenly credited 
to F. Dossenbach, Director of the Official 
Information Bureau of Switzerland. The 
article came from another source and not 
from Mr. Dossenbach. 





A widow was seen busy with a watering- 
can over a new grave. “Why are you 
watering so busily?” she was asked. 

“Well,” was the reply, “I promised my 
first husband I wouldn’t marry again until 
his grave was green. I have just had a 
very good offer, so I’m trying to hurry 
things vp a bit.” 
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Measures 3% inches 
closed and 6% inches 
extended. Ring in 
cap for attaching to 
watch chain. Con- 
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PRESTO!!! Half turn converts the gold pendant into an exquisite 

fountain pen! As easily collapsed to lie flat in the waist- 
coat pocket. Made in Sterling Silver, Solid or Rolled Gold. We also 
make all styles of high-class Fountain Pens—ask for our general catalog. 


U.S. Victor Fountain Pen Co., 115 Worth St., N.Y. C. 
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For thirty-five years we have led in the 
manufacturing of OSTRICH and are 
SPECIALISTS in the article of the 
moment— 





in many different styles and all colors. 


DISTINCTIVE handles of real shell and amber as well as plain, 
carved and ornamental pearl. We also carry a large assortment of 
imitation shell and amber. These fans complete, range in price 
from $7.50 to $250.00 each. 


J. A. STEIN 


7 East 37th Street New York 
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Notes Receivable and Bills Payable 
—Methods of Recording Them‘ 





Written Expressly for The Jewelers’ Circular 














T frequently happens that business men 
a not conversant with modern meth- 
ods of accounting, and as a result of this 
they do not keep a proper record on their 
books of the Notes Receivable and Notes 
Payable. The entries for these items are not 
neglected because they are of the opinion 
that it is not necessary to keep a record of 
them, but rather because they are undecided 
as to how these records should be kept. It 
is a well-known fact that notes receivable 
are an asset and should therefore be in- 
cluded among the listed assets on the bal- 
ance sheet or the financial statement. Notes 
payable are a liability 


the face value in the cash book, and charg- 
ing interest on the disbursement side of the 
cash book with the amount of discount 
charged by the bank, thus keeping the cash 
account in balance. In this manner the cus- 
tomer’s open account receives the proper 
credit, but the firm does not keep an ac- 
count on its ledger to show the total amount 
of notes under discount at the bank. Such 
an account should be kept for discounted 


. notes, because when a note is discounted 


a contingent liability is created. Such a 
liability should not be confused. with notes 
payable. A note payable is a direct or post- 





and should be listed = 
as such on the bal- | 
ance sheet. 

A certain business | 
manager who always | 
has a number of || 
notes on hand makes |! 
no entry for them on 
his books, but keeps | 
them in the safe until | 
the date of maturity. || 
When a note is paid | 
he then credits the | 
open account on the 
ledger, which had not 
been credited at the 
time the note was re- 
ceived in payment. 
When a note is paid 
in part only and a re- 
newal note is received 
for the balance due, 
he then credits the 
open account with 
the amount of cash 
received in part pay- 
ment of the matured 
note. In this man- 








oughly only one thing at a time. 
of specialization. 

A man vain enough to attempt a complete knowledge and mastery of 
many different subjects, foreign to his profession or business, is generally 
superficially informed in all, and superficial knowledge is often harmful to 
the possessor, because it is opposed to thoroughness. 


Thoroughness 


HOROUGHNESS is not only commendable, but most essential to per- 
| 1. manent success. The human mind, at its best, is a limited faculty, | 
| and, by its very essence, is designed to comprehend fully and thor- 
Hence, the advisability and desirability 


HEREFORE,.let us choose one business or trade or profession, in | 
T accord with our aptitude and our mental endowments. Whether that | 
subject be salesmanship, or some other, let us put into it all the 
energy and will that is ours. Let us study it, analyze it, and bring to bear 
upon it all our efforts. 
The resultant of these concentrated efforts and of this fixity of pur- 
pose will be genuine success. 
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knowing how to keep these accounts in ac- 
cordance with the methods recommended by 
accountants. 

As an illustration of the principles in- 
volved we may consider the following ex- 
amples of note transactions: 

John Jones sells to Henry Sutter a quan- 
tity of material for which Sutter agrees to 
pay with a note for $500, due two months 
after date. This note is a written promise 
to pay at a certain future date. It is a note 
payable on the books of Henry Sutter, and 
a note receivable on the books of John 
Jones. As soon as Jones receives this note 
he credits Sutter’s open account, with the 
amount of the note, having previously 
debited this same account with the value of 
material sold. Such a credit will be in the 
form of a jourrial entry, as follows: 

Dr. Notes Receivable $500.00 

Cr. Henry Sutter.... $500.00 
Received Henry Sutter’s note dated 
rere ere , Maturing..........., in pay- 
ment of account. 

Jones’ ledger now 
shows that he has in 





|| his possession a note 
|| which he received in 
| payment of an open 
} account. It also shows 
|| that this part of his 
‘|’ assets has been con- 
verted from the non- 
liquid form of an 
open account into the 
more liquid form of 
a note receivable. 

Jones finds that he 
is in need of funds 
with which to pay 
several invoices; so 
he ‘decides to have 
this note discounted 
at the. bank. The 
bank discounts the 
note and _ informs 
Jones that the pro- 
céeds, $495.00, have 
been placed to the 
credit of his account 
at the bank. 

This is another 
transaction and re- 


R. F. N. | 








ner the open accounts 
do not receive the 
full credit until the notes have been 
paid. As a result of this policy his 
financial statement does not show the exact 
status of his assets. He usually has on 
hand notes for approximately one-fourth 
of the amount which he lists as accounts 
receivable. 

A note is a higher form of indebtedness 
than an open account, for the note itself is 
evidence of the amount due. In suing on 
an open account, however, it is necessary 
to prove the correctness of all the items 
in the account. A note is also paid more 
promptly than an open account. For this 
reason the financial statement will make a 
better showing when the notes receivable 
are listed separately instead of including 
these items with the accounts receivable. 

Another firm that discounts all its notes 
receivable has evolved the simple method 
of crediting the maker of the note with 


ee 


*Copyright by Ralph Butz. 


tive liability, while a note receivable dis- 
counted creates a secondary or contingent 
liability, due to the fact that the maker of 
the note may not be able to provide for its 
payment at maturity. This will make the 
firm who discounted it responsible for its 
payment to the bank. 


Thus it will be realized that many busi- 
ness men have their own peculiar methods 
of recording note transactions, which, while 
very simple, are not in agreement with good 
or approved accounting principles. The 
reason for this wide divergence in book- 
keeping methods can be understood more 
readily when it is known that the average 
business man’s training has been along lines 
of salesmanship rather than along account- 
ing lines. However, at the present time 
there is a universal demand among busi- 
ness and trade orgariizations for uniform 
systems of bookkeeping, and there are many 
business men who will be interested in 


quires a separate en- 
try. Jones’ first im- 
pression might be that since the note is no 
longer in his possession, all that he will need 
to do is to credit Notes Receivable with the 
amount of the note, and to charge Interest 
with the amount of discount charged by 
the bank. Such an entry would be evidence 
that the note had been paid, which is not 
the case. While the note is no longer in 
his possession, nevertheless his liability does 
not cease until the note has been paid. This 
liability should be shown by a journal entry, 
similar to the following: 


Dr. Cash in Bank.... 
Des Iiterest ic esiscadc 


Cr. Bk. (Disct. Acct.) $500.00 


The total of the Bank Discount Account 
should at all times show the total amount 
of notes receivable under discount. When 
notes are discounted at more than one bank 
a separate account should be kept for 
each bank. When Sutter’s note matures 
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Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 
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377 Minna St., San Francisco, Cal. 
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Storekeeping Department. 


——_ 
————— 


and is paid by him, then Jones will make 
the following journal entry, which will re- 
move this item from the assets, and also 
from the contingent liabilities : 


Dr. Bk. (Disct. Acct.) $500.00 
Cr. Notes Receivable 











$500.00 


When these entries are made in the 
proper order for all note transactions the 
ledger will at all times show the exact 
amount of contingent liabilities for which 
John Jones may be held responsible, should 
his customers default in the payment of 
their notes. If these accounts are not kept 
by Jones his financial statement will not 
disclose the true facts*concerning the finan- 
cial status of his business. 

Should Henry Sutter fail to make pay- 
ment of the note at its maturity, the bank 
will then charge the amount of the note te 
Jones’ account, or look to him for payment. 
In such a contingency Jones should give his 
check to the bank for the amount of the 
note, and on his books charge this payment 
to the open account of Henry Sutter. He 
will also make the following journal entry 
to remove this item from his books: 


Dr. Bk. (Disct. Acct.) $500.00 
Cr. Notes Receivable $500.00 


If Jones files suit for payment, such action 
will not be to recover for the original bill 
for material, but for payment of the note, 
as the note is evidence of the amount due. 

There is a supposition that notes may be 
termed either as notes or bills. There is a 
difference between notes receivable and bills 
receivable. On Jones’ ledger the term Bills 
Receivable would be used only for Bills of 
Exchange and not for notes. 


Notes Payable 


Jones owes Wood and Co. $800 for mate- 
rial purchased. He has made arrangements 
with this firm whereby they have agreed to 
accept his prom’ssory note in payment of 
the account. When Jones issues the note 
he will make the following journal entry: 


Dr. Wood & Co..... $800.00 
Cr. Notes Payable... $800.00 


. As this is a direct liability no other entry 

is required, which would not be the case 
with a note receivable discounted. This 
entry will show that the amount has been 
transferred from one form of liability to 
another, and higher form. A note payable 
is a higher form of liability than an ac- 
count payable. When Jones pays this note 
at maturity he can pay it with a check and 
charge the amount of the payment to Notes 
Payable, or he may have the note charged to 
his account at the bank, and then make this 
entry: 


Dr. Notes Payable... $800.00 
Cr. Cash in Bank... $800.00 
Should Jones have occasion to discount 
his own note payable at the bank, the entry 
for such a transaction would be: 
Dr. Cash in Bank 


Dr. Interest 
Cr. Notes Payable 
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Check Up Your Customers 


A JEWELER in a western city uses a 
system for checking up his customers 
that has been amply justified by the splen- 
did results which have accrued from it. 
One day he got to wondering why so 
many people failed to purchase jewelry 
after coming in to look at it. He im- 
mediately took steps to find out why. Plac- 
ing a notebook and pencil in his pocket, 
he began jotting down (when he had a 
leisure moment) the reasons and excuses 
given by customers for not buying. At 
the end of the day he would go over the 
list carefully and catalogue them honestly 
in their proper places. If he thought it 
was his own fault the sale was lost, he 
charged it up to himself. Thus by hav- 
ing a compiled list of the customers’ chief 
objections, he could prepare in advance to 
meet them. 

Here are some of the reasons people did 
not buy, and also the “line of defense” 
the jeweler adopted later in overcoming 
these objections. 

To “can’t afford it,’ he would say: 
“This article is not a luxury, but a real 
necessity. It will not only beautify your 
home, but add to its value. So you can- 
not afford to be without it.” The excuse: 
“T like something at another store better,” 
was met with this: ‘“We never knock our 
rivals’ goods because we find enough good 
qualities in our own lines to sell them. 
This is a splendid value for the money!” 
etc. 

“It isn’t worth the price,” was a third 
excuse. The jeweler here tries to get 
the customer’s mind away from “price” 
and fixed on “quality.” He tells of what 
the article is made, how carefully it is put 
together and how much time and money 
have been expended in the making—until 
he gradually brings the customer’s thoughts 
into harmony with his own. In other 
words, he puts the prospect “in the -right 
frame of mind,” and the sale is made. 

The variety of objections raised and 
excuses given for not purchasing would 
astonish one who has never “catalogued” 
them. But since selling must include dis- 
covering your prospect’s objections to the 
article you offer, why not make it your 
business to find out what the chief ob- 
stacles are, so that you may be prepared 
to remove them?—A. M. H. 


Sales That Don’t Get Away 


A wide-awake western jeweler has worked 

out a method for moving wedding 
gifts that has -proven most profitable. 
When he notes in the daily society column 
that a large or fashionable wedding is to 
occur in his city on or about a certain 
date, he calls personally upon the bride- 
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elect. Aided by tact and a pleasing per- 
sonality, his object is usually attained. The 
conversation may run like this: “I am sure, 
Miss Blank, that you will receive a large 
number of wedding presents. And since 
we specialize in wedding gifts, we shall 
probably have the pleasure of selling quite 
a number of them. You have heard of 
the bride who received 13 butter knives— 
and little else. Now you don’t care to 
duplicate her experience, so I would sug- 
gest that you give us an idea of your 
preference in the gift line and also a list 
of what you have already received. In 
this way we can tactfully steer the pur- 
chasers away from the rocks into a safe 
harbor—with mutual benefit.” Nine girls 
out of ten will graciously agree with the 
jeweler that duplicates in wedding gifts 
are to be avoided, when possible. They 
appreciate his interest and are glad to 
give him—in confidence of course—an idea 
of their special likings and special “hor- 
rors,” 

When a customer comes “a-looking” to 
the Gift Shop, the jeweler tactfully dis- 
covers for whom the gift is intended, then 
quietly consults his card index and has 
the data in a moment. If the bride hap- 
pens to be Miss Blanchard, he says: “I’m 
sorry, Mrs. Rich, but we have already sold 
a silver plate—like the one you are hold- 
ing—for the Blanchard wedding. How 
would you like this set of salad forks? 
Miss Blanchard is to receive the tea- 
spoons in the same pattern and the forks 
would help complete the set. It’s a beau- 
tiful pattern, too. Plain but rich looking.” 

“I certainly do not want to send the 
plate if someone else is giving one just 
like it! I appreciate your mentioning it. 
I’ll take the forks,” replies Mrs. Rich. 

“Shall I have the: engraving done in the 
Old English?” continues the jeweler. “All 
the gifts I have sold thus far will be 
engraved in that lettering. I know that 
Miss Blanchard préfers it.” 

The customer agrees. So instead of a 
hodge-podge collection with no article 
bearing the least relationship to any other 
article in appearance or use, the bride-to- 
be becomes the proud possessor of a care- 
fully selected set of silverware, with no 
duplicates, yet all in harmony, and taste. 

Do you think she is likely to forget 
the jeweler’s part in the matter? His 
thoughtfulness and assistance in the selec- 
tion of her wedding gifts will be appre- 
ciated and remembered always. And, fur- 
thermore, when that bride wishes to pur- 
chase a gift—or has a friend who con- 
templates purchasing one—she js sure to 
patronize this clever jeweler who looks 
beyond the mere-selling of an article; who 
is giving this personal service to insure 
satisfaction to the buyer of the gift and 
the one who receives it, as well. 








Tommy’s father had recently built ~ a 
shed at the bottom of the garden and 
Tommy, being ~inquisitive, climbed on to 
the roof. As he neared a pinnacle set in 
the centre of the roof, he slipped and be- 
gan to fall through the air, shouting at 
the top of his voice:— 

“Oh! Lord, save me. Oh! Lord, save 
me. Oh! Lord—it’s all right, I’ve caught 
on a nail.” 
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SPECIALS 


For Feb. and March 


00 Eye Lenses with 3 Holes. .$4.00 Doz. Pair 
40 M/M Round Nickel Frames with Lenses 
$6.00 Doz. 





MATERIAL 


High Grade Amer. M’spgs 
High Grade G. F. Spg. Rings 
High Grade G. F. Swivels 


All Sizes of Waltham and Elgin 


Hour and Minute Hands 
35c a Doz. Pair 


Watch this space for our Monthly 
Special Price List. 


We carry a complete line of Watch Material, Tools, 
Findings, and Optical Goods 








Send your orders in at once to 


Schmuklers Mat. & Opt. Dept., Inc. 


“The House of Service” 
133 Canal St. New York City 








Manicure Sets, for Immediate Delivery 


Manufacturers say our prices are too iow, but we 
should worry. We have the goods and you can have 
the benefit if you order NOW. Prices from 60c. 
each per roll and up. 


See our 
Prices on 
Watches, 
Clocks, 
Jewelry, 
Silverware, 
Leather 
Goods, 
Ivory, 
Cut-Glass, 
Cutlery, 
Jewelry 
Boxes, 
Etc. 





Ds O3 , <@ A 
No. 92003 4, ie) 
Do not fail to refer to our catalogue (No. 48), the 
only salesman we have, before mailing your order. 


No matter where you buy, our prices are always 
lower. If not, we want to know it. 


JOSEPH HAGN CO. 


se0-302-304-308 Ww. * Street Chicago, Illinois 














We wish to announce the removal of 
our General Offices and Factory to 


96-104 Spring St. 
Corner Mercer 


Telephone Spring 5004 


This is necessitated by the unusual 
srowth of our Diamond Mounting 
business. 


In our new enlarged quarters, with 
added facilities, we will be able to meet 
the large demand for our mountings. 


GROSS, ZOLDO & RONAY, Inc. 


72 Spring St., New York City 
DIAMOND MOUNTINGS 
Sold Exclusively Thru the Jobbing Trade 


Dutch Silver 


Made in Holland. 


. Otto Buchholz 


1170 Broadway New York 














Estate A O. BAUMANN | 


Manufacturers of 


GENUINE IVORY GOODS 


Also Tortoise Shell. Silversmiths’ Supplies. 
Repairing in all its branches 


54 West 37th Street, NEW YORK 

















Manufacturer of Fine 


EMIL HOLM Gold and Platinum Jewelry 


Repairing, Plating, Engraving, Stone Setting. 
Watch cases repaired. 


Mail orders given prompt attention. 














226 West 41st Street New York City 


Near Times Square 
ARTHUR JOHNSON MFG. CO., Inc, 
14-16 Church St., New York 


| 2 i 
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PREPARE 


Hundreds of jewelers found themselves short of boxes last Fall and were 
forced to accept substitutes of inferior quality to pull thru the season. 


Prepare Yourself This Year by Placing Your Order with Us 


We have a salesman in every section of the country who will be pleased to 
show you our line. 


Write us and we will have him call. 


WOLFSHEIM & SACHS, INC. 


Jewelry Boxes, Displays and Trays 
35 Maiden Lane New York 
































Phone, John 563 SUTTLE 


J.W. JOHNSON 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 


On or about May first, we shall move to 





THE NEW 


Gaak Sweeper 


another location which we shall an- "shunt TO heh 


New Price—New Size—New Style nounce at a later date. Nickel Plated, $18.00 per Dozen. 








LEVER WATCHES | CYLINDER WATCHES 


Movements Movements 


7, 8, 834, 9%, 10), 13, 17, 1814, 19, and 20 Ligne 1014, 11, 13, and 17 Ligne 
In 7, 10, 15, 17 and 21 Jewels In 1, 7, and 10 Jewels 


J. GOTTLIEB 7": 4 


47-49 Maiden Lane Tel. John 2025 New York 














NON-TARNISHABLE FLANNEL slcaniainntaiesitisis 


For Silverware, Watch Cases, Cutlery, Bags and Rolls W ERAS 


WHITE AND ALL COLORS 
Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Myron B. Levy Co., Inc.,'?-*h Bleecker Street HNTY 


The Protection Ring Guard 


Has No Points to Catch or Scratch 











We Save You Money 


NEW ERA OPTICAL CO. 


Y Wholesale Opticians 
Patented Feb. 20, 1917 The | Lion Safety Pin Clatch Co. patented Feb. 20, 1917 123 W. Madison St., CHICAGO 


Other Patents Pending 1 Nassau St., N. Other Patents Pending 


EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 
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WEATHER barometer isn’t 
half as important to a woman 
as a style barometer. 


Veils and gloves, boots and beads, 
all register varying degrees of popu- 
larity for her. 


Wadsworth national advertising is 
giving women frequent reports 
from the style barometer on the ques- 
tion of fashionable watch cases. 


THE WapswortH WatcH Case Co. 
Dayton, KENTUCKY 


New YorkK OFFice CHICAGO OFFICE 
17 MAIDEN LANE 31 N. State St. 


—— 
—_. 
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Hints for the Man at the Bench 








From the Jeweler and Watchworker, London 

















M*** variations in timekeeping attrib- 
uted to fauits in the balance spring 
can be traced to the lack of truth in the 
flat. The fault is often the result of an 
accident in brushing, and the outer coil or 
coils runs out of line with the rest. When 
the freedom of the spring is close between 
the cock and the balance the coils run foul 
with the movement when inclined in a cer- 
tain position. This will record itself with a 
falling off in the vibration of the balance. 
To locate the place of bending necessary 
to bring the spring true in the flat, hold 
the movement in a horizontal position and 
sight the spring in motion to assume a 
straight line. Any deviation of the spring 
from its correct line will then be detected. 
The part of a coil that starts the upward 
or downward bend from the body of the 
spring is the place to grip with the tweez- 


a & _ cock 


A 
MMi, BAtaAnce TT 
ac 


Fic. 1 

















ers. Tig. 1 shows the elevation of a wrist- 
let balance cock, stud, balance and spring. 
Although the spring is out of flat it might 
free the balance in the dial up position, but 
cause a falling in the vibration with the 
spring inclined towards the balance. The 
spring runs parallel with the balance after 
leaving the stud, and commences a down- 
ward bend just beyond the index pin. It 
is at this point A a slight bend with the 
tweezers is necessary to bring the spring 
flat. The safest plan for beginners is to 
remove the spring from the balance and fix 
it on the cock. A better idea can be 
formed of the relative position of the spring 
in the true and round. The cock can easily 
be moved to any position and the spring 
manipulated without fear of damage to the 
balance or staff pivots. 

Many forms of unsuitable tools are often 
employed to remove spring collets, and 
these are largely responsible for scratched 
balances or springs distorted at the eye. 
Fig. 2 shows a home-made collet remover 
in the form of a spade from a piece of 


round or flat steel. The tightest collet will 
yield to this tool without fear of damage 
to the balance or spring. Select a piece 
of steel about three or four inches long, 
soften it and bend the end to form the 
angle. File the spade as shown in the 
sketch, harden and temper it to a deep 
straw. Finally sharpen the end to a knife 




















edge. With the latter inserted between 
Saomsnetll 3 , by 
, | —) 


Fic. 2 


the coilet and-balance, the downward lever- 
age of the tool will remove the collet. 

The possession of these time-saving ap- 
pliances all help to create a speedy worker. 
Some years ago I decided to interview a 
well-known quick worker at the board. He 
had a variety of home-made tools for’ sav- 
ing time, and every tool was in its place for 
immediate use. To ask for the loan of a 
tool was useless because he was not‘a sup- 
porter of the borrow system, but would 
always encourage making your own. A 
most quick workman—he stated the syste- 
matical borrow gentlemen are time wasters 
because they are too lazy to make their 
own but would sooner waste time in search 
of what they do not possess. From ex- 
perience I have found system is an im- 
portant feature with all quick workers. 

The cheap grade “wristlet” without jewel 
holes is a source of trouble to regulate 
and a good example of spring imperfec- 
tions. In this type of watch the spring is 
roughly pinned disregarding any effective 
alteration from the index. The stud hole 
is generally a much greater distance from 
the pivot hole than the index pins, some- 
times it is less. Unless the outer coil is 
circular with the curve described by the 
path of the index pins (which is seldom the 
case) the spring will be thrown out of 
centre. Any attempt at regulation by the 
index under such existing conditions would 
only prove futile. The safest plan in these 
cases is to remove the spring from the bal- 
ance and fix the stud on the cock. Fig. 3 


shows the cock on its back with the outer 
coi: running from the stud hole to the in- 
dex pins. Bend the spring in close to the 
stud marked by the arrow, so that the 
outer coil comes central with the index 
shown by the dotted curve, and move the 
index through its whole path to see if the 
spring collet remains central with the pivot 
hole. 

A correspondent writes as _ follows: 
“Does experience show nickel-steel balance 
springs as reliable as hardened steel, or do 
they go weaker with time? Are nickel- 
steel springs on sale at any of the ma- 
terial dealers?” 

There is no doubt that nickel-steel 
springs will be used plentifully inthe: fu; 
ture. Their inability to rust, the insensi- 
tiveness to magnetic influence and the smal 
co-efficient of expansion places them far 
superior to hardened steel springs. --Fhey 
have their disadvantages—they are more 
fragile and easily distorted, *theretore re- 
quire. more careful handling. Being soft 
they are more difficult to manipulate. This 
is partly due to the silyer color; a white 
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background is unsuitable for bending a 
spring. A light green gives a better con- 
trast. I have had many watches running 
for two years fitted with these springs and 
not found any signs of weakening. There 
is a difficulty in getting the general run of 
sizes at present from the average mater.al 
dealer. 








The bus was very crowded when a de- 
cidedly intoxicated man forced his way 
in. He stood swaying about and making 
things generally uncomfortable, till the 
passengers began to grumble. Then up 
rose a benevolent-looking clergyman from 
the far end of the bus. “Why don’t you 
leave the poor man alone?” he demanded. 
“Let him sit down and rest. That is all 
he wants.” The “poor man” seized the 
reverend gentleman by the hand and 
shouted: “Ah, old sport, I see you know 
what it is to be tight.” 
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* * 
Turn Shop Waste 


Into Money! 
* * 


For years you may have been polishing—what 
becomes of the dust—of the valuable metallic 
particles removed when you polish? Do you 
breathe the dust? Are your walls, floor and 
ceiling covered with this dust—caked so it 
can’t be easily removed? Have the valuable 
metallic particles disappeared beyond redemp- 
tion? Change all this now! Another day 
means more loss—more dust—get 


* * 
Leiman Bros.’ New Patented 
Jewelers’ 








Polishing Dust Collecting 
Outfit 











x 


LE abso 


__LEIMAN BROS. NX. 

















Just what every laboratory has been waiting 
for—save your dust—it will pay for the ma- 
chine in a very short time no matter how small 
the amount of work you do—and your labora- 
tory will be neat and clean—GET THE 
CATALOGUE! 


Tell us what current you use. 


LEIMAN BROS. Over 30 Years in Business 


62b John Street, New York 











Refining 
Performances 


That Stood the Strain 
of Satisfying Service 
Since 1858 


are safe ones to rely on in de- 
ciding where your future sweep 
shipments are going. 


Lelong Results 


are secured through rationally 
cautious rather than tearingly 
swift methods—meaning better 
returns in coin o’ the realm for 


YOU—and a definitely suited 
patronage for US. 


Send Us Your 
Next Sweep Shipments 


We KNOW you'll keep it up 
—just as all our other standby 
accounts are doing, month in, 
month out. Phone, wire, write 
—we're ready for the call. 
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VUELTA 


L. LELONG & BRO. 


Refiners of Precious Metals 
Assayers and Sweep Smelters 


HALSEY, MARSHALL 
and NEVADA STREETS 








= NEWARK 

= NEw JERSEY 

= Founded 

2 18658 
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SHUM NAAMLUEUUENLENUNCDUULAUULALELSOUULGNUAUEOUAUASAUOUGELUUUEOOMUOEEAMOUORSAUOGALOQSLAOULLGOUAUELUUUESUAUOALOLUPRGLOUONUAOUGLOOOUCEOOOUOGLOOANSIUOUALLOULDOGASUSUELLLEOUMDOOAALSDASONNAAAANAAOUAOSLNNION. 




















February 25, 1920. 


Another Collection of Old Watches 





Some time ago, Major Paul M. Chamber- 
lain did considerable research work to 
identify a number of rare old watches, 
designating the name of the maker, the 
date of manufacture and the collection in 
which the watch could be found. The fol- 
lowing list has been submitted by George 
Hamilton Peters, in whose collection all 
these watches are: 

John Louis Morel, Geneva; date un. 
known; repeater, (complete watch). 

John Howard, London, 1694, (complete 

h). 
Tin & Fils, Geneva; about 1785; 
No. 3,530, musical repeater, (complete 
h). 
gm White, London, 1683; No. 12,140, 
(complete watch). 

William Wilkinson, Liverpool, 1718; No. 
26,580, (complete watch). 

Breguet, Paris, about 1767; No. 438, re- 
peater, (complete watch). 

Austin & Son, London, 1785; No. 7,407, 
(complete watch). 

Edmuna Collingridge, London, 1810; No. 
2,439, (complete watch). 

T. Jacob, Fleurier Suisse; date unknown; 


duplex chronometer, No. 3, (complete 
watch). 
Breguet, Paris, 1779; French repeater 


(verge), No. 960, (complete watch). 

William Robinson, Liverpool, 1822; No. 
7,652, (complete watch). 

Effingham Embree, New York, 1785; 
verge, No. 12,068, (complete watch). 

M. Tobias, London, 1798;. No. 
verge, (complete watch). 

Brougham, London; date unknown; No. 
6,010, verge, (complete watch). 

Joseph Johnson, Liverpool, 1796; No. 
46,096, (complete watch). 

Bullingford, London, 1842; No. 7,127, 
verge, (complete watch). 

Rotherhams, London, 1885; No. 30,585, 
(complete watch). 

Charles John Cope, London, 1804; No. 
2,008, duplex (complete watch). 

H. Samuels, Manchester; No. 14,528, 
Acme lever, (complete watch). 

Wallerius Norrkoping, Sweden, date 
about 1720; verge, No. 1, (complete 
watch). 

Franch, London, 1790; No. 42, verge, 
(complete watch). 

Craven, Liverpool, 1688; No. 
99,419, (complete watch). 

T. Nelson, Enniskallen, 1849; No. 55,599, 
(complete watch). 

William Strong, 1,811, 
verge. 

I. Mallett, Barnstaple, 1874; No. 2,087, 
(complete watch). 

B. Clowes, Liverpool, 1795; No. 28,715, 
verge, (complete watch). 


611, 


verge, 


London; No. 


Charles Clayton, London, 1805; No. 
49,080, verge, (complete watch). 

Borel & Courvoisier, Neuchatel; date 
unknown; No. 51,721, Swiss, (complete 
watch). 








Hart J. Smith, for the past three years 
connected with H. E. Adams: of Tampa, 
Fla, has started in the watch repair busi- 
hess on his own account, in the Central 
Pharmacy, 816 Franklin St., Tampa. 
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Horology in Japan 


Photos received through courtesy of Irving Florman 





[- has been known for some time, that 

Japan is engaged in the manufacture of 
clocks and watches. Our old friend, 
Chauncey Jerome, the Connecticut clock 
maker, 60 years ago, recognized the initia- 
tive as well as the imitative ability of the 
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must keep firmly united to preserve our in- 
dustrial pre-eminence, as we undoubtedly 
will do, despite the efforts of feeble minded 
radicalists whose selfish interest will prove 
their own downfall. 

This Japanese plant employs several 
thousand workers and was started by Kin- 
taro Hattori, whose father was a street 
vendor. At an early age he decided to be 
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ENTRANCE TO A JAPANESE FACTORY 


Japanese and was wont to say his efforts to 
sell clocks to the Japanese were useless 
because the Japanese bought only once 
and thereafter imitated practically every- 
thing which he sold them. 

Of course, with America’s wonderful 
productive power under normal conditions, 
and inventive ability, no fear need be enter- 
tained of any sharp competition, but it is 


a watchmaker, and entered a clockmaker’s 
shop where he made rapid progress. He 
worked ardueusly as a watch repairer for 
many years. He collected damaged 
watches, repaired them and sold them at a 
good price. This was the beginning of his 
great industrial success. He opened a 
store, but failed. He worked many years 
longer and accumulated 1,200 yens which 








A JAPANESE WATCH 


interesting nevertheless to get some idea 
of the watch industry which has sprung 
up in Japan. We in America have made a 
name for ourselves as producers of high 


grade machine made watches, combining 


the advantages of moderate price and ac- 


curacy. The illustrations, however, evince 


great enterprise and serve as a concrete 
argument against American labor dis- 
cord of any kind. They tell us that we 





PLANT IN 








FULL SWING 


gave him a further impetus. By promptly 
paying his bills and taking discounts, he 
made further progress until he engaged in 
clock making in 1892. Later he began to 
make watches with much success. Much 
knowledge was secured from visits paid to 
this country. 

It is said that the annual output is now 
over one million watches and an equal 
number of clocks, 
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Dealers in 


GOLD, SILVER and PLATINUM 





REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 


They add to the Beauty American Platinum 
and enhance the Value Galleries and Bracelet Boxes 
O f fine je we lry Solid and Flexible One Piece—Patented 


We use only the finest metals and the quality of 
Seamless platinum and platinum iridium tubing workmanship and design match the best. For 
round, square, with square or round hole, economy and satisfaction you can depend on ou 
rectangular, octagon and other shapes. goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 
serve you. 


Serid for Bulletin _ AMERICAN PLATINUM WORKS N. Y. OFFICE 
510 A NEWARK N. J. 30 Church St 


R. & H. PLATINUM WORKS 
Platinum Sheet, Wire and T ubing 


Any Shape or Degree of Hardness 


Platinum; Gold and Silver > al 


F. A, CROSELMIRE, MGR. 








Main Office: Works: 
100 William St., New York : 7 “Perth Amboy, N. J. 


Round Back’’ Pre-War Manufacture—G teed Genuine, i 
JEWELERS’ SAWS =t sae as price the finest me on the market, _ S Swiss House 
7/0, 6/0, 5/0, 4/0, 3/0, 2/0, 0, 1, 1%, 2, 3, 4, 5 and 6. 
Price #300 ver gross | Stmuntd "by rman , 
Lots of 10 g1 Licsccccveees 2.75 t t 
Ses Be SP 3 ou go Com teeee.ee | | BIEMME, SWITZERLAND — EXpOrtation 
During the past four months we have sold 10,000 gross of these Saws to the best pls, steatinnateriaetiE 
Jeweiry and Silversmith Trade and Case } —_ gy nee as ea — “ 5 ‘ x H | d 
W. GREEN & CO., Inc. Motives ‘snd Supplies of all articles relating to orology an 


For Watchmakers, Senator, Silversmiths, Platers, Engravers 7. , . 
81 NASSAU STREET, NEW YORK Jewelry Ask fo terms 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS. 





Issue of Feb. 3, 1920. 


1,329,412. VANITY-CASE. Witttam G, Kenpatt, 
Newark, N. J. Filed March 19, 1918. Serial 
223,421. 6 Claims. - 

A device for the purpose stated comprising a 
member having side portions and a resilient con- 





necting portion, the side portions being normally 

relatively expanded, and each side portion being 

provided inwardly of its margin with a protu- 
berance. 

1,329,865. DIAMOND-HOLDER. Rosert W. 
Uutic, St. Louis, Mo. Filed Aug. 11, 1919. 
Serial 316,710. 4 Claims. 

A diamond holder comprising a body portion, 
oppositely disposed jaw members adapted to be 
moved to and from each other without moving 
axially, each of said jaws being formed of metal 
into which said diamond can be embedded by 
pressure and having adjacent its outer end an 

q p74 = 


Ad 















extcrior tapered surface and having a centrally 
disposed groove extending downwardly from said 
outer end, and a cap adapted to fit over said jaw 
members and having an interior surface adapted 
to engage with the tapered surfaces of said jaws 
whereby said jaws are forced together to hold 
said diamond embedded in the walls of said 
grooves, 


Issue of Feb. 10, 1920. 


1,330,330. RING-GAGE. Amos H. Maynarp, East 
Durham, N. C. Filed March 8, 1919. Serial 
281,375. 1 Claim. 

The herein described gage, the same comprising 
a shank having a longitudinal bore and a sight 
Opening intersecting the same, a handle screwed 
onto the inner end of the shank, and a cap 
Screwed onto the inner end of the handle; com- 
bined with a band fixed at one end to the outer 
end of said shank and bent into the form of a 
loop, its body passing through the bore of the 
shank and having graduation marks coacting with 
said sight opening, a screw within the handle and 
swiveled through said cap and having a milled 
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head on the outside of the latter, a sleeve within 
the handle threaded at one end on said screw and 


forked at its other end, and a pin through the 


fork arms and the other end of said band. 

1,330,617. KFINGER-RING AND METHOD OF 
MAKING THE SAME. BENJAMIN ALT- 
scuut, Newark, N, J., assignor to Triangle 
Ring Mfg. Co., Newark, N, J. Filed July 17, 
1919, Serial 311,506. 4 Claims. 


A metal finger ring baving a raised top, and 
metal 


a frame made of of a color to contrast 





with the body of the ring, said frame being se- 


cured around said top with the outer surface 
completing the contour of the ring. 
Designs 
54,376. TIME-INDICATING DEVICE. Hiram 
L. Burross, San Francisco, Cal. Filed 


QM iti 








Serial 


July 2, 1919, 308,334. Term of 
patent 3% years. 
54,388. EMBLEM, BADGE, RING, FOB, OR 
ARTICLE. W. 


SIMILAR Howarp DeEMaAR- 





est, Newark, N. J. Filed Dec. 19, 1918. 
Serial 267,550. Term of patent 7 years. 
54,448. ARTICLE OF JEWELRY. WALTER 

Davip NriEDERER, Hayden, Ariz. Filed Dec. 6, 






1918. Serial 265,648. Term of patent 14 
years. 


CIRCULAR 


54,452. HANDLE 


SIMILAR ARTICLE. 





FOR A SPOON, 





FORK, OR 
ApoLeH REIMHERR, 
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Bridgeport, Conn., assignor to Whiting Mfg. 
Filed March 7, 1919. 
Term of patent 14 years. 


Co., New York. 
281,312. 
54,454. 
SIMILAR 


BACK FOR MIRRORS, BRUSHES, OR 
ARTICLES. 


Joun 


H. Rive, 


Serial 














Providence, R. I., assignor to Gorham Mfg. 
Filed May 23, 1919. 
Term of patent 14 years. 


LINCOLN 


Co., Providence, R. I. 
Serial 299,346. 


54,481. WEDDING-RING. 





CHARLES 





wees ese ee + bao s sesessin 





Trout, New York, 
Serial 334,863. 






















54,482. WEDDING-RING. CuHarLes Lincoln 
ES Zs ' 
OB eS 
Trout, New York. Filed Qct. 31, 1919. 
Serial 334 864. Term of patent 14 years. 
54,483. WEDDING-RING. CHARLES LINCOLN 
= Sta Ghee 
5 ON) SG BABY 
Trout, New York. Filed Oct. 34, 1919. 
Serial 334 865. Term of patent 14 years. 
54,484. WEDDING-RING. Cuartes Lincoln 
pj IEE oo SSS eeeers MRALEAL: 
Po SR A en AES 
SECO we a o, o%s 
SEE 
Trout, New York. Filed Oct. 34, 1919. 


Serial 334,866. 


54,492. WATCHCASE, 
ARTICLE, 





(GENEV 








ship, N. Y. 


Filed June 
307,490. Term of patent 


Filed Oct. 
Term of patent 14 years, 


ALBERT Wiss, 


os 
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Term of patent 14 years. 


MEDAL, OR SIMILAR 
Cortlandt 





28. 1919. 
years. 


31, 
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town- 


Serial 
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Refiners of 


Precious Metals YONOVER BROS. 





Assayers and 
Sweep Smelter; 


Dealers in Gold— Silver— Platinum 
Your Junk Pile Pays You No Dividends 


Turn it into cash—We pay highest prices for gold, silver, gold- 
plated and platinum scrap and gold-filled watch cases. 


Check by Return Mail—Subject to Your Approval 


Main Office 
1637 W. 12th St. 


CHICAGO 


Smelting Works 
1103 So. Wood St 














Refiners 


Gold 
Silver 
Platinum 





HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Cenn. 


SHIP TO EITHER PLANT 
































ERPERS SAFETY CATCH 





OP, 











Made in the Following Sizes: 


9Y9gsqInaa 


1289 §=515 761 g00_ 80! tH 





In Both Stamped and Unstamped 


MADE WITH YOUR TRADE MARK 
IF ORDERED IN QUANTITIES 
QUOTATIONS CHEERFULLY GIVEN 


HERPERS BROS., NEWARK, N. J. 












































CONCORD WATCH CO. 


RIBBON BRACELET 
W ATCHES A EXTENSION BRACELET 
STRAP AND POCKET 
FOR MEN 


ROUND AND ODD SHAPES 
IS MAIDEN LANE 


NEW YORK 














DIXON’S 
Sand (Assay) Crucibles 


ge are the result of over ninety years’ 
ks4 experience in manufacturing crucibles. 
iA hey are made with the same care 
-J and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work, Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


rk Established 1827 Dre 
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UNITED STATES TRADE-MARKS. 
following trade-marks have been adjudged 
Oil - registration, under the Act of Feb. 20, 
1905 and are published in compliance with Sec- 
tion 6 of said Act.] 
Trade Marks Published Feb. 3, 1920. 
Ser, 121,991. (CLASS 28. JEWELRY AND PRE: 
‘CIOUS-METAL WARE.) Onetpa Com- 
munity, Lrp., Oneida, N. Y. Filed Aug. 25, 
1919. 


NINETY DAYS CLUB 


Particular description of goods.—Flat-Ware 
Plated with Precious Metal, Comprising Spoons, 
Forks, Knives, Ladles, Carvers, Game-Shears, 
Sugar-Tongs, Servers, Food-Pushers, and Cheese- 
Scoops. 

aie use since June 18, 1919. 

Trade Marks Published Feb. 10, 1920. 
Ser, 123,299. (CLASS 28. JEWELRY AND PRE- 

CIOUS-METAL WARE.) Tue E. A. Bttss 
Co., Meriden, Conn. Filed Oct. 1, 1919. 


SBLISSf{ 
re! 


Particular description of goods.—Jewelry Made 
Wholly or in Part of Precious Metal or Plated 
Therewith—Namely, Bags of Mesh, Silk, or 
Leather, Vanity-Cases, Cigarette-Cases, Powder or 
Rouge Cases, Coin-Cases, Card-Cases, Lip-Salve 
Cases, Belt-Buckles, Slipper-Buckles, Purses of 
Mesh or Leather, Bracelets, Brooches or Bar- 








Pins, Ear-Rings, Finger-Rings, Metal-Mounted 
Combs. 
Claims use since Sept. 5, 1919. 


PAPER AND STA- 


Ser, 124,427. (CLASS 37. 
Want Co., Chicago. 


TIONERY.) THE 
Filed Oct. 31, 1919. 


TEMPOINT 


Particular description of goods,—Fountain-Pens 
and Parts Thereof. 

Claims use since Oct. 15, 1917. 

Issue of February 10, 1920. 








Commercial Law Points. 





A coveriant by the vendor of a business 
not to re-engage in such business in the 
town where it is located for a period of 
years may be enforced, it is held in the 
Iowa case of Sickles v. Lauman, 169 N. W. 
670, annotated in 4 A. L. R. 1073, by one 
who purchases the business from the ven- 
dee and takes an assignment of the 
covenant, although the covenant does not 
run to assigns of the original vendee. 

A sale of a farmer’s stock and utensils is 
held in Weskalnies v. Hesterman, 288 III. 
199, 123 N. E. 314, annotated in 4 A.L.R. 
128, to be within the provisions of a Bulk 
Sales Law, making void as against credi- 
tors the sale in bulk of the major part of 
a stock of merchandise, or other goods and 
chattels of the vendor’s business, otherwise 
than in the ordinary course of trade. This 
case is accompanied in 4 A.L.R. 1192, by a 
note on the duty and liability of a gratui- 
tous bailee or mandatory. 

* * * 

Members of a board of directors of a 
Corporation are held not liable in damages 
in Hammond v. Sully, 48 App. D. C. 320, 
for rescinding a contract to take over stock 
of another corporation, to one who was 
to dispose of the stock at a profit to him- 
self, merely because the resolution was 
passed for the purpose of injuring the 
rights of such person. The question of 


motive as affecting the personal liability of 
directors in voting for acts not in them- 
selves illegal is discussed in the note fol- 
lowing this case in 4 A.L.R. 160. 


THE JEWELERS’ 










E. A. Mugnier of the W. E. Taylor Co., 
is confined to his home by illness. 

A. H. Romain is about to open a store 
in Baton Rouge. He has purchased his 
stock and trade tools here. 

A. Lehman, Mr. and Mrs. Ernest and T. 
Barhart, all well known jewelers of Geor- 
gia, were carnival visitors last week. 

Paul F. Esnard, Baton Rouge, H. W. 
Brown, Natchez, and Charles Walsh, 
Hammond, were among the recent visitors 
to New Orleans. 

Messrs. Morais and Hiller are ready to 
leave for the long contemplated trip to 
New York and other jewelry centers. They 
leave on Feb. 27. Horace Simon and Jules 
Bernheim traveling for the Morais-Hiller 
Jewelry Co. report good business. 

Work is progressing on the enlargement 
of the Leonan Krower establishment and 
the cutting into the walls of the old Sazerac 
building has begun. Alfred Krower says 
that the enlargement will permit a much 
needed expansion and will be a much 
needed improvement to the establishment 
both for sales and shop. 

William H. Anderson of William Frantz 
& Co., has accepted a position with Cole- 
man E. Alder. About 10 years ago Mr. 
Anderson left the Adler house to go to 
Mr. Frantz and now he returns to his 
former place. P. N. Parkinson has also 
accepted a position with Coleman E. Adler 
in charge of the repair department. 

The D. H. Holmes Co., one of the larg- 
est department stores in the South, which 
conducts a jewelry department that is a big 
store in itself purchased last week 53 feet 
front in Bourbon St. This gives them al- 
most the entire square front in Bourbon 
St. and signs point to them acquiring the 
entire block in time. Miss Ina Kinkaid, 
head of the Holmes jewelry department, 
is now en route to Europe on a purchas- 
ing trip that will include the British Isles 
and the continent. 

New Orleans jewelers are feeling the 
want of good, skillful jewelers and dia- 
mond setters for the trade. The recent 
death of Joseph Ulrich and the dissolu- 
tion of a well known firm has left the trade 
short on skillful workmen and the remain- 
ing ones who are competent have more 
work than they can handle. One well 
known jeweler said recently that he be- 
lieved there is a rich opportunity for the 
establishment of a good trade jewelry re- 
pair and diamond setting shop in this 
city. 

New construction and enlargements of 
New Orleans buildings this year will cause 
some important changes in the retail trade. 
One of the most important changes in the 
jewelry trade was brought about a day or 
two ago when Hausmann, Inc., purchased 
two stores in Canal St., into which they 
will move some time this year. The pur- 
chase by the Hotel Grunewald of the 
building which the Hausmann store now 
occupies forced the change. The Haus- 
manns have been steadily moving towards 
Canal St. for 50 years that the business 
has been in operation. When they moved 
from Poydras St. and fitted up the present 
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store and factory in Baronne St. they be- 
lieved they would remain there for some 
time and at a great cost they fitted out one 
of the finest establishments in the South. 
But New Orleans is growing fast and 
hotel accommodations are in demand and 
the Grunewald Hotel owners, realizing 
their hostelry had to be enlarged, bought 
properties adjoining, one of which was the 
building occupied by Hausmann, Ine. 
Haussman, Inc., quietly went about seek- 
ing a new location, and this time it was 


‘ determined that only a permanent location 


would do. So the buildings 909 and 912 
Canal St., just around the corner from the 
present Hausmann store, were purchased 
by the firm. The cost is said to have been 
about $300,000. The buildings are three 
stories in height. It is the intention of the 
Hausmann Inc., to establish one of the 
finest stores and factories in the South and 
with the trade the house is now enjoying 
no doubt it will be done. 








Lancaster, Pa. 





Warren M. Zook is spending 10 days in 
Pittsburgh and Cleveland. 

Milton S. Doyle has gone to Virginia on 
a two-weeks’ business trip. é , 

The Crabtree Co., Tyrone, Pa., has 
bought out the jewelry store of Clyde E. 
Shuey at State College. 

H. C. Palmer, Shamokin, Pa., engraver, 
spent last week in Lancaster with his 
parents, Mr. and Mrs. J. C. Palmer. 

Fire on Feb. 19 on the grounds of H. M. 
Musser’s silver plating works, Nos. 717-19 
N. Prince St., threatened the safety of 
the plant, but the timely arrival of the fire- 
men saved it. 

The latest addition to Lancaster’s diver- 
sified industries is an addition to Louis 
Weber & Son’s jewelry establishment, of 
an optical manufacturing plant. It is in 
charge of Dr. Horton, optometrist. 

Miss Ella M. Bischoff, daughter of 
Charles A. Bischoff, manufacturing jewel- 
er, was married on Feb. 18 to Robert C. 
Powell, Chester, Pa. Their attendants 
were J. Hilyard Powell, Chester, and Miss 
Cenia Weaver, Dayton, O. 

John B. Roth, Jr., manufacturing jeweler, 
has been obliged to take a rest for his 
health, and is now at Atlantic City. The 
beautiful Masonic jewels presented re- 
cently by Lodge 43, F. and A. M., to 
George H. Rothermel and William J. Ford- 
ney in honor of attaining to 50 years of 
Masonry were made by the Roth establish- 
ment. 

The following new students have en- 
rolled at the Ezra F. Bowman Technical 
School: In the watchmaking department 
J. R. Russell, Altoona; Seraphen De Rocco, 
Philadelphia; Bruce V. Reid, Emporia, 
Va.; R. B. Roll, Mars, Pa.; Charles E. 
Smith, Steelton, Pa. Engraving depart- 
ment—George E. Gow, Waterbury, Conn.; 
C. E. Bleecker, Hagerstown, Md. 








“Keep an account book and enter therein 
every farthing of your receipts and ex- 
penditures.”"—George Washington. 

“Promote frugality and industry by ex- 
ample, encouraging manufactures, and 
avoid dissipation.”—George Washington. 























F. A. HALL 


36 Garnet St. 
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ENGINE TURNING MACHINES 


We are now in a position to make prompt deliveries. 
PRICES ON REQUEST 


PROVIDENCE 


THE 
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Straight Line 
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CONSERVATION OF TIME 
IS VITAL TO SUCCESS 


Jewelers permit us to show you how 


TITAN sisi TOOLS 


for Chasing, Engraving, Hammering, Hub and Die 


Making 
Will SAVE you TIME! 
INCREASE your EFFICIENCY! 
REDUCE your COSTS! 
ADD to your PROFITS! 




















No. 2 Outfit Complete 
MORE WORK PER DAY THE ‘‘TITAN'’ WAY 
READY TO RUN THE HOUR RECEIVED 


Your copy of our complete catalog will come to you on 
request. 


TITAN AUTOMATIC TOOL CO., 
25 West Broadway 


Inc. 
New York 






































Made in U. S. A. 












Size 8/0 6/0 
Price $3.50, $2.90, 


4/0 2/0 1 2 4 
$2.50, $2.50, $2.50, $2.50, 


We guarantee quality and will replac 
unsatisfactory. 
JEWELERS’ TOOLS AND SUP 


71-73 MURRAY ST., 
NEW YORK 





Jewelers’ Saws 


“Equal to the best ever imported”’ 


$2.40, $2.40 gross NET 


WORTHINGTON & RAYMOND, INC. 


e any if found 


PLIES 



























Did You Ever 
Realize 


what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 
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To avoid losses send them to us and we will make them look 
like new for 75c. and up, according to the size of stones. 


M. J. STERN & BRO. 
+1 Maiden Lane New York City 
Special Jewelers to the Retail Trade 

























Will last 


current, 
Cycles. 
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The W. Green Electric Co. 





GREEN’S 1919 MODEL, AUTOMATIC ALTERNATING 
DEMAGNETIZER—Type 36 


A real Demagnetizer, 


Complete with 6 feet flexible 
cord, plug, etc., attached ready 
for immediate use, alternating 


Makers of Polishing and Buifing Motor Lathes, Plating Dynamos, Dyna- 
motors, Motor Generators, Demagnetizers and fans Salts. 
Send for price lists J M101-E 70 and E 7 


absolutely guaranteed) 


a lifetime 


100 to 115 Voltage. 60 


Net Price 
O. B. New York 


81 Nassau Street 
NEW YORK, U. S. A. 








TRADE-MARKS 


of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 
Handsomely bound in cloth. Size 7 x 103% inches. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 
11 John Street NEW YORK 
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